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Be happy. It’s 5, not 
March 15. 


* * * 
| 


Massachusetts and Tennessee wil! | 
vote on anti- Ge next year. 


The Newspaper of the Industry 


DETROIT, DECEMBER 15, 1947 


1947 Output Closing at Peak Rate; 
Uncertainties Cloud 1948 Outlook 


The Washington witch doctors AMA Aides See y 


are whipping up the same old po- 
tions for the naive in the Who- | 
Done It on prices. 

* > * 


Ask your Congressman about re- 
ported moves on plans to start a 
mild recession to stave off or min- | 
imize further possible inflation. 


* * * 


A new aviation gas, said to be 
about as superior to 100-octane fuel 
as is premium grade over the reg- 
ular grade, is now being made by 
the petroleum industry in substan- 
tial quantities. 


* * * 


It’s Coming 

Dealers can take warning from 
the increasing selectivity by buyers 
of goods in which the shortage has 
been virtually eliminated. 

They can prepare now to keep 
their service and products in the 
foreground when buyers’ won't 
stand in line to get a car. 


¢ © @%&% 


Whipping Boy 


Sometime we may see another 
group of merchants made the whip- 
ping boy by vote-hungry politicians. 
Right now the auto dealers are too 
popular a subject in a seller’s mar- 
ket to escape blanket indictments 
for the mistakes of a few. 


It’s a circus for the vote getters 
and certain newspapers whose edi- 
torial policies demand circulation- 
building policies with little regard 
for the whole truth. Their tactics 
place all the ethical dealers in the 
same position as the defendant who 
was asked: “Have you stopped 
beating your wife?” 


5 Pereent Rise 


Difficulties Expected 
Next Year; Other 
Forecasts Higher 


OZEMAN, Mont.—Production in 

1948 will rise only a little above 
1947’s output, it was predicted here 
last week by Karl M. Richards, 
head of field services for AMA, in 
addressing the annual convention 
of the Montana Automobile Deal- 
ers Assn. 

(In an address before the Mis- 
sissippi dealers (See story, page 
30), Harlan V. Hadley, head of 
AMA’s Washington Reporting 
Service, estimated that it may be 
5 percent higher than 1947, or 
about 5,000,000 cars and trucks. 

(This year, Hadley said, U. S. 
production is expected to run 3,500,- 
000 cars and 1,200,000 trucks, for 


Other Conventions 
Reports on other dealer con- 
ventions: Cincinnati, page 3; De- 
troit, page 3; Kansas, page 3; Mil- 
waukee county, page 6; Missis- 


| treasurer, rer. 





sippi, page 30; Philadelphia, page 
3; Wyoming, page 37. 


a total of 4,700,000. Canadian to- 
tals are expected to increase this 
to about 5,000,000 for both coun- 
tries. 

(The estimate of the AMA offi- 
cials was conservative in view of 
previous estimates from various 
auto makers of a 10 percent in- 
crease in production.) 

M. O. Anderson, president of 

(Continued on Page 30, Col. 4) 
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SPEAKERS AT THE Montana Automobile Dealers convention at Bozeman were, left 


to right, Kari 


M. O. Anderson, NADA president; H. O. 


Richards, AMA; Hogan Kraabel, 


Missoula, retiring MADA president; 
Bell, Missoula, director, NADA; 


national 
M. R. Darlington of Inter-Industry Safety Committee; John J. Jewell, MADA secretary- 





UAW Garage Shakeup Starts 


By Mac Gordon 
Staff Writer 

HE UAW-CIO took the first 

concrete step toward overhaul- 
ing its garage workers’ setup last 
week when Ray Dooe was removed 
as business agent of Local 415 in 
Detroit. 

The personnel realignment ex- 
pected as a result of Dooe’s de- 
parture will serve as a signal to 
shop locals to initiate new or- 
ganizing drives, UAW spokesmen 
said. 

Dooe’s “resignation” as Local 415 
chief was disclosed by Joseph Mc- 
Cusker, new administrator of the 


GOP Pushing for Voluntary Controls 


ASHINGTON. — President Tru- 

man’s request for power to ra- 
tion gasoline and other commodi- 
ties appeared doomed last week as 
Republican leaders in Congress 
drew up measures emphasizing vol- 
untary controls. 

The only compulsory measures 
with a chance for Congressional 
approval, according to GOP 
spokesmen, are those governing 
rents and exports and restoring 
restraints on consumer credit. 
The Administration also called 

for authority to allocate iron and 
steel in its measure outlining the 
President’s program to fight the 
rising cost of living. 

But with a Dec. 19 adjournment 

deadline facing the special session, 


IHC Hikes Prices 
About 5 Percent 


CHICAGO. — International Har- 
vester Co. last week announced 
price increases on most of its prod- 
ucts. Averaging 5 percent, the 
hikes became effective Dec. 10. 

On the average, it was explained, 
the increase will raise the cost of 
the company’s products about | 





percent more than the prices 
charged March 9, 1947, when the 
firm reduced prices. 

Higher costs of materials, wages | 
and transportation were blamed 
for the company’s action by John 
L. McCaffrey, president. 

“Our company has made an ear- 
nest effort to keep prices down,” 
McCaffrey told IHC dealers, “and 
even to reduce them.” 


and with emergency aid bills for 

Europe still to be acted on, GOP 

leaders hastened consideration of 

their own voluntary-control plan. 
> * 


Ts measure drawn up by Re- 
publican chiefs in the House, 
which the lower chamber expected 
to take up today (Dec. 15), would: 

1. Permit and encourage indus- 


|tries to enter into voluntary allo- 


cation agreements, subject to Pres- 
idential approval. The agreements 
would be exempt from anti-trust 
barriers, but they could not cover 
prices. 

2. Extend the President’s ex- 
port control authority, slated to | 
expire next March, for another | 
year. 

8. Extend to March, 1949, exist- 
ing authority of the President to 
allocate rail transport facilities, 
such as box cars. 

4. Seek to tighten bank credit by 
increasing required gold reserves 
for currency issues and bank de- 
posits. 

Separate legislation to revive 
Federal Reserve Board control over 
consumer credit was already on its 
way through Congress. The Sen- 





| ate Banking committee approved, 


9 to 4, a measure allowing the} 

board to restore such controls | 

through March 15, 1949. | 
* 


7 ” 
LTHOUGH the GOP program in 
the House excluded prices as a 
subject for voluntary controls, it 
was understood that the final Sen- 
ate bill would permit industrywide | 
agreements on prices. Pricing 
agreements would be exempt from 

antitrust prosecution. 


A new rent-control bill will be 
dumped into the hopper after the 
regular session of Congress con- 
venes next month. 


There was virtually no chance 
that Congress would authorize 
compulsory controls beyond ex- 
ports, credit and rents. President 
Truman's plea for the return of 
wage-price control seems hopeless. 


p Cars 


New Te Tecutesii for 9 
months, plus 48 states for Oc- 
tober: 
1947 
Pos. 
1—524,999 
2—431,310 
3—260,506 
4—201,384 
5—172,969 
6—168,726 
J—149,268 
8— 86,238 
9— 86,195 
10— 83,109 
Li-— 79,284 

76,987 
59,562 
42,642 
40,0838 
38,263 
$8,135 
19,650 


1946 
Make 
Chev. 
Ford 
Plym. 
Buick 
Dodge 
Pontiac 
Olds 
Mercury 
Nash 
Stude. 
Hudson 
Chrysler 
De Soto 
Cadillac 
Kaiser 
Packard 
Frazer 
Willys 
19,573 Lincoln 
13,110 Crosley 
Total All Makes 
2,592,679 1,307,047 
For further details see page 
22, today’s issue. 


241—18 
7,349—16 
1,249—17 


~| As Strike Leader ‘Resigns’ 


local, at a meeting of the mem- 
bership. 

The news that Dooe would leave 
was first ‘reported im the Nov. 17 
issue of Automotive News, shortly 
after the UAW convention gave 
President Walter P. Reuther com- 
plete control of the union. 

* + * 
I WAS then reported—to be con- 
firmed last week—that Dooe was 
on Reuther’s outbound list because 
of his handling of the recent strike 
against Detroit dealerships. 

Dooe antagonized the public, 
dealers and even his own union 
members through his use of 
strong-arm “goon squadrons” to 
demonstrate before struck estab- 
lishments. The former strike 
leader is currently appealing a 
45-day jail sentence imposed up- 
on him for assaulting a non- 
striking worker. 

As a result of the violence, vir- 
tually all the key mechanics who 
originally struck drifted back to 
work. Dooe’s wage demands, os- 
tensibly the motive of the strike, 
have gotten nowhere. 

Detroit dealers, 75 of whom were 
struck last Aug. 19, refused to ne- 
gotiate with Dooe because of his 
tactics. The back-to-work move- 
ment, openly in defiance of Dooe, 

(Continued on Page 34, Col. 1) 
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THIS WEEK—NET PAID ABC 


31,911 


$6 Per Year, 25c Per Copy 


110,185 Vehicles 


Built i in Week 


Chrysler to Operate 
6 Days; Dodge, Ford, 
Hudson Gaining 


By Bernie Thomas 
Staff Writer 
Gu-oar operations at most 

Chrysler Corp. assembly plants 
sent automotive production to an- 
other postwar high last week, as 
U. S. plants built 87,424 cars and 
22,761 trucks—a total of 110,185 
units, according to AUTOMOTIVE 
News estimates. 

Indications are that this week’s 
total may be even higher, with 
Dodge and Ford truck schedules 
increasing steadily and Hudson 
operations gradually nearing nor- 
mal. Also, Chrysler plants plan 
another six-day schedule. 

Last week’s output brought U. S. 
production thus far this year to a 
total of 4,547,199 vehicles, including 
3,366,450 cars and 1,180,749 trucks. 
Canada’s contribution of approxi- 
mately 247,968 cars and trucks gives 
both countries an over-all total of 
4,795,167 units. 

If last week’s average of slightly 
more than 23,000 cars and trucks 
daily in both countries can be con- 
tinued during the remainder of 
1947, U. S. and Canadian car and 
truck output for the year will total 
about 5,048,167. 

- : * 
At PRESENT, most plants plan 
to work four days during 
(Continued on Page 37, Col. 1) 


Production 
Automotive News Estimates 
U. S. Cars, Trucks 


110,185 
108,126 


Last Prev. 1946 
Week Week Week 


For complete production totals 
by makes, see table, page 37. 


GM Probes Dealers 


Hacquoil Cancelled; 


Maker Opens Own 


Investigation of Jury Charges 


A URBADY having cancelled the 
franchise of Hacquoil Buick 
Sales, Inc., General Motors last 
week continued its private inves- 
tigation of GM dealers accused of 
|fraud by Judge W. McKay Skill- 
| man’s one-man grand jury. (AuTo- 
motive News, Nov. 17). 

If the corporation substantiates 
Skillman’s charges, each of the 
dealers will be cancelled, even 
before brought to trial, it was 

| learned. Moreover, it is under- 
| stood that all GM dealers, in the 
Detroit area at least, face simi- 
lar corporation investigations. 
| Other GM dealers accused by 
| the grand jury and now being 
| probed by GM are Dickinson-Wal- 
lace Co. (Pontiac) and Andrews 
Motor Sales, Inc. (Buick), both of 
Detroit. Clarence Hacquoil, presi- 





dent of Hacquoil Buick, is a past 
president of Detroit Auto Dealers 
Assn. 

On Thursday, meanwhile, the 
Buick division was sued by the pro- 
prietors of Andrews Motor Sales, 
Inc., on charges that the dealer- 
ship has received no cars for de- 
livery since it was indicted in mid- 
November. Waldo D. Andrews and 
Earl C. Jackson, co-owners, asked 
for a court injunction to compel 
delivery, charging the “boycott” 
was forcing them to violate their 

(See FRANCHISE, Page 30, Col. 4) 
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Dividing Up Les? oan 


Dangers of Controls 
Cited by Wilson 


NEW YORK.—Discussing aid to 
Europe, C. E. Wilson, president of 
General Motors, asserted that 
“whatever we do 
now should _ be 
done with full 
realization of the 
facts and without 
violating the fun- 
damental prin- 
ciples of our free 
society or jeo- 
pardizing our po- 
litical and _ eco- 
nomic future.” 

In giving the 
case for a free 





C. E. Wilson 
society before the recent NAM ses- 


sion, he said that it was “one 
thing to donate surplus food or to 
share reasonably at some sacrifice 
with the unfortunate of other 
countries. 

“It is something else,” he de- 
clared, “to be asked to share 
their misery when it is of their 
own making.” 

The same groups, he said, who 
two years ago were predicting ten 
million unemployed and _ trouble- 
some surpluses are now loudly de- 
manding rationing and bureau- 
cratic control of prices. 

However, he pointed out, there 
is only a reluctant mention of wage 
control and control of farm prices. 

“But,” he added, “all ‘students 
of the problem know that even 
with well-policed rationing, there 
can be no effective price control 
of farm products without sub- 
sidies, or effective contro! of the 
price of manufactured products 
without an equally rigid control 
of wages.” 

Rationing, he said, will not give 
us one more bushel of wheat or 
ton of steel. Instead, rationing 
would reduce production because 
people would be spending their 
time lining up to obtain their share 
of reduce goods rather than work- 
ing to produce more. 

In aiding Europe, he said, peo- 
ple should separate charity and 
humanitarian considerations from 
political and economic considera- 
tions. 

While the point has been made, 
he said, that the maximum pro- 
posed under the Marshall Plan 


Packard Boosts 


Longenecker 


DETROIT.—E. D. (Ted) Longe- 
necker has been promoted to man- 
ager of the Packard parts and 
service depart- 
ment, it was an- 
nounced last 
week by Karl M. 
Greiner, general 
sales manager. 

Assistant parts 
and service man- 
ager from Sep- 
tember, 1944, 
shortly after he 
joined Packard, 
£. D. Longenecker / On genecker's 

background 
“qualifies him in every respect for 
this post which has come to the 
fore at Packard in recent years as 
a major activity important alike to 
our owners, dealers and the fac- 
tory,” Greiner said. 





would not exceed 4 percent of na- 
tional production, in terms of work 
and production it would mean an 
extra hour and a half per week 
for all producers. 

“The real trouble,” he said, “is 
the concentration on _ certain 
items such as wheat and steel, 
where considerable more than 4 
percent of production is appar- 
ently required. 

As for the danger of increased 
inflation, he said that the govern- 
ment has the greatest responsibil- 
ity, since the present inflation and 
the continued threat of more in- 
flation have resulted directly from 
governmental policies, particularly 
tax and fiscal policies. 


The first job of government, he 
said, is to make real progress in 
reducing the cost of government. 
Then, he said, it should adopt 
measures that will encourage in- 
vestment of private capital in 
productive enterprise through 
tax reforms. 

Third, it should aid in helping 
people to be more efficient by elim- 
inating every regulation and law 
that impedes production and dis- 
tribution and thus unnecessarily 
raises costs. 

“The government,” he asserted, 
“must cease supporting special 
interest groups that require em- 
ployers and their customers to 
pay for work not performed or 
to pay excess prices for goods 
and services.” 

He said that the 40-hour week 
is a heritage of the days of plan- 
ned scarcity. It is a job-rationing 
measure—‘reactionary and _ infla- 
tionary.” 


Oil Firms Plan 
To Spur Drive 


For TBA Trade 


CHICAGO. — More intensified 
competition for established tire 
and battery dealers will be fur- 
nished by oil companies and gaso- 
line service stations in their effort 
to get a larger share of the na- 
tion’s annual tire and battery vol- 
ume. 

Such is the goal set by the Oil 
Industry Tire, Battery and Acces- 
sory group which met here last 
week. 

Those present were urged to im- 
prove their sales methods and go 
after the business more aggressive- 
ly in competition with other sales 
outlets. 

According to G. L. Sweitzer, man- 
ager of the retail department of 
Shell Oil Co., the outlook for 1948 
is a total sales volume of $1,606,- 
563,000 in tires, tubes, batteries and 
what he described as major acces- 
sories. The objective of the oil com- 
panies is $276,900,000. 

Sweitzer referred to most gaso- 
line service stations as still “babes 
in the woods insofar as retail mer- 
chandising is concerned, and for 
the most part the oil companies 
have just started to lay the ground- 
work for a successful accessory 
sales program.” 

One advantage of filling stations 
in the sales of tires and batteries, 
Sweitzer said, is their accessibility, 
since they are to be found in every 
neighborhood of large cities and 
are numerous along the highways. 
He estimated that 225,000 service 
station operators and their more 
than 600,000 potential salesmen are 
available to handle such business. 






Misco Motor & Implement Co., Sikeston, 
Mo., has been incorporated by Earl R. and 
Mozelle Jarvis and Dillon J. and Estelle 
M. Ross to deal in motor vehicles and 
farm implements. 





Nash Profit Is $18,097,697; © 
Sales at Peacetime High 


DETROIT. — Nash - Kelvinator 
Corp. and subsidiaries earned a 
net profit of $18,097,697 in the fiscal 
year ended Sept. 30, equal to $4.16 
per share, and the highest since 
Nash and Kelvinator merged in 
1936, George W. Mason, president, 
announced last week. 

This compared with a net profit 
of $2,582,274, or 59 cents per share, 
in the preceding year. 

Net sales were the greatest in 
the corporation’s peacetime history, 
totaling $250,262,581 against $121,- 
556,012 in 1946, Mason revealed. 

Nash-Kelvinator spent approxi- 





Hudson Near Agreement 


On Steel Plant Lease 


NEW CASTLE, Pa.—Negotia- 
tions were believed near com- 
pletion - last week for Hudson 
Motor Car Co. to lease a huge 
tin plate plant here of the Car- 
negie - Illinois Steel Corp., to 
produce sheet steel for automo- 
bile bodies. 

Confirmation of the deal, 
which will involve several mil- 
lion dollars, is expected to come 
early this week. Hudson report- 
edly has already obtained the 
equipment necessary to roll in 
excess of 100,000 tons of sheet 
steel annually. 








mately $26,000,000 enlarging and 
modernizing its facilities, improv- 
ing its products, and in investments 
and advances to its subsidiaries 
during the past two fiscal years, 
Mason said. Approximately $15,- 
000,000 for similar purposes is 
planned during the 1948 fiscal year, 
which will bring the corporation’s 
expenditures to nearly $41,000,000 
over a three-year period. The pur- 
pose of the improvement and ex- 
pansion program is partly to effect 
higher material and labor costs 
through increased efficiency, and 
to strengthen the  corporation’s 
competitive position, he said. 


Automobile production for the 
fiscal year ended Sept. 30 was 115,- 
914 units against 72,861 for the 
same period in 1946. Mason said 
that shortages of sheet steel put 
a ceiling on car production 
throughout the year. He expressed 
the hope that output in the cur- 
rent fiscal year will be at higher 
levels. 


Working capital, now the high- 
est in the corporation’s history, 
was $59,084,244 at the close of the 
1947 fiscal year, or $21,442,521 
greater than a year earlier. The 
major share of the increase is at- 
tributable to a $20,000,000 long- 
term loan arranged last year, Ma- 
son explained. 

New peacetime records in em- 
ployment were also established last 
year, according to Mason. Average 
employment for the year was 21,- 
432, an increase of 5,412, or 33 per- 
cent over the previous year. 


Bantam Names 
Scott Manager 


BUTLER, Pa.—L. M. Scott has 
been appointed acting manager of 
American Bantam Car Co. to suc- 
ceed the late Francis H. Fenn, 
president and general manager. 

Scott was also elected treasurer 
of the truck-trailer manufacturing 
firm. He had been assistant to the 
vice-president in charge of finance 
until appointed comptroller in 
November, 1946. 








A PART OF THE standing line for registrants who swelled attendance at the annual 


Automotive Service Industries show in 


Chicago last week. Pre-show 


estimates were 


exceeded by from 5,000 to 10,000. Between 25,000 and 30,000 are estimated to have 


seen the more than 478 exhibits. 


Need for Bigg 


er Show Seen 


As Records Fall at ASIS 


By Mel Adams 
Staff Correspondent 


CHICAGO. — Biggest and best 
ever, was the consensus of manu- 
facturers and jobbers who partici- 
pated in the annual Automotive 
Service Industries show at Navy 
Pier last week. 

In point of number of exhibi- 
tors, totaling more than 478, and 
attendance, which ran _ between 
25,000 and 30,000, the show hung 
up new records. 

Of the 59 new exhibitors eli- 
gible to display at the show, 21 
had to be turned down for lack 
of space, although all were 
members of NSPA or MEMA. To 
prevent this situation in future 
shows, it has been proposed that 
the Joint Operating Committee 
find ways to accommodate all eli- 
gibles, even if it means cutting 
down the amount of space al- 
lotted to larger companies. This 
solution was regarded as the only 
logical one for the serious space 
problem now existing. 

From opening hour each morn- 
ing to closing time at 5 p.m., the 
four aisles housing exhibits in the 
mile-long pier daily ranged consis- 

tently from comfortably-filled to 
packed. 

Those in charge of booths and 
those who dropped in on them 
joined in viewing next year’s out- 
look optimistically. They were 
equally resolved to take nothing 
for granted. Rather, they plan to 
fall into the ASI show spirit and 
its “Accelerate in ’48” slogan. 

Don Teetor, chairman of the 
joint operating committee repre- 
senting the National Standard 
Parts Assn., Motor and Equip- 
ment Wholesalers Assn., and Mo- 
tor and Equipment Manufactur- 
ers Assn., sounded the 1947 key- 
note of those in attendance when 





. 
Production Near, 
Keller Says at 

e e 

Chicago Showing 

CHICAGO.—Large crowds viewed 
the first Chicago showing of the 
new Keller Chief and Super Chief 
models, held through last week. 

Keller Motors Corp., which plans 
to produce the light cars at Hunts- 
ville, Ala., displayed a five-passen- 
ger station wagon and a three- 
passenger convertible. A multi- 
colored chassis designed for a rear 
engine was also shown. 

George D. Keller, president of 
the new concern, said that assem- 


bly of station wagons will start 
“very shortly.” 


| he issued a statement pointing 
out that “the value of parts re- 
quired this year to maintain the 
nation’s 37,000,000 motor vehicles 
will be $2,900,000,000.” 

Even though many of the old 
cars on the road have been re- 
placed this year with new models 
and the trend will continue in that 
direction next year, the service re- 
quirements will be maintained at a 
high rate for both old and new au- 
tomobiles and trucks, it was agreed, 
with parts and equipment in huge 
quantity needed for service opera- 
tions. 

With shops operating on a profit- 
able basis, it was also stated, there 
will be a greater willingness among 
their owners and managers to in- 
vest in the newest service equip- 
ment on a large scale and thus 
take full advantage of shop mod- 
ernization. 

Manufacturers expressed them- 
selves as fully aware that the in- 
dustry has enjoyed a tremendous 
volume of business this year, but 
said they are confident that the 
pace will be equalled, and pos- 
sibly even exceeded, in 1948. 

Heavy current backlogs of or- 
ders for standard merchandise 

(Continued on Page 35, Col. 1) 


Auto-Lite Claims 


New Plug Cuts 
Driving Costs 


TOLEDO. — Electric Auto - Lite 
last week announced the develop- 
ment of a new spark plug with a 
built-in resistor which suppresses 
spark plug interference with radio, 
radio-telephone, radar and tele- 
vision reception. 

The company further stated that 
the new resistor spark plug will 
provide smoother operation and im- 
proved economy for car owners. 
The new plug features a built-in 
10,000-ohm resistor which reduces 
electrode erosion up to 200 per- 
cent and more, thus allowing for a 
wider gap setting. 

The many benefits that can be 
derived from a wider than standard 
spark plug gap setting have long 
been known to the automotive in- 
dustry, the announcement stated, 
but up to this time the rate of 
spark gap increase due to electrode 
erosion has been such that the de- 
sired wide gap setting has not been 
generally used. 

According to F. A. Nealon, sales 
manager of the Auto-Lite merchan- 
dising division, the plug will soon 
be available for original equipment 
and for replacement on many 
makes of cars, trucks and tractors. 


°46 Tire Taxes Hit $159 Million 


NEW YORK.—The motoring public paid out $159 million in excise 
taxes on new tires and tubes last year—and almost 14 percent of that 
load was borne by the men who haul the nation’s farm products, ac- 
cording to the Rubber Manufacturers Assn. 

The tax bill for the haulers of farm products reached $22,044,000. 
That figure does not include additional tire and tube taxes paid by the 
thousands of haulers of processed foods, and processed dairy products. 

Present estimates indicate that the tire and tube tax for 1947 will 
almost reach the $170 million mark. In 1940, before excise taxes were 
increased to their present levels, the nation’s tax bill on tires and 


tubes totaled $45,091,092. 


In an appeal to Congress, the tire and tube industry declared that 
the tax on casings—ranging from 7 to 14 percent of the sales price in 
various levels of sale—approaches levies made against luxury items. 
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HAVE reviewed a number of 

times the social, political and 
economic values of profit-sharing 
plans as employed by dealers 
throughout the United States. I 
have read the speeches on the sub- 
ject delivered at state dealer con- 
ventions during the past year. 
Speakers on profit sharing included 
such outstanding operators as John 
H. Fassitt, of Philadelphia; Horace 
Hull, of Memphis; Boyd Gibbons, 
of Los Angeles; Warren Spratley, 
of Hampton, Va., and many others. 


State associations, one after the 
other this year, have made group 
accident, health and insurance 
plans available to their members. 
Thousands of dealers have signed 
up for such insurance for all 
their employes. This is a step, 
and an important step, in the 
recognition of the dignity and 
importance of those who are em- 
ployed in mantaining and selling 
automotive transportation. 

I have received much encour- 
agement from a great many dealers 
who urge that I outline in more 
specific detail a profit-sharing plan 
that can be adapted to almost any 
operation. In accepting this assign- 
ment, it is not without humble rec- 
ognition of my temerity stepping 
into a field that is fraught with 
such great possibilities for secur- 
ing and solidifying a dealer’s posi- 
tion. 


Good of All 
Is Put First 


T= ONLY basis you have for 
accepting what I say as authori- 
tative is that I have researched ex- 
haustively on this subject as it ap- 
plies to our trade. I am certain 
that profit-sharing dealers are in 
a true sense those who deliberately 
put the good of the whole group 
ahead of their own selfish interests. 
They forget themselves only to find 
themselves. 

The essence of their decision to 
become profit-sharers is not only 
to bring about a more widespread 
sharing of profits, but a more wide- 
spread sharing of responsibility. 
The almost inevitable result is that 
their patrons get better service at 
less cost. 

Let me start out by emphasiz- 
ing that profit sharing is not a 
substitute for good management. 
It is not a panacea. It will not 
enable inefficient management to 
survive. It is not a plan to en- 
courage overselling. It is merely 
@ program that encourages every 
employe to work enthusiastically 
for the general good of the deal- 
ership. 

If a dealer is planning to install 
profit sharing for the first time, 
perhaps he should call in his tax 
counsel, although bonus payments 
are not usually subject to federal 
tax. A dealership which is incor- 
porated should be careful to em- 
body the purpose of the plan in the 
minutes of the meeting at which 
the policy is adopted. Partnerships 
should also have records of such 
decisions in their files. 

Dealers who have not been in 
business long, and who perhaps 
have obligations on new buildings 
and equipment, naturally can share 
a lesser percentage of the profits 
than a dealership thoroughly estab- 
lished. 


* * 


Split Ranges 
3 to 50 Percent 


OME dealers allot as little as 5 

percent, which usually goes as 
bonuses to department heads. Some 
dealers allocate as much as 50 per- 
cent of the profits and distribute it 
monthly, quarterly or annually on 
the basis of the payroll disburse- 
ments. That is, each worker’s per- 
centage of the bonus is the same 
as the percentage of his personal 
earnings in relation to the total 
payroll. 

It is my impression, however, 
that most dealers, after deter- 
mining the amounts of profits to 
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be shared, split it three ways. 
For instance, a percentage of the 
profits first is used to pay pre- 
miums for life, accident and 
health insurance for all em- 
ployes. This usually takes only a 
small portion of the profits. 


Of course, this part of the dis- 
tribution really becomes a fixed ex- 
pense and adds to the overhead. 
It has many advantages, however. 
One of them is that it gives extra 
consideration to the lower salaried 
employes who need it most. 


Another reason for establishing the 
insurance plan right at the start is 
the likelihood that the dealer will 
have to adopt it later anyway. 
Union demands usually include hos- 
pitalization. Besides, most other 
industries with whom the dealer is 
in competition have made it stand- 
ard practice. 

+ 


* 7 
Many Make Second 
Division of Profit 
ITH many dealers, a second 
division of profit, before the 
cash bonus, is a reserve to pay pre- 
miums into a retirement trust for 
the benefit of all employes. The 
amount necessary for this purpose 
is best ascertained by consultation 
with your insurance agents. This 
retirement trust fund in itself les- 
sens labor turnover and promotes 
loyalty, and together with social 
security will provide an income for 
loyal workers after their usefulness 
to you has terminated. 

The third division of profits, 
usually the largest proportion of 
the total, is distributed as a cash 
bonus on a monthly, quarterly, or 
annual basis after giving some 
consideration for the length of 
service and aptitude of each in- 
dividual employe. 


The usual procedure is that new 
workers are “on probation” for six 
months or a year, and do not share 
in any of the profits except possibly 
the health, accident and life insur- 
ance during that period. This pro- 
vides an opportunity to test out 
the new employe to determine his 
aptitude and how he gets along 
with the rest of the workers. 

* a * 


Provides Flexible 


Relationship 


A PROFtT- SHARING plan, of 
course, is primarily a means 
whereby ownership can reward 
workers in good times when living 
expenses usually are going up. It 
provides as well a flexible relation- 
ship between expense and volume, 
all of which is so necessary in any 
business that is going to live and 
prosper in good seasons as well 
as bad. 


Dealers point out that with the 
exception of social security, and 
in some states a local tax, the 
dealer pays no tax on the funds 
distributed, while if paid to own- 
ers as profit the deduction under 
present laws would be 38 per- 
cent. They point out, too, that the 
funds in the retirement trust are 
not only non-taxable, but earn 
interest and are distributed to 
the workers at a time when their 
tax deductions will be low. 

The pu! lic-relations effect of 
profit sharing is tremendous. It cre- 
ates goodwill—not only among your 
employes but in the whole com- 
munity. 

Dealers tell me they explain the 
plan in detail to their employes. 
They keep them constantly in- 
formed of the progress of the busi- 
ness. 

Only by this method can workers 
be made to feel that they are an 
integral part of a successful enter- 
prise. It is with this—a solid group 
feeling—that productivity increases 
and more profits are made for all. 

Many dealers who employ the 
plan are emphatic in their opinion 
that it is the only sure-fire means 
of preserving and expanding their 
a in this highly competitive 

eld. 
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Dealers tell me 


By John 0. Munn 





New York Revives Plan 


For City Vehicle Tax 

NEW YORK.—A proposal for 
imposition of a municipal tax 
of $5 on passenger automobiles 
and $10 on trucks has been re- 
vived by Mayor O’Dwyer as part 
of a financing program for New 
York City. A similar pro 
was abandoned earlier in the 
year after it stirred up strong 
opposition from automotive 
groups. 

The levy would yield an esti- 
mated $5,000,000 a year in New 
York City. 


Detroit Dealers 
Undaunted by 
Year of Attacks 


DETROIT.—Winding up a year 
which has brought frequent attacks 
on new-car dealers here, Harold 
Johns, retiring president, told the 
nearly 500 dealers and friends at- 
tending the annual convention of 
the Detroit Automobile Dealers 
Assn.: 

“Some dealers have been short- 
sighted, but the great majority of 
our members has dealt ethically 
and honestly. 

“Neither this association nor 
anyone else need apologize for 
them.” 

Many factory officials were on 
hand, apparently giving the dealers 
a vote of confidence. Among them 
was the Chrysler division’s top 
team, D. A. Wallace, president; S. 
W. Monroe, sales manager, and J. 
A. O’Malley, assistant sales man- 
ager. 

Wilbur Brucker, former governor 
and counsel for DADA, asserted 
that there is a crying need for 
political and business statesman- 
ship in “these lazy, indulgent ’40s.” 

Eight new directors were elected: 
Hanley Taylor, Dodge; James Rine, 
Hudson; Harry Turner, Buick; 
Cass Slubowski, Packard; Dave 
Barnett, Chrysler; S. (Doc) Rund, 
Cadillac; James Laws, De Soto, and 
Gene Skeffington, Kaiser-Frazer. 

Latest furor concerns funds 
raised for the election campaign of 
Charles G. Oakman, councilman 
who called for law and order after 
disturbances at dealerships during 
the strike of UAW-CIO mechanics. 
Paul Graves, executive secretary of 
DADA, said that while some deal- 
ers may have contributed to the 
fund, DADA did not participate in 
the collection. 








Winters Elected President > | 


Kans. Dealers Pledged 
State Aid on Resales 


WICHITA, Kans.—“We want to 
help legitimate car dealers in com- 
batting the black market,” C. N 
Voelker, chief of state motor ve- 
hicle bureau, told 800 Kansas auto- 
mobile dealers at their annual con- 
vention here last week. 

Reform in state road financing 
was also called for by Gov. Frank 
Carlson. He urged Kansas deal- 
ers to work for a financial pro- 
gram, and cited the lack of pub- 
lic enthusiasm as reason for the 
inability of the state to provide 
good highways. 

Parking and highway problems 
were highlighted by Karl M. Rich- 
ards, of the Automobile Manufac- 
turers Assn., who called for con- 
tinued efforts on these two projects. 
While commending as “a miracle of 
effort” the delivery of three and a 
half million passenger cars in 1947, 
Richards expressed doubt that it 
could be surpassed “without con- 
siderable effort.” 

In connection with Voelker’s rev- 
elation that “stringent measures” 
are planned by the Motor Vehicle 
Bureau to combat a “black mar- 
ket” in new cars, M. O. Anderson, 
president of NADA, defended fran- 
chised dealers as he pointed out 
that unethical dealers are as much 
of a minority as officers like Benny 
Meyers are in the Air Forces. 

Kansas automotive leaders pre- 
dicted a “tremendous upsurge” in 
second-hand car sales providing 
municipalities could solve the prob- 
lem of parking space. Support of 
driving lessons for high-school 


Hult Heads Group 
For Safety in Wis. 

MADISON, Wis.—A safety and 
traffic improvement program 
throughout Wisconsin will be 
the major undertaking of the 
Wisconsin Automotive Trades 
Assn. during the next year. 

A special committee of the 
trade organization has been ap- 
pointed to draft plans for the 
drive, according to Louis Milan, 
WATA executive secretary. 
Members are Ralph Hult of 
Madison, chairman, and dealers 
in a dozen localities of the state. 





‘Cincinnati Dinner Draws 400; 


Kirsten Succeeds Reinhold 


CINCINNATI. — (UTPS) —A. F.| Joseph P. Bugganer, Bugganer Mo- 


Kirsten will succeed Rudy Rein-| tors; 
hold as president of the Cincinnati} Motors, Inc.; 


Auto Dealers Assn., it was an- 
nounced at the association’s annual 


R. M. Fisher, Johnny Dell 
J. J. Juilfs, Juilfs 
Motor Service, Inc.; Walter Haller- 
man, Gilbert Avenue Pontiac Co.; 


banquet last week. More than 400} Mickey Geyer, Walter E. Schott 


dealers and their guests attended. 

Kirsten’s dealership is L. T. Pat- 
terson Co. (Chrysler-Plymouth), 
while Reinhold is head of Nash 
Central Sales. The latter is also 
first vice-president of the Ohio 
Automobile Dealers Assn. 

Col. Jack Major, banquet speak- 
er, voiced the opinion that “not 
less, but more taxes—of the right 
kind—are the only solution to 
today’s economic ills.” 

Judge Otis Hess, chairman of the 
traffic safety committee of the Cin- 
cinnati Automobile Club, praised 

CADA’s cooperation in planning a 
driver training program for the 
schools. 

Other 1948 officers of the asso- 
ciation: 

Cc. L. Bernens, 
Car Co. (Packard), 
Clifford Jacobs, Clifford Jacobs 
Motors, Inc. (DeSoto - Plymouth), 
treasurer, and Erdie Turner, sec- 
retary. 

New members of the board of di- 
rectors: 

Tom Jennings, Jennings Buick, 
Inc., Lockland, O.; Robert Vorden- 
berg, Vordenberg Chevrolet; Karl 
Gatchett, Gatchett Motor Co. 
(Dodge-Plymouth); Vernon Nu- 
gent, Castle Auto Sales (Hudson), 
and Andy Schain, Andy Schain, 
Inc. (Studebaker). 

Board members retaining mem- 
bership are D. A. Bennett, D. A. 
Bennett Cadillac Co.; W. E. Schott | 
jr.. American Motor Car Co.; C. A. | 
Cronin, Cronin Motor Co., Inc.;' 


Citizens Motor 
vice-president; 





Co., and Reinhold. 


Ray Brandenburg, president of 
OADA, was introduced after 
Kirsten presented Reinhold with 
a plaque on behalf of the Cin- 
cinnati association membership. 

Charles Horton, sales manager of 
Norwood (O.) Auto Sales (Ford). 
won the first door prize—a table- 
model Crosley radio. Geyer and 
Bennett were the other prize win- 
ners. 
Reinhold, who was toastmaster, 
announced that Mrs. Turner has 
been promoted from acting secre- 
tary to full-fledged secretary of the 
association. 


students also was voiced by con- 
vention speakers. 

“The comprehensive report, now 
in preparation by a 22-man com- 
mittee for submission to the 
Kansas state legislature in 1947, 
was discussed and lauded by del- 
egates with Gov. Carlson at the 
Tuesday night meeting. Carlson 
warned that Kansas would be 
“stymied” in five or 10 years if 
highway financing reforms were 
not brought about. 

Other participants in the conven- 
tion were R. D. McKay, Kansas 
NADA director; G. N. Waddell. 
retiring president of the Kansas 
association; M. Robert Deo, gen- 
eral counsel of NADA; M. S. Win- 
ters, of Lawrence, new president 
of the association; John W. Stokes. 
tax specialist; Roscoe Hambric. 
state secretary. 


Resales Service 
Reported Success 


At Phila. Parley 


PHILADELPHIA.—The 45th an- 
nual meeting and dinner of the 
Philadelphia Automobile Trade 
Assn. set a new record when more 
than 300 members and guests at- 
tended. 

President A. A. Martin, in his 
year’s report, emphasized the meas- 
ures taken by the association to 
clean up the new-used car rack- 
ets. The most important of these, 
Martin indicated, has been the in- 
auguration of the new-car regis- 
tration service now centralized in 
the association’s office. 

This system has been a most 
effective device for checking mul- 
tiple deliveries to those individ- 
uals endeavoring to supply the 

black markets with new cars, 
Martin said. 

The association staff has com- 
piled a complete record of all reg- 
istrations in the five counties from 
Jan. 1, 1946, to the present date. 
By Dec. 31, over 100,000 entries 
will have been made to complete 
the record, Martin said. 

As a measure of the system’s ef- 
fectiveness, Martin pointed out 
that in one day’s operation, 96 in- 
vestigations were completed and 
returned to the member dealers 
requesting service. Of the 96, fully 

70 percent had already purchased 
a new car. 

Also reported on was the em- 
ployer-employe program, headed 
by E. H. Bauer. The program is 
said to be ready for adoption by 
the association. 

The following members were 
elected to the PATA board of 
directors: William Greer, John 
A. Lafore jr., T. P. Lowry, Ed- 
ward C. Swirsding, Walter Town- 
send, for three years; John B. 
White was elected for one year. 

President Martin was reelected 

to office for the coming year. Ed- 
ward J. Ronan was elected vice- 
president; White, treasurer, and R. 
R. Sonneborn, secretary. 


Cole Motors 
Cole Motors, Inc., Burlington, N. 
C., has been organized with capi- 
tal stock of $200,000 to deal in au- 
tomobiles. Principals are B. C. 
Cole, J. C. Ray jr. and Louis Allen. 





THE NEW OFFICERS of Cincinnati Automobile Dealers Assn. Left to right: C. L. 


Bernens, -president ; 


A. F. Kirsten, incoming president; 


Erdie Turner, secretary ; 


R. E. Reinhold, retiring president. and Clifford Jacobs, treasurer. 
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AUTOMOTIVE WE STAND FOR: 

rf 11. Fair and equitable contracts between manufac- 
0 >< M turers and dealers in motor vehicles, parts and ac- 
/ ’  cessories. 12. A fair profit to the dealer on every 





; ; used vehicle accepted in partial payment for a new 

car or truck. 13. Every dollar of gasoline tax col- 
t lected by state or federal governments applied to 
E 1 the building and maintenance of highways. { 4. The 
R elimination of governmental and bureaucratic con- 


trols over this industry. 15. A return to the pre- 
cepts of independence and the rewards of applied 


NEWS 
energy and ability, which made America and gave more of her citizens 
more of the better things of life than anywhere else in the world. 


—_—. 








lt Hasn’t Been So Long Ago; 
Look Back at Record 


UTOMOTIVE NEWS has at times been critical of the 
steel industry’s allocation of steel for automobiles and 
trucks, pointing out that the figures didn’t add up to a fair 
share, because the steel makers were using 1941 for their 
historical basis. During that year auto production was cur- 
tailed by defense production. We thought 1940-41 would pro- 
vide a fairer basis. 

But in fairness to the steel industry, we must admit 
that we shudder to think what will happen if the gov- 
ernment planners in Washington are given authority 
by Congress to take over the job from private industry. 


Even with the best of intentions—and we do not grant 
that to all the government men—it would present an almost 
insurmountable problem. With the stimulus of war, it took 
a year to set up an allocating agency and another year to 
make it work. 

Nearly all of us think our form of government is the best 
ih the world and we forgive a lot of confusion for the much 
more important ideal of freedom. But when the government 
starts to dabble in running business and industry during 
peacetime, we lose freedom and the confusion multiplies. 

We realize, of course, that the Administration is asking 
for this and other control powers “just in case,”’ and to be 
“held in reserve,” as the boys say, but we aren’t counting 
much on that. Give them the power, and we’ll eat a fender 
if they don’t use it. 

We can’t help but recall that the same lads who misjudged 
reconversion and told us that there would be 10 million 
people unemployed in the shift, with the result that hours 
of work should be cut and wages increased, are those who 
are yelling now for bureaucratic controls. 

And they are the same planners who deplored the 
rise in prices after they had done everything possible to 
set in motion the factors that caused rises in prices. 
Now they are plugging for a program which they indicate 

we can’t afford unless they shackle the nation’s economy. 


They are setting the stage for their assumption of bureau- 
cratic power over the industry. If the audience stands for 
it—and we all make up the audience—we are going to find 
that they will cripple the economy which they claim they 
are trying to help. 

If you don’t believe that, look back at their record. It 
hasn't been so long ago. 








|perity and rapid 
| the war. ..« %* 


CARE packages to Europe, and I 
find I did not mention this non- 


have already received several re- 
quests for this information, which 


mittances to Europe, Inc., 50 Broad 
St.., 
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--a word in 


IN CHICAGO this past week, I 
wore out not less than one pair of 
soles visiting the nearly five hun- 
dred display booths which occupied 
upwards of four miles of frontage 

on Navy Pier. This 


A. Ss. L exposition, which 
SHOW A _sihas grown to be the 
BOOMER iargest of its kind) 


held anywhere in 
the world, is indicative of the size 


|of this after-market industry which 


Don Teetor, chairman of the Joint 
Operating Committee, representing | 
NSPA, MEWA and NEMA, esti- 
mates at $2,900,000,000 annually. It | 
proves, if any proof is needed, that | 
to service and maintain the na-| 
tion’s 37,000,000 motor vehicles is | 


| one of the greatest factors in main- | 


taining this nation’s economy. It is | 
unquestionably true that no other | 
contributes so much to our pros- 
recovery since 


YOU WILL read in another col- 
umn of this issue the official at- 


| tendance at the show, but all this 
|reporter can say is that I have 


never seen Chicago so crowded nor | 
was I less conscious of the horse- | 
play and night life which are a 
standard part of the average big 
convention. These men with the 
yellow, blue and red badges were | 
there on serious business, and you 
could see it in their faces. More im- 
portant, you can see it in the order 
books which were in active service 
everywhere you looked. Even 
though most of the salesmen were 
busy explaining delays in delivery, 
still this did not prevent them| 
from demonstrating the merits of | 
their new products to interested 
groups in every booth on the pier. 
+. * + 


STRICTLY FROM my own view- | 
point, it seems a shame that the 
exhibits, which cost hundreds of 
thousands of dollars to set up and 
which demonstrate every possible | 
phase of maintenance and selling 
in the great after-market, cannct | 
be viewed by everyone who is in- 
terested in our industry. I am told 
that this has long been a matter 
of controversy, but it does seem 
that if the show stayed open an 
additional week, thousands of deal- 
ers and independent operators 
would consider the time and money 
well spent for the opportunity of 
viewing it, perhaps, even at an 
admission charge which would 
cover the additional operating ex- 
pense. It even occurred to me that 
perhaps this industry is ready for 
a permanent exhibit located at a 
central point like Chicago and sim- 
ilar to the Merchandise Mart. I 
know I am not qualified to pass 
judgment on so basic a project, 
which undoubtedly has been dis- 
cussed in many an association di- 
rector’s meeting, but from strictly 
a reporter’s viewpoint, it seemed 
that in a single week’s showing 
this exhibit only scratched the sur- 
face of the possibilities offered. 

* 7 * 

ONE COULD not return from 
the show without being optimistic 
over the business ahead. To sub- 
stantiate this, I find on my return 
a special report from U. 8. News 
(Dec. 12), entitled “Another Boom 
Year Ahead?” This publication pre- 
dicts that in 1948, gross national 
production will be at the rate of 
$249,000,000,000. This would com- 
pare with $239,000,000,000 in the 
year just closing, with $213,000,- 
000,000 as the national average at 
the end of the war and with 1940, 
“which was regarded at the time 
as something of a boom year,” at 
$100,500,000,000. The conclusion is 
that we are in for another boom 
year and, although most of us 
would admit that these dollars are 
hardly worth what they were seven 


years ago, still perhaps we must 


have a mild inflation to pay off 


our wartime debts or our individual 


obligations for that matter. 
* +. 7 
IN MY last column, I mentioned 
my good experience in shipping 
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‘Tell About Taxes......’ 


This is an open forum for the discussion of any subject of interest to our 
readers, and your letters are welcomed. No attention is given to unsigned 
letters but you may sign your name with the assurance that it will not be 


used if you so request. 


Editor, Automotive News, Detroit 26, Mich. 





Itemized Invoice 


Your editorial in a recent is- 
sue of Automotive News is very 
timely. It reminds me of a sugges- 
tion I have been intending to make 
for some time: why don’t you 
campaign through one or another 
of your various columns for dealers 
to itemize their invoices for new 
cars? 

So many dealers present you 
with an invoice for “1 only car 
. . . $1,750.” This seems like poor 
selling strategy, and in any event 
it conceals the fact that as much 
as 10 percent of the cost of the car 
may consist of various kinds of 
taxes, excise tax, tire tax, sale or 
use tax, license plates, registration 
fees, etc. 

If all automobile dealers would 
make a point of emphasizing the 
amount of taxes each customer 
pays when he buys a car, it would 
help to inform the public on the 
size of the tax burden the motor 
industry is bearing—Harizy W. 
Howet., Peterson, Howell & Hea- 
ther, Baltimore. 


Motor Memories 


The old saw that “a thousand 
Frenchmen can’t be wrong” now 
goes in the waste basket. Stacks 
of letters have been received from 
all over the United States refer- 
ring to “Motor Memories,” which 
was brought out early this year. 

According to page 6 of AuTomo- 
TIvE News, Nov. 17, the book failed 
to register in the slightest degree, 


AUTOMOTIVE NEWS 
FOR XMAS 


Many readers send Automotive News 
as @ Christmas present which arrives 


52 times each year to friends or busi- 
mess associates. If requested, we mail 
® neat Gift Card to the recipient with 
your name as donor. 





notwithstanding the fact that it 
has gone into 40 states and six 
foreign countries, as a _ careful 
scrutiny of the three columns on 
that page fails to reveal the slight- 
est mention of the volume. 

The author, personally, holds no 
opinion that the volume is a clas- 
sic in any sense of the word, nor 
does he make any pretense that it 
is worthy of anything more than 
ordinary mention, but reference to 
the stack of letters, above referred 
to, would indicate that the title of 
the book might somehow find its 
way into a list of books on the 
motor industry, which is not a very 
extensive list. comparatively speak- 
ing. 

The writer is only mildly an- 
noyed and is merely expressing sur- 
prise and a slight degree of dis- 
appointment that the title of the 
book could not make the grade in 
such a comprehensive review as 
referred to. In other words, it is 
dificult to understand how we 
missed the boat, altogether.—Ev- 
Gene W. Lewis, Industrial National 
Bank, Detroit. 


Coming 


DECEMBER 
Dec. 14-17—Ohicago (Sherman hotel). Fifth 
annual convention and trade congress of 
National Auto Wreckers Assn. 
Dec. 15—Salt Lake Oity, Utah. (Hote! 
Newhouse). Annual meeting of the Utah 
Automobile Dealers Assn 


JANUARY 

Jan. 8-9 — Denver (Shirley-Savoy hotel) 
Annual convention of Colorado Motor Car 
Dealers Asan. 

Jan. 9—Omaha. Nebraska Auto Dealers 
Darley. 

Jan. 12-14—Edgewater Park, Miss. (Edge 
water Park hotel). Seventh annual con 
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vention, Truck - Trailer Manufacturers 
Asen. 
Jan. 26- (Hotel Stevens). Apn- 


298—Ohicago 
nual meeting of NADA. 
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sé i Y D R A ‘ ¥ A Tl C 4 é A D QUA RTE K S 9 Oldsmobile dealers—like Brightwell-Spinks in Bristol, Virginia—know that a smart 


~ it car calls for smart showmanship. From coast to coast, scores of handsome new buildings 
and six 


— | N B R | STO [ VA | S TH IS such as the one above, with the most modern facilities and equipment, are evidence 
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of aggressive planning for an atmosphere of smartness by Oldsmobile dealers. The new 
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Smart “Deal” is Oldsmobile! That’s why more and more Oldsmobile dealers are 


saying ... “It’s SMART to BE with Olds!” 
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Smart is the word for the Oldsmobile car, too. Inside 
and out, it’s America’s Style-Leader . . . with sleek, { 
ultramodern lines and tailored good taste through- 
out. The new 1948 Oldsmobile will be. on display 


~nts 


soon. When you see it, you'll agree more than 
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. Claims They Bisepelice coe 


- ehe Firms Sued 
On Trust Counts 


WASHINGTON. — Filing of a 
civil action, charging seven cor- 
porations with violating the anti- 
trust laws in connection with the 
manufacture and sale of braking 
apparatus for motor vehicles and 
industrial equipment, was made 
public last week by the Department 
of Justice. 

Th2 action was filed in the U. S. 
District court for the southern dis- 
trict of New York. The defendants 
named in the government’s suit 
are: 

Bendix Aviation, South Bend; 
Hydraulic Brake Co., Detroit; 
Wagner Electric, St. Louis; E. I. 
duPont de Nemours & Co., Wil- 
mington, Del.; General Motors; 
Bendix-Westinghouse Automotive 
Air Brake, Elyria, O., and West- 
inghouse Air Brake, Wilmerding, 
Pa. 

In connection with the filing of 


the suit, Atty. Gen. Tom Clark 
said: 

“The complaint charges the de- 
fendants, whose combined 1946 


sales of braking systems and parts 
totaled approximately $76,000,000, 
were conspiring to monopolize the 
automotive and industrial brake 
business in the United States. 


“The unlawful patent and other 
activities with which these defen- 
dants are charged have resulted 
in arbitrary prices which Ameri- 
can automobile owners have had 
to pay and are still paying for the 
braking systems of their passenger 
and commercial cars, trucks, and 
buses,” 


At the same time, Assistant Atty. 
Gen. John Sonnet, in charge of the 
department’s anti-trust division, is- 
sued the following statement: 

“This suit charges that the de- 
fendants have utilized their owner- 
ship of hundreds of patents relat- 
ing to braking systems to retain 
and extend their control of this 


Dallas pitts : 
Elect Hall to 


Succeed Johnson 


DALLAS.—Miles F. Hall, vice- 
president and general manager of 
Dallas Nash Co., was elected presi- 
dent of the Dallas Automotive 
Trades Assn. for 1948 at the asso- 
ciation’s annual meeting. He suc- 
ceeds C. M.-Johnson of Johnson 
Bros. Chevrolet Co. 

Other officers elected include J. 
Bruton Orand, president of Orand 
Buick Co., and W. W. Calhoun, 
partner and general manager of 
McColister Chevrolet Co. 


Directors elected to the board for 
two-year terms are A. P. Van Win- 
kle, president and general manager 
of Van Winkle Motor Co. (Pon- 
tiac); Harry Bogue, president of 
arry Bogue Motors (Studebaker), 
and Clifton L. Dennard, vice-presi- 
dent of C. S. Hamilton Motor Co. 
(Chrysler-Plymouth). 





WITH THE TREND toward larger body panels already established and elimination 
of old style fenders almost an accomplished fact, the industry will need bigger and 
better presses for its cars of tomorrow. These giant presses at Nash Motors’ body 
plant are being readied now for models not yet in preduction. The greatest of these new 
Clearing presses extends 46 feet below floor level, is triple action and has 2 combined 
thrust of 2,250 tons. 
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field; to compel their customers 
to purchase unpatented along with 
patented parts of such systems; to 
suppress inventions and improve- 
ments in braking systems which 
might adversely compete with de- 
fendants’ products, and to exclude 
competitors by threatening and 
conducting harrassing and oppres- 
sive patent litigation.” 


With respect to passenger cars, 
the complaint states that every au- 
tomobile manufactured in the Unit- 
ed States is equipped with hydrau- 
lic brakes on terms and conditions 
imposed by Hydraulic Brake Co., 
a wholly-owned subsidiary of Ben- 
dix Aviation which, in turn, is 
partly owned by General Motors; 
that Hydraulic Brake Co. requires 
passenger car manufacturers to 
purchase all, or in a few cases, 
most of their hydraulic braking 
systems and parts from Bendix 
Aviation and Wagner Electric, the 
former supplying most of the brake 
assemblies and the latter most of 
the actuating equipment; and that 
almost all of the fluid used in the 
hydraulic brakes is manufactured 
by duPont and sold by duPont and 
Wagner Electric. 


In the commercial motor ve- 
hicle field, the situation with re- 
spect to hydraulic brakes is al- 
leged to be the same, and in ad- 
dition the complaint states that 





FIVE FLIGHTS of escalators with a ca- 
pacity of 6,000 persons hourly for the con- 
venience of employes are in Buick’s new 


Bendix Aviation manufactures | ‘sheet metal plant in Flint. They operate 
and sells most of the vacuum | Retest the Arst and second, and second 


boosters employed on heavier mo- 
tor vehicles such as large trucks 
and buses to increase the effi- 
ciency of their hydraulic braking 


86,000 Trucks 
Tallied in Oct. 


systems. 
Westinghouse, which is jointly| For Alltime High 


owned by Bendix Aviation and 
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in new truck registrations for one 












































sell almost all of the air brakes 
used in commercial motor vehicles 
in the United States, it was stated. 


“The government will seek to 
have the defendants enjoined from 
enforcing the patents which they 
have utilized to further their con- 
trol,” Sonnet said. “It also will 
seek to unscramble, through di- 
vestitures, the intercorporate stock- 
holdings and company acquisitions 
in this field by the defendants.” 


month were smashed in October, 
with the total expected to surpass 
86,000 units, R. L. Polk & Co., auto- 
motive industry statisticians, an- 
nounced last week. 

Returns from 48 states (Ala- 
bama excepted) show new com- 
mercial vehicle registrations for 
October at 85,311. The industry’s 
previous high month was April, 
1947, when 85,148 units were titled. 
The total compares with October, 


1946, when 72,743 units were reg- 
istered. 

New passenger car registrations 
for October from 48 states (Ala- 
bama excepted) totaled 278,073, as 
compared with 222,190 for the same 
month in 1946. More than 2,500,000 
new passenger cars have been li- 
censed thus far this year. 

Polk said that the October new- 
car sales, as reflected by registra- 
tions, were the third largest for 
the year, being surpassed only by 
April and May registrations. 


ide Ta? 


Pontiac Tells Buyers 
Its Appreciation 


PONTIAC, Mich. — Unique in 
| these days of ‘sellers’ markets” and 
product scarcity are the personal 
“thank you” notes, signed by Gen- 
eral Sales Manager L. W. Ward, 
which have been mailed to 200,000 
purchasers of postwar Pontiacs. 
The notes constituted one of the 
largest mailings ever made by Pon- 
tiac. 

“The letter is not of the ‘selling’ 
variety,” Ward said. “It was 
prompted on our part by the desire 
to counteract the widespread feel- 
ing held by the public that in this 
seller’s market, patronage is not 
appreciated. 

“Obviously, we do not feel that 
way about it, and neither does any 
right-thinking dealer. A_ satisfied 
customer is just as important today 
as at any other time, regardless 
of the fact that prospective buyers 
far outnumber the Pontiacs avail- 
able.” 


Nisbeth Chevrolet Chartered 


Nisbeth Chevrolet Co., Trenton, 
Mo., has been incorporated listing 
$75,000 authorized capital stock by 
O. P. and Mildred Nisbeth and 
Merwyn Hart. 





Bendix Chief Ridicules 
‘Brake Trust’ Charge 


DETROIT.—Malcolm P. Fer- 
guson, president of Bendix Avi- 
ation, last week denied the gov- 
ernment’s charges of a monop- 
oly operating in the automotive 
brake field. Bendix Aviation’s 
Bendix Products division was 
accused as a co-conspirator in 
the alleged monopoly. 

“To charge that any automo- 
bile supplier can dictate to the 
automobile companies what they 
shall buy and at what terms,” 
Ferguson said, “is like saying a 
brush salesman can dictate to 
American housewives.” 

















MILWAUKEE.—Some 263 mem- 
bers and guests of the Milwaukee 
County Auto Dealers Assn. met in 
convention here last week. 

Henry L. Nunn, head of Nunn- 
Bush Shoe Co., nationally known 
for his profit- sharing plan for 


2 Buyer Suits 
Ask Injunctions 


In Cincinnati 


CINCINNATI. — Injunctions to 
restrain two dealers from making 
any further delivery of new cars 
were sought here last week. 


The dealers were charged by 
prospective owners with violating 
the terms of purchase contracts. 

A suit filed against Atlas Mo- 
tors, Inc. (Dodge-Plymouth), 3421 
Montgomery Rd., asked that the 
firm be stopped from selling any 
new four-door Dodge sedans until 
an alleged purchase agreement 
with Harry W. Roth, the complain- 
ant, is filled. 

Roth charged that he entered 
into the purchase contract with 
Atlas Feb. 20, 1946, paying $100 
down on a new Dodge to cost $1,291. 
Roth said he understood that de- 
livery would be made “soon as pos- 
sible,” but that Atlas had sold and 
delivered autos to persons who 
placed orders after his. 

Roth also wants his car, when 
delivered, at the 1946 price. 

Atlas officials admitted that 
Roth’s name was on the firm’s or- 
der list, but denied the existence 
of any contract. 

In the other suit, Clifford G. 
Everson asked a court order to 
restrain Honerkamp Motor Sales 
Corp. (Pontiac), 5849 Hamilton 
Ave., from delivering new cars, 
other than business coupes, until 
he is delivered one “with no 
strings attached.” 

Honerkamp officials say they 
have a car ready to deliver to Ever- 
son, but that he stubbornly refuses 
to sign a nine-month repurchase 
option as a condition of the sale. 

Everson admits his refusal to 
sign the option, saying that the 
possibility of having to enter into 
a resale agreement was not men- 
tioned when he and the firm con- 
summated a purchase contract 
Sept. 29. 





Resale Pact Withstands 


First Massachusetts Test 


BROCKTON, Mass.—The validity 
of the repurchase option agree- 
ment was sustained last week after 
its first court test in Massachusetts, 
with the award of $300 in damages 
to Johnson Buick, Inc., 120 N. Main 
St., for alleged breach of contract 
on the part of Cesare Gentile, the 
defendant. 

According to the testimony, Gen- 
tile signed a repurchase agreement 
when the Johnson firm delivered 
him a new car Sept. 8, 1947. Gen- 
tile, the firm charged, later sold the 
car to a used-car dealer for $2,600 
without notifying Johnson Buick 
as required by the contract. 


263 Meet in Milwaukee 


Shoe Co. Chief Outlines Profit Sharing Plan; 
Deising to Head Dealers 








workers in his plant, was the prin- 
ciple speaker. 

In his talk, Nunn outlined the 
profit-sharing plan now in force 
at the Nunn-Bush plant, wherein 
the workers become partners in 
the company. The result has been 
to make everyone take an interest 
in the product produced instead 
of merely thinking of quantity 
production. 


He believes in unions, Nunn 
declared, but wants them con- 
trolled by the members, not by 
outsiders who are _ frequently 
troublemakers. 

Officers elected for the ensuing 
year include the following: 


Erwin Deising, Deising Motor 
Co., president; Fred Black, Lake 
Park Motors, Inc., vice-president; 
George Miller, Krenz-Miller, Inc., 
treasurer, and A. L. Zembrosky, 
A. F. L. Motor Co., secretary. 


Directors elected to the board 
include the following: 


Leonard Rohrbach, Northwestern 
Motor Car Co.; Lester Hartung, 
Hartung Nash Co.; Harry Kamin- 
sky, Auto Acceptance Corp.; Ken- 
neth L. Smith, Capitol Sales Co., 
and A. C. Shallock, Al Shallock, 
Inc., 1947 president. 


Milton R. Raynor, attorney for 
the National Used Car Dealers 
Assn., told the dealers that he had 
traveled 8,000 miles recently in the 
interests of the national associa- 
tion. He said he visited with Sena- 
tor Taft and quoted the senator 
as predicting that a new credit con- 
trol law was likely to be passed. 


Raynor also warned that unless 
something is done in the way of 
getting a universal financing law, 
dealers will find themselves work- 
ing under a law they won't like. 
He said he hoped that every state 
in the union would adopt the same 
law covering car titles. 


Louis Milan, executive secre- 
tary of the state association, con- 
gratulated the Milwaukee group 
on the job it has done. 

Milan declared that he favored 
having all licensed car dealers 
identified so that the unlicensed 
ones cannot be mistaken for those 
having licenses and urged that all 
unlicensed dealers, when discov- 
ered, should be reported to the 
state authorities at once. 


The treasurer’s report, read by 
Robert M. Blanding, executive sec- 
retary, showed a total of 90 mem- 
bers in the Milwaukee association, 
all new-car dealers, and 125 affi- 
liate members. 


Times Luncheon 


Draws Officials 


DETROIT.—A capacity crowd of 
automotive officials attended the 
annual New York Times luncheon 
here Thursday. 


Speakers were Foster Hailey, edi- 
torial writer for the Times, who 
talked on “Our Stake in the Far 
East,” and James B. Reston, Times 
correspondent, who reported on Eu- 
rope following a tour of nine coun- 
tries on the Continent. 





ALWAYS THINKING of Santa Claus’ welfare, particularily during the holiday season, 
Art Quantrell, of Quantrell Oldsmobile, talked the old fellow into tying his reindeer 
toa > oe post and riding in a new Series 66 Oldsmobile convertible coupe for the 
annual pre-Christmas parade in Wyandotte, Mich. To make sure that Santa reached his 
destination without mishap, Art drove Santa there himself. 
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Sykes Forecasts 
Truck Cut Will 
Boost Car Steel 


NEW YORK.— Wilfred Sykes, 
president of Inland Steel Co., has 
forecast that the expected reduc- 
tion next year in heavy-duty truck 
production will make more sheet 
steel available for passenger cars. 

Sykes made the prediction in an 
address before the Assn. of Cus- 
tomers Brokers of the New York 
chamber of commerce. 

While acknowledging that the 
shortage of automotive steel is 
critical, the steel executive ob- 
served that the auto industry this 
year has received “more steel than 
ever before.” 

Sykes said that his industry 
“will be able to balance supply 
and demand during 1948.” 

The additional steel for motor 
cars, he explained, will be expe- 
dited by the expansion in sheet- 
mill facilities. By the middle of 
1948, sheet-steel production will be 
raised from the current 18,000,000 
tons annually to 22,000,000 tons, he 
said. 

Denouncing “persons in govern- 
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ZONE SERVICE MANAGERS and factory officials attending Nash Motors’ recent 
Southern region service meeting at Memphis. The meeting provided advance instruction 
prior to intensive dealer service schools scheduled by Nash for 1948. Shown behind the 
speakers’ stand are Detroit parts and service executives R. J. Molloy, D. L. McLiellan, 
H. A. Lotz, parte and service manager; R. J. Sanford, E. R. Limb, Central regional 
manager; J. L. Stratton, and R. A. Kolb, Memphis zone manager. 





ment who are completely ignorant 
of the problems involved,” Sykes 
asserted that “the Administration 
will be biting off a whole lot if it 
attempts to institute allocations of 
steel products in peacetime.” 

“No one can set up a fair table 
of essentiality for steel alloca- 
tions,” he stated. 

Sykes also told the brokers that 
the nation’s supply of iron ore is 
adequate “for centuries to come.” 


Ambar Motors Erecting 
$50,000 Home in Havana 


Ambar Motors Corp. (Cadillac- 
Oldsmobile-GMC) is constructing a 
new building in Havana, Cuba. 
Cost of the project is approximate- 
ly $50,000. 

Carlos Ortiz, Ambar executive, 
said it is hoped the building will 
be completed in time for display 
of 1948 models. 





GOOD SERVICE BUILDS GOOD BUSINESS 
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GOOD SHOCK ABSORBER 


SERVICE 


IS SPELLED 





HOUDAILLE 


O give your customers the type of service 
which holds them as customers, it’s good 


business to make shock absorber replace- 


ments with genuine new (not rebuilt) Houdailles. 


For Houdailles. 
+». are true precision instruments...the modern 
products of the engineering skill and long experi- 
ence of the pioneer hydraulic shock absorb- 
er manufacturer. They are designed and 
produced to give the long miles of smooth 
riding which motorists expect. 

You will be best serving your customers’ 
interests...and hence your own... if you 
always insist on genuine new (not rebuilt) 


Houdailles. 





.- either rotary or direct-acting 



















FOB FACTORY 





Worry Season Returns 


For Car Shippers 


By A. H. Allen 


THIS IS the season when 


automobile company shipping 


departments keep their fingers crossed and an eye peeled 
on the weather. At the rate cars and trucks are being pro- 
duced, a weather-induced tieup of outbound shipments can 
quickly back up to the final assembly line. Water shipments 


from Detroit are about fin- 
ished for the winter, since in- 
surance coverage is suspended 
in December until April. This 
throws additional load on rail and 
truck haulaways, and a heavy snow 
can snarl up these carriers in a 
hurry. Already in the Buffalo area 
there have been some heavy snows 
which bogged down normal traffic. 

It is understood the peak de- 
mand for railroad boxcars has been 


passed and more should become 
available in the weeks ahead, which 


a 


Both types are 
individually 
packaged and 
sealed in 
sturdy color- 
ful cartons. 
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may ease the pressure on haul- 
away trucks. 

At the same 
time, plants are 
talking about 
working Satur- 
days this month 
and stepping up 
assemblies even 
beyond the No- 
vember pace, 
indicating there 
will be no slow- 
ing of the 
















A. H. Allen 
stream of cars from assembly 
lines. 


Companies with scattered assem- 
bly points, like General Motors and 
Ford, naturally enjoy extra advan- 
tages during the winter months, 
since their outbound shipments do 
not originate from a single point 
which might become  weather- 
bound. 

+ 7 * 
Machinery Builders 
Making Hay 

SPECIAL machinery builders are 
finding good pickings in the auto- 
motive industry, in view of the in- 
creasing effort to develop equipment 
with a maximum of automaticity 
and a minimum of operator effort. 
Transfer-type machines, such as 
the Cross axle housing machining 
unit illustrated in Automotive News 
Dec. 1, are high on the list of 
preferred types. 

Actually, they are nothing more 
than a grouping of standard-type 
machine tools alongside a com- 
mon conveyor or transfer plat- 
form, with all the machining and 
conveying mechanism electrically 
interlocked and sequenced so that 
parts move from one operation 
to the next with no manual effort. 

The electrical wiring and ap- 
purtenances necessary to hook up 
one of these transfer-type units 
are almost beyond belief. When 
Cross Co. engineers started wiring 
up their axle housing equipment, 
Ford offered to supply the wire 
and sent over a batch measuring 
about five miles in length. Before 
the job was done, all this wire had 
been used and more was needed. 

* + . 


Small Voices 


In Protest 


AMID ALL the plugs heard these 
days in support of the unitized 
frame and body construction for 
passenger cars, there are a few 
small voices being lifted to ques- 
tion the facility with which this 
type of design can be repaired after 
crashes or even minor damage to 
sheet metal. 

Where fenders, body panels 
and roof elements are spot welded 
to a skeleton type of frame, the 
removal and replacement of dam- 
aged pieces may prove more diffi- 
cult and costly than is the case 
with the conventional type of 
body which is bolted to a sepa- 
rate frame-chassis. The conten- 
tion may be sound at the moment, 
although the answer might in- 
volve nothing more than the de- 
velopment of different types of 
tools and equipment for body re- 
pair shops. 

Another objection mentioned to 
the integral body and frame is the 
resultant inflexibility in body types. 
Thus, each different body type must 
be built up virtually from the 
wheels, while with a conventional 
type of frame nearly any body type 
can be dropped into position. An- 
other problem is the convertible 
body which permits no cross-brac- 
ing of the frame structure at the 
top. However, Hudson will an- 
nounce a convertible model, so the 
difficulty apparently has been 
licked, possibly by running the 
cross bracing behind or through 
the seat backs and cowl. 
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ERE is a survey that really goes to work for 


you! Just published, this new Journal- American 
study reveals where automotive products are sold 
and which brands are preferred for 12 separate 


classifications. 


Months of spade work by members of the Research 
and Marketing Department of the Journal-American 
unearthed, with precision analysis, the current mar- 


keting picture of these supplies and accessories. 


Operators of filling stations, garages. tire outlet, 
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accessory stores and new car dealers were polled by 
direct interview and checked and rechecked in the 
field. Accurate and authentic, the findings are sum- 
marized for the city as a whole . . . then broken 
down into the four major boroughs: Manhattan. 


Bronx, Brooklyn and Queens. 


To the automotive industry, this study will prove a 
highly factual and practical tool for building sales 
in the world’s first market. Call a Hearst Advertising 


Service man. He will be glad to supply you with a copy. 
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ANNOUNCES A NEW LINE OF MOTOR CARS 


BRILLIANTLY STYLED AND ENGINEERED 
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eileen 


UL 


taaia BRITAIN’S largest builder of large motor cars an- 
nounces four completely new cars. In its price range, 
each strikes a new standard of motor car excellence — the 
culmination of more than 40 years of quality automobile 
manufacturing. 

Beginning with the luxuriously styled and appointed, 
135-horsepower, twin-carburetor Princess, the line includes 
the 125-horsepower Sheerline on the same chassis, and the 
4-door Devon and 2-door Dorset—each on a 40-horsepower 
chassis—completely equipped to the last detail. 

Independent front-wheel suspension, left-hand drive, in- 
terior heating and windshield defrosting, and the finest 
English leather upholstery are among the Austin features. 
List prices of the cars completely equipped, including heater, 


are: The Princess, $6325; the Sheerline, $4745; the Devon, 


She bustin Devon* 


$1575; and the Dorset, $1470; duty and Federal taxes paid, 
f.o.b. New York. 


DELIVERIES NOW 


Shipments of the new Austins are now arriving regularly 
from England, in volume geared to insure prompt delivery. 
A nationwide organization of dealers competent to give 
quality service and win sustained customer confidence is 
being set up. Immediate parts delivery will be possible any- 


where in the United States. 


For the Austin goal is to establish itself as the permanent 
leader in the imported automobile field in America. To help 
achieve this goal, dealers will be supported by a broad pro- 
gram of advertising in national class magazines and local 


newspapers. 


THE AUSTIN MOTOR COMPANY, LTD. (ENGLAND) 
Fisk Building, 250 West 57th Street, New York 19, New York 


*White sidewall tires extra when available. 












AUTOMOTIVE WASHINGTON 
Treasury Ponders Plan 


To Revise Tax Credits 


By William Ullman 
Washington Correspondent 


ETURN of the earned-income credit into the personal 


income tax system, as suggested to Con 


by some 


authorities, would provide about two billion dollars of tax 
relief, according to the results of an estimate of such action 
by the U. S. Treasury department. The Treasury found, in 


a staff study of the tax treat- &——---——- 


ment of earned income, that 
a tax credit of 2 percent of 


earned adjusted gross income 
would give individuals about $1,- 
900,000,000 of relief, while a deduc- 
tion of 10 percent of earned ad- 
justed gross income before com- 
putation of the final tax liability 
would give about $2,100,000,000 of 
relief. Either method, it was point- 
ed out, would cut about 4,500,000 
persons off the tax rolls. 

The first method consists of tak- 
ing a credit from the amount of 


the tax after the 
tax has been 
computed. The 
second would al- 
low a credit 
against the ad- 
justed gross in- 
come before the 
tax is computed. 
While not 
taking any po- 
sition for or 
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tion, the Treasury pointed out 
that the 10 percent method is 
“more suitable for incentive pur- 
poses.” 

Quite a number of authorities 
have been urging Congress to re- 
store the earned-income credit— 
dropped in 1943—on the ground 
that it gives individuals increased 
incentives to work and produce. 
Concerning this the Treasury sug- 
gested that “it is not clear that 
the credit would noticeably in- 
crease the total labor effort,” but 
added that “it might have a more 
significant impact on the supply 
of — effort in the business 
field.” 


* * * 


Is It as Effective? 


THE TREASURY study also 
points out that there is a ques- 
tion whether the earned-income 
credit is a more effective method 
of stimulating incentives to great- 
er production than alternative 
methods of taxation, such as tax 
rate reductions, exemption in- 
creases, elimination of double taxa- 
tion of dividends, and the splitting 
of family incomes. 


The Treasury noted that re- 
introduction of the credit would 
add complications to the exist- 





‘vrolet 
ing for motorists of the area. Lt. L. L. 
Mitchell is directing the drive for the 
police. 





ing procedures of taxation both 
for taxpayers and the Bureau of 

Internal Revenue. 

It would be less of an adminis- 
trative problem, the study sets 
forth, if the first $5,000 of income 
from any source were treated as 
earned income. This would be be- 
cause the credit could be integrat- 
ed into the present simplified tax 
table. 

The earned-income credit sys- 
tem has been tried by Congress 
several times in the past, with no 
very significant results. The first 
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time was in 1924-31 and the second 
1934 to 1943. 

The first method adopted in 1924 
was to give 25 percent credit of 
the normal tax on earned income. 
Later, after 1934, a different sys- 
tem was adopted. The latter con- 
sisted of a 10 percent credit of 
earned net income or net income, 
whichever was lower, and applied 
only to the normal tax. 

Until 1934, $5,000 of income was 
presumed to be earned whether 
earned or not. From 1934 to 1943, 
the figure was set at $3,000. Above 
$14,000 all income was presumed 
to be unearned, whether earned 
or not. 

These methods, it was said, were 
never regarded as very successful 
as stimulants to increased effort 
by individuals. 


* 


Seeks New Road Aid 


- THE opinion of Director Char- 
ley Upham of the American 
Road Builders Assn., our vast high- 
way needs call for a new program 
of federal-aid equalling that pro- 
vided by the Federal Highway Act 
of 1944. 

According to the ARBA engi- 
neer, the three-year postwar high- 
way program now in effect pro- 
vides yearly appropriations of $500 
million for the fiscal years 1946, 
1947 and 1948, to be matched 
equally by states that use it, for 
improvement of the federal-aid 
highway system, secondary roads, 
and urban areas. 

Improvements programmed to 
date on some 15,000 miles of the 
231,285-mile federal-aid system 
involve the use of about 67 per- 
cent of the postwar funds allo- 
cated to the system. The Public 
Roads Administration estimates 
that the entire amount may pos- 
sibly provide for improvement of 
about 23,000 miles of the system. 

Improvements programmed on 
32,000 miles of the 354,847-mile fed- 
eral-aid secondary system involve 
the use of 63 percent of available 
postwar funds. PRA estimates that 
the entire amount authorized will 
provide for improvement of about 
51,000 miles of secondary roads. 

Improvements on the federal-aid 
system in urban areas have been 
programmed on 618 miles, involv- 
ing the use of about half the funds 
available for such improvement. 

High prices, shortages of mate- 
rials, equipment and personnel 
have retarded the highway con- 
struction program. Postwar recon- 
version difficulties were recognized 
by a year’s extension of the time 
limit for expenditure of 1946, 1947 
and 1948 funds. 

* 


* * 


Natural Gas Flowing 


ITH all this talk about an oil 

fuel shortage—due in the main 
to lack of transportation—the ques- 
tion naturally arises, what about 
those famous pipe lines—Big Inch 
and Little Inch—that proved so 
heroic during the war? 

The answer is, they are on the 
job, but now carrying natural gas 
instead of oil. 

Big Inch and Little Inch are 
busy carrying natural gas from 
Texas to Eastern cities which 
would otherwise use oil to manu- 
facture their own gas, according 
to the Federal Power Commission, 
which licensed the lines to serve 
their present use. 

They also are carrying gas to 
industries which otherwise would 
demand a share of the short sup- 
ply of fuel oil. 

The nub of the matter is that 
the United States faces a “fuel 
shortage”—not merely an _ oil 
shortage, and there is just as 
much need for gas as there is for 
oil, say officials of the FPC. 

Switching the pipes back to oil- 
carrying simply would not be any 
help, according to these officials. 

As a practical matter, a shift of 
the pipes from gas back to oil at 
this time would worsen the effects 
of the fuel shortage rather than 
aid, say the engineers here who 
helped establish the gas lines. They 
point out that a shift would force 
many factories to close while re- 
converting to oil or coal fuel, and 
this would cause other economic 
dislocations. 

In addition, it would sharpen the 
oil shortage and increase the na- 
tion’s dependence on the uncertain 
coal supply. 


Laner Pontiac Co., 4235 Troot, Kansas 
City, has been incorporated, listing $100,- 
000 authorized capital stock by Lewis anc 
Ida Laner and Saul and Marion Laner t« 


' operate 2 dealership 
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The reason that Better Homes & Gardens’ more than 3,000,000 


families are such a good repeat market for cars is that cars to 
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The Other Side of the Picture 







HMM-- THAT WAS UONES- SAYS 
HE'S COMIN’ OVER... WANTS 


TO BUY OUT MY BUSINESS I 


Johns-Manville 
Buys Van Cleef 


NEW YORK. — Johns - Manville 
Corp. has announced the purchase 
of Van Cleef Bros., Inc., Chicago, 
manufacturer of Dutch Brand in- 
dustrial and automotive products. 
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Financial details of the transaction 
were not made public. 


Lewis H. Brown, chairman of 
Johns-Manville, said the Chicago 
firm will be operated as a wholly 
owned subsidiary of Johns-Man- 
ville. No change is being made in 
the manufacturing, merchandising 
or distribution system of Van Cleef 
Bros., and Noah Van Cleef will 
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HE DALLAS MORNING 


BY STANLEY WALKER 


AUTOMOTIVE NEWS, DECEMBER 15, 1947 


(Cartoonist Kempf,a Willys dealer, welcomes suggestions for his weekly 
cartoon strips. Write him care of Kempf Motor Oo., Kearney, Neb.) 


By Fred Kempf 
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remain as president and treasurer. 
His two brothers, Felix and Paul, 
will continue as vice-presidents for 
sales and production, respectively. 


Graff Motor Sales 


A business name has been filed 
for Graff Motor Sales, 12-14 Me- 
chanic St., Springville, N. Y., by 
John H. and Wilson F. Graff. 





Assails Arbitration 


Bus Operator Warns of Peril to Free Enterprise 
In ‘Dictatorial’ Strike Settlements 


NEW YORK.—Destruction of the 
American free enterprise system is 
threatened by arbitration as a 


method of settling labor disputes, 
it was asserted by John E. Mc- 
Carthy, president of Fifth Avenue 
Coach Co., in an address here at 
the annual convention of the New 
York State Motor Bus Assn. 


McCarthy suggested that arbitra- 
tion be replaced by two techniques 
that he termed “common sense 
remedies.” One would be the es- 
tablishment of a system of federal 
labor courts. The other would be 
amendment of present labor arbi- 
tration laws by state legislatures 
to provide court review of deci- 
sions in public utility cases or a 
special panel to review such cases. 


“Although he did not say so in 
his address, McCarthy’s views 
were interpreted as being based 
on the experiences of his com- 
pany in labor arbitrations with 
th Transport Workers Union- 
CIO. The last two contracts be- 
tween the company and the un- 
ion were reached through arbi- 
tration. 


“Some corrective measures must 
be taken,” he declared, “or we 
must resign ourselves to socializa- 






NEWS 


“THE SOUTHWEST'S MOST . 
INFLUENTIAL NEWSPAPER : 






Stanley Walker, prominent Eastern author and editor recently transplanted to Texas, is 
now writing well and successfully for the magazines. His most recent subject is—us. Our 
heritage is brilliant, our worthiness is—well, why not read it? Here are some extracts. 





tion of American public utilities 
under the innocent guise of ‘volun- 
tary and impartial’ labor arbitra- 
tion. We must resign ourselves to 





continuation of arbitration awards 
so excessive that free enterprise 
must throw in the sponge and the 
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posal of the arbitrator and the 
finality of his decision. 

Public utilities, he contended, 
were unable to resist the pressure 
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“Is that so?” 
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taxpayers pay the bill and shoulder 
the deficits.” 

Although describing arbitrators 
as “men of integrity and good 
conscience,” he declared that the 
“great majority come from the 
ranks of lawyers, theorists and 
idealists who served with na- 
tional or regional labor boards.” 
Being human, he said, they want 
to protect their livelihood. 

The speaker emphasized that his 
remarks did not apply to commer- 
cial arbitration, which, he said, 
“has a proud record of achieve- 
ment,” and has “become an integral 
part of the American business pic- 
ture” because it “speedily and 
equitably—and finally—settles dif- 
ferences of opinion.” 
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But once the News decides to go 
ahead the effect is powerful. Readers 
often delay forming judgments until 
they see what attitude the News 
takes, 
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Taylor Motors, Inc. 


Taylor Motors, Ince., Bellows 
Falls, Vt., has filed an amendment 
to articles of association declaring 
that the capital stock of the firm 
will consist of 400 shares of $100 
par value common stock. Signers 
are J. D. Taylor, president, and 
Edna G. Taylor, clerk. 
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‘This message is for 
High Powered 


( Reading Time —50 seconds ) 


Yes, it’s for the gentlemen who have to ‘‘skin the cat’, financially 
speaking. For the hard-hitting Sales Managers, Advertising and 
Agency executives faced with the spiraling costs of magazine space 
in many leading weeklies and monthlies. Higher costs that offer no 


increased circulation guarantees, no larger bonus circulations! 
What to do... increase ad budgets? . . . decrease ad insertions? 


The more astute of these high-powered men have found another way 
to ‘skin the cat’’. They’ve examined Liberty’s exclusive ‘‘plus 
package’’. They’ve found, point by point, 


it is ’48’s most profitable magazine buy. 
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You'll undoubtedly be startled. 





Here it is . 





. . LIBERTY’S EXCLUSIVE “PLUS PACKAGE”. It’s producing 


results for many leading advertisers. 


1. Greater ad visibility because of 50% top monthlies to gain circulation during 
editorial to 50% advertising policy. the 1947 periods audited by the ABC. 


Now selling over 1,600,000 copies. 
2. Greater ad readership in both four 


4. An active buying readership of over 
7,500,000, the majority under 45 years, 
who are in the acquiring periods of 
3. Climbing, steadily climbing circula- their lives. 


color and black and white as proved 
by Starch. 


tion. Liberty is the only general maga- 5, | ow base rates give absolutely high- 


zine among the 3 top weeklies and 4 est circulation per advertising dollar. 


Ys, Heres 


LIBERTY MAGAZINE, INC. Pau/ Hunter, Publisher 


Advertising Offices . . . New York, Chicago, Detroit, Los Angeles 


Executives only... 
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Materials Handling Show 
Jan. 12-16 at Cleveland 


the Public Auditorium, Cleveland, 

NEW YORK.—The National Ma- 
terials Handling Exposition will be 
conducted for the second year in 
Jan. 12-16, it was announced last 
week by Edwin J. Heimer, presi- 
dent of Barrett-Cravens Co., and 
chairman of the exposition com- 
mittee. 

One hundred and fifty-four ex- 
hibitors, 60 percent more than the 
number represented at the first 
show, already have contracted for 
booth space. The exposition, which 
attracted more than 12,000 manage- 
ment executives last January, will 
occupy almost 200,000 square feet 
of exhibit space, nearly three times 
the previous area, and thus will 
rank among the top 15 national 
industrial expositions, Heimer said. 


NEW HOME of Rauscher Chevrolet Co., Kirkwood, Mo. The plant contains the latest 


type of equipment. 


O’ Neill Plans to Build 
In Niagara Falls 


George O’Neill Motor Co. plans 
to build a large sales and service 
building at Third St. and Cedar 
Ave., Niagara Falls, N. Y., accord- 


ing to Robert Halliday, manager of 
the firm’s branch there. 

The lots give a frontage of 264 
feet with a depth of 132 feet. Halli- 
day said the structure will embody 
the latest ideas in showroom and 
service facilities. 


For molded acrylic parts of 
exceptional heat stability — 


It will pay you to specify PLexicias “V.” This 
newest member of the Rohm & Haas family of 
acrylic molding powders has the extremely high 
A.S.T.M. heat distortion temperature of 197.6°F 
(92°C)—shrinkage after 48 hours at 212°F (100°C) 


is less than 10 mils per inch. 


With these features, which assure extraordinary 
stability under high-temperature service conditions, 
PLExIGLAs “V” combines clarity and brilliance sur- 
passing any previous molding powder to bear this 
famous name. In addition, PLEx1cLas “V” flows at 
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Lawsuits Affecting Dealers... 
Court Decisions 


By Leo T. Parker 
Attorney at Law 

u=— no circumstances is an 

automobile dealer liable in dam- 
ages for injuries caused by an 
automobile driver who does not act 
within the scope of the employ- 
ment. Therefore, dealers are not 
liable for injuries caused by one 
to whom a motor vehicle was 
“loaned.” 

For example, in Cherry v. Liberty 
Co., 45 Atl. (2d) 23, it was shown 
that a driver of a truck struck 
and injured a pedestrian who sued 
for damages. 

The testimony proved that the 


owner of the truck had loaned 


notably low temperatures for a heat-resistant 
material—resulting in molding speed and economy. 

Of course, PLexicitas “V” 
features that have made other Rohm & Haas mem- 
bers of this acrylic resin group a leading choice 


retains the familiar 


with the automotive industry—high impact 


weathering and chemicals. 


strength, dimensional stability, resistance to 


For further information, call or write our Detroit 
representative: W. E. Biggers, 819 Fisher Building, 
Madison 1500. You'll find it worthwhile to... 


yolas V 


it to the driver for his own per- 
sonal use the night the accident 
happened. 

The higher court refused to hold 
the truck owner liable in damages 
for injuries sustained by the pedes- 
trian, and said: 

“Tt was for the jury to say what 
meaning the word ‘loaned’ was in- 
tended to import with respect to 
Jones’ possession of the automo- 
bile and his right to use it at the 
time of the injury.” 

* * * 

ACCORDING to a recent higher 
court, any person or corporation 
which prepares a lease contract 
is at decided disadvantage if a 
suit is filed. 

For example, in Baird v. Lind- 
bald, 170 Pac. (2d) 488, it was 
shown that a property owner 
signed a lease upon a printed lease 
form, with portions filled in by 
typewriting. The lease contained an 
ambiguous clause. 

The higher court said: 

“The lease having been prepared 
by defendant (tenant), any am- 
biguity therein was properly re- 
solved against him.” 

+ * * 

ALL HIGHER courts hold that 
an insurance policy written by the 
insurance company will be con- 
strued most strongly against the 
company. 

For example, in Hartford Acci- 
dent & Indemnity Co. v. Singer, 39 
S. E. (2d) 505, it was shown that 
an automobile dealer held a “Blan- 
ket Position Bond,” which insured 
the dealer against loss by reason of 
the larceny, theft or embezzlement 
of employes. 

This policy contained a usual 
clause that the bond would be 
automatically cancelled if the 
dealer discovered any fraudulent 
or dishonest act on the part of 
an employe and failed to imme- 

diately notify the insurance com- 

A salesman overdrew his commis- 
sion account and later absconded 
with considerable money belonging 
to his employer. 

The insurance company refused 


to pay the claim on the grounds 
that overdrawing his commission 
account was a “fraudulent or dis- 
honest act” which rendered the 
policy void. 

The higher court refused to re- 
lieve the insurance company, be- 
cause it had written the policy. 

* * e 


ACCORDING to a recent higher 
court a garage owner is liable for 
damages to an automobile caused 
by his employe who drives it with- 
out authority of the owner. 

For example, in Brown v. Smith, 
42 S. E. (2d) 888, reported Septem- 
ber, 1947, one Brown left his auto- 
mobile with the operator of a gar- 
age and filling station to be washed 
and greased. The owner of the car 
personally drove the automobile on 
the wash rack leaving the ignition 
key in the car and directed a 
young man to wash the same. 

While the garage owner was out 
for lunch, the car washer drove 
the automobile from the wash rack 
and upon the highways and 
wrecked it, the damages amount- 
ing to $657.14. The car washer had 
never been permitted to drive auto- 
mobiles on or off the wash rack, 
but his sole duty was to wash cars 
when placed on the rack. 

Brown sued the garage owner 
to recover $657.14. The higher court 
held the proprietor liable. 


Mercury steering wheel medallion molded by Erie Resistor Corp., Erie, Pa.; Buick 
steering wheel medallion by Kent Plastics Corp., Evansville, Ind.; Frazer steering 
wheel medallion by Kent Plastics Corp. and Bay Manufacturing Division, 
Electric Auto-Lite Co., Bay City, Mich.; Plymouth speedometer dial and Chrysler 
stop light lens by Bay Manufacturing Division, Electric Auto-Lite Co, 


J Only Rohm & Haas makes Plexiglas 
(Acrylic Plastic Sheets and Molding Powders 
PLEXIGLAs is a trade-mark, Reg. U.S. Pat. Off. 


Caterpillar Seeks to Lease 


Plant Near St. Louis 


ST. LOUIS.—Caterpillar Tractor 
Co. of Peoria, IIl., is interested in 
leasing the idle, government-owned 
plant in Madison, IIl., across the 
Mississippi river from St. Louis, 
according to Arthur C. Laur, 
chairman of the Tri-City chamber 
of commerce. 

The Madison plant cost the gov- 
ernment $55,000,000 to build and 
was operated during the war by 
Standard Steel Spring Co. The 
plant has over 1,500,000 square feet 
of floor space. 
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Fleming Motor Co., Inc., 7314 8S. Broad- 
way, St. Louis, has been incorporated, 
listing $100,000 authorized capital stock by 
William and Maude Fleming of Clayton and 
Torbert Vickrey of University City. 
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Chevrolet Dealer Seeks 
Governorship of Oregon 


Douglas McKay 
Salem, Ore., has announced 


ination for gov- 
ernor of Oregon 
to succeed the 
late Gov. Snell, 
killed in an air- 
plane accident. 

McKay has been 
a Chevrolet deal- 
er since 1927. He 
is a former mayor 
of Salem, and 
former president 
of the Oregon State Automobile 
Dealers Assn. 





Ky. Improvements 


Blue Grass Chrysler Firms 
Expand Facilities 


Four Chrysler-Plymouth dealers 
in Kentucky have made improve- 
ments and expansions of facilities 
recently. They are: 

Lee County Motor Co., Beatty- 
ville, expansion of service facilities 
and building up of its parts inven- 
tory to $18,000. 

Reynolds Motor Co., Tyner, has 
resumed business operations fol- 
lowing serious flood damages ear- 
lier this year. 

McIntosh-Wilson Sales & Serv- 
ice, Somerset, soon will move into 
a new dealership comprising 17,000 
square feet of showroom and serv- 
ice area. 

Universal Garage, Barbourville, 
has started an addition, 25 by 110 
feet, to present quarters to pro- 
vide space for a parts department 
and general offices. 


e * + 


Zell (Packard) Observes 


45 Years in Baltimore 

Zell Motor Car Co., Baltimore’s 
oldest automobile dealership, is 
celebrating its 45th anniversary. 
The company, which has been a 
Packard dealer for 25 years, was 
founded in 1902 by A. Stanley 
Zell. 

It is currently headed by Sid- 
ney S. Zell, son of the founder, 
and is marking its anniversary 
by issuing a booklet entitled 
“Sapphires for Zell.” 

Zell said that Joseph Janin, of 
the sales staff, has been with the 
company for 39 years; Thomas 
Orpwood, service manager, for 37 
years; J. Jackson Smith, general 
manager, and O. Englar Gilbert, 
treasurer, for 28 years each, and 
Harry W. Gambrill for 21 years. 


* * * 


Former Chisox Hurler Heads 
Tucker Outlet in Phoenix 


Thornton 8S. Lee, a major 
league baseball player for 15 
years who last October completed 
11 years as a pitcher for the Chi- 
cago White Sox, is president of 
the newly organized Arizona 
Tucker Motor Sales Corp., state 
distributor for Tucker. 

The firm is organizing sales 
outlets in other Arizona cities. 
With Lee in the corporation are 
two Phoenix residents, H. D. 
Mollohan and J. A. Barker. Ne- 
gotiations are being made for 
permanent office space. 

* 


No Cinch Then 


Charleston’s Smith Recalls 
1915 Buick Selling 


CHARLESTON, S. C.—William 
T. Smith, general manager of W. 
T. Smith Co. (Buick), currently 
celebrating its 32nd anniversary in 
business here, was in a reminiscent 
mood during a recent interview 
and recalled the difficulties of sell- | 
ing cars to a skeptical public in 
the early automobile days. 

“During the period before World 
War I,” Smith asserted, “selling 


a car was likely to be an all-day 


affair. A normal procedure was to 
take the entire family of a pros- 


(Chevrolet), 
his 
candidacy for the 
Republican nom- 





Doings 


pective buyer for a Sunday picnic 
outing in the country. 

“I would transport the family in 
one of my horseless contraptions, 
of course, with the constant fear 
that the thing would quit. Making 
a sale involved cultivation of every 
member of the family and the 
breaking down of many prejudices. 

“Back in 1910, when I began sell- 
ing cars,” he continued, “there was 
no such thing as an automobile 
trade-in. People just didn’t have 
cars. The only trade-in considered 
was a horse and buggy, and every 
buyer had to be taught how to 
drive. 

“The difference between servic- 
ing an automobile in 1915, when 
I established my agency, and in 
1947 are marked. Today an owner 
will demand service for a minute 
rattle or a slightly scratched fen- 
der. In the old days an owner con- 
sidered it quite an accomplishment 
if his automobile ran at all.” 

Smith has handled Buicks with- 
out interruption for 32 years, 
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which informed sources here be- 
lieve is a record in the state and 
one that few dealers in the country 
can match for the continuance of 
one automobile line. 


+ * * 
Dual-Control Car Donated 
To School by Center Chev. 
Students of Gary high school in 


Welch, W. Va., will get special safe | 


driving instructions in a dual- 
controlled Chevrolet presented to 


the board of education by Center | 


Chevrolet Sales Corp., of Welch. 

Attending the presentation cere- 
mony were: Stanley Ross, instruc- 
tor; S. H. Hight, Gary principal; 
Dallas Queen, manager, Center 
Chevrolet; George W. Bryson, su- 
perintendent of McDowell county 
schools, and Don Powell, Chevrolet 
district manager. 


* * * 


2 New Firms Incorporated 
In Illinois Auto Trade 


The following new corporations 
have been registered at Springfield, 
Tll.: 

Decatur: Bopp Motors, Inc., to 
deal in cars and merchandise. In- 








LHA MOTORS (Dodge-Plymouth), Alhambra, Calif., 
am yy heart of automobile row. Featuring a theater-like display room, the 
| structure occupies a lot 170 by 160. In the service department there are 12 car hoists 
and one for trucks and a fully equipped machine shop. With more than 27,000 square 
feet of floor space, the new building represents an investment of $250,000, according 
to G. A. Koepsell, owner. 


corporators are C. Dan, Edna R. 
and George H. Bopp. 

Newton: Len Grinker Chevrolet 
Co., to deal in cars and automotive 
equipment. Incorporators are Len 
R. and Nan M. Grinker and Mrs. 
Charles Henry. 


* * * 


Monsky-O’Connell (L-M ) 
Open for Business 


Formal opening of Monsky- 
O’Connell Motors (Lincoln - Mer- 
cury), 4950 Dodge St., Omaha, has 
been announced by Bob O’Connell 
and Hub Monsky. 


moved into a 


000 square feet of floor space and 
has a large parts and accessories 
department. 

+ o + 


Wigder (Dodge) Observes 
10th Birthday in N. J. 


Wigder Motors (Dodge - Plym- 
outh), Linden, N. J., is celebrating 
its 10th anniversary, Howard Wig- 
der, manager, has announced. 


Henry ©. Stoll, Harold D. Carey and 
G. J. Thiel have incorporated Mutual Mo- 
tor Co., 722 Chestnut 8t., St. Louts, to 
deal in motor vehicles, with $30,000 au- 


The new dealership includes 20,-| thorized capital stock. 
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One of the important design advantages of Hyatt Roller 


The shafts, with gear and bearing roller assembly, were 
pre-assembled in another part of the shop. The bearing outer 
races were previously installed in the housing. As the sub- 
assemblies meet here, any roller assembly will fit any outer 
race; no selection or matching required. This Hyatt feature 
speeds final assembly, permits more efficient production 


planning and layout, and often leads to improvements in 


And this is but one of the advantages enjoyed by designers 
who know the Hyatt Hy-Load line. Hyatt Bearings Division, 
General Motors Corporation, Harrison, N. J., Chicago, 
Detroit, Pittsburgh and Oakland, California. 


Photo Courtesy 
Caterpillar Tractor 
Company 





ROLLER BEARINGS 

















































SHERIFF GENE BISCAILUZ, of Los Angeles county, gets the “inside story’’ from 
Boyd Gibbons jr., Boyd Gibbons sr. and Warren Gibbons. Boyd jr. and Warren, another 


son of the founder, now manage the Los Angeles Ford dealership. 


Everybody Benefits 


Leading Ford Service Dealer Operates Bonus Plan 
That Pays for Customer and Worker 


By Slim Barnard 
Staff Correspondent 


LOS ANGELES.—A man will al- 
ways work harder for himself than 
he will for someone else; he will 
have a greater respect for the job 
he does, and an increased incen- 





tive to develop his own capabilities 
and to satisfy his customers. 


These are the practical principles 
on which Boyd H. Gibbons, the 
largest Ford dealership in Los An- 
geles, has been built. 


“Tt is possible to stimulate ini- 


More than 2,000 fine motor car dealers from 
coast to coast are saying; “for a smart change, a 
safe change, change over to Denman Handcrafted 
Tires.” Smart, because they are designed to har- 
monize with the sleek lines of America's finest 
motor cars... Safe, because they're built by 
trained craftsmen, of the toughest, most resilient, 


long wearing materials, under rigid laboratory 










control and inspection. Safe, too, because Denman’s Ground Gripper 
Tread gives two-way skid resistance. Hundreds of transverse treads and 
seven deep-cut ribs give both forward and sideway skid resistance, allow 
smooth, even stops on wet, slippery pavements, down steep hills, on 
sharp curves; make steering easier, smoother; make riding more com- 


fortable. Truly America’s finest Tires for America's finest motor cars. 


Quality Tires For More Than a Quarter Century 
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! tiative, to increase efficiency, to 
protect continued profits and to re- 
duce costs, all at one and the same 
time,” declares Boyd H. Gibbons 
jr., “if the worker will look at the 
customer through the eyes of the 
boss.” 

In October the Gibbons organ- 
ization, headed by the founders’ 
sons, Boyd jr. and Warren, cele- 
brated its 24th anniversary. An 
added reason for celebration was 
the announcement that Gibbons 
had lead all the 6,600 Ford deal- 
ers in the United States in repair 
labor sales for the first six 
months of 1947. 


Boyd H. Gibbons is an organiza- 
tion of 160 working partners. All 
these partners have a share in the 
profits made by the business, so 
they have a special incentive to do 
a real job and to cooperate with 
their fellow workers. There is no 
promise that a bonus will be 
given, nor any date set for profit 
sharing. 


In actual practice, however, bon- 
uses have been issued three or 
four times a year. The percentage 
of profits divided in this manner 
varies, but it averages about 55 
percent (before taxes) to the work- 
ers and 45 percent to be used in 
improving and expanding the busi- 
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Fine Motor Car Dealers, Coast to Coast 














BOYD H. GIBBONS, Los Angeles, stresses 24-hour service. It encourages customers 


to have their cars lubricated in the evening 
fleet repairs and service also are urged for 


ness. Many of the workers have 
paid for their homes out of their 
bonuses, or have put away suffi- 
cient savings to give them a real 
feeling of security. 


In March, 1946, a modernization 
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while they attend the theater or dine. Truck 
night work. 


program was put into effect. At 
that time, pay labor sales were 
running $18,000 a month. Within 
18 months sales had grown stead- 
ily until the total hit $40,000 a 
month in September and October 
of 1947. At the same time, the sale 
of parts has risen correspondingly. 


One of the main steps in the 
modernization plan was the estab- 
lishing of an efficient control sys- 

{tem. Jack Williams, control expert, 

was called in to install a tower 
control system to serve as the heart 
of a shop-wide traffic supervision 
plan. 


An official greeter was installed 
whose job it was to welcome the 
customers and to see that they had 
a chance to tell their troubles to a 
floor service salesman. 


The floor service salesman fills 
out a job requirement sheet. By 
looking at a job schedule board, 
he can tell what departments are 
available for work and can give 
the customer a time estimate on 
the job. 

In April, 1945, Ralf M. Spangler, 
a well-known Los Angeles adver- 
tising man, was called in to han- 
dle public relations for Gibbons. 
His first talk was the “Gibbons 
Wall Street Gazette.” 


The “Gibbons Gazette” pre- 
sents the operations of the busi- 
ness in an informal publication. 
Mistakes are admitted, successes 
are lauded, and future plans are 
explained. 

Gibbons newspaper advertise- 
ments are in the form of columns 
featuring workers, telling about 
their work, their families, their 
hobbies and what they are doing 
for the customer. One of the clean- 
up men was given the headline, 
“He’s Got the Biggest Mop in 
Town!” 


To plug undercoating and the 
men who do the job, a story was 
headlined, “Have You Ever Con- 
sidered Your Car’s Bottom?” 


Informality worked so well in 
newspaper advertising that it was 
decided to carry the same gen- 
eral idea into radio. Spangler and 
his staff prepare one-minute spot 
commercials given by a worker 
who is identified by an announcer. 
The worker tells about himself, his 
work, his fellow workers and what 
the Boyd H. Gibbons organization 
has to offer. 


In the face of the bombastic 
style which is so often used by 
new and used-car dealers on the 
air, these announcements strike a 
note of sincerity which could hard- 
ly be achieved by a _ professional 
announcer. The speakers stumble 
sometimes, but their sincerity and 
their belief in Boyd H. Gibbons 
are unmistakable. 


During the last depression 
there came a time at Gibbons 
when something had to be done. 
All the partners were called in 
and the situation was placed be- 
fore them. One solution was to 
lay off some of the workers, but 
none of them wanted that. In- 
stead, they all voted for a volun- 
tary wage cut of 15 percent un- 
til things picked up. 


They immediately went out in 
their off-hours to hustle business. 
By word of mouth advertising and 
by handing out business cards they 
stirred up enough new business to 
keep busy. The result was that the 
cut lasted just one pay period. Be- 
fore long, small bonuses developed. 
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In the Hopper 


Proposals to Restrain Unions 


Gain in Massachusetts 


Proposals to outlaw the closed 
shop, require secret ballots on 
strike votes and to require secret 
ballots in the election of labor un- 
ion officers would be placed on the 
general election ballot in Massa- 
chusetts next November under ini- 
tiative petitions filed with the sec- 
retary of state by the Massachu- 
setts Citizens’ Union. 


Meanwhile, a bill was filed for 
consideration by the 1948 Massa- 
chusetts legislature which would 
forbid labor unions or their offi- 
cers from contributing more than 
$1,000 to finance a political cam- 
paign. Violations could result in a 
$10,000 fine and six months in jail 
under the bill. 


aa * + 
Eudora, Ark., Approves 


$2 License Increase 


The Eudora (Ark.) city council 
has voted to increase the city auto- 
mobile license from $3 to $5, effec- 
tive Jan. 1, when the 1948 tax be- 
comes due. 

















000,000 a year. 


2-Year Tags in Mass. 


Enactment of legislation to make 


available in Massachusetts 
been proposed by a state legisla- 
tive recess commission on public 
expenditures. The study group es- 
timated such a move would save 
the state between $70,000 and $100,- 
000 a year. 


New Cargo Flight Schedule 


Announced by Capital 


WASHINGTON.—New cargo 
flight schedules in effect have 
been announced by Hayes Dever, 
director of traffic and sales for 
Capital Airlines. Schedules have 
been arranged so as to provide a 
larger number of cities on Capital 
Airlines’ system with regular daily 
air cargo service. 

Four-engined C-54 cargo aircraft, 
under the new schedules, will oper- 
ate between New York and Chi- 


Jan. 1 for a five-year period. It is | 


| 


expected to yield $2,500,000 to $3,- | 


two-year automobile license plates | 
has | 
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DESIGNED FOR THE SPORTSMAN’S vacation use, light farm work or a variety 
of transportation jobs, the 1948 Crosley sports utility model seats two persons com- 
fortably with adequate space in the rear for 500 pounds of equipment or cargo. Four 
persons are accommodated with the addition of a removable rear seat. Fabric covered, 
the top is easily removed as are the folding fabric doors. Only 49 inches wide and 
12 feet long, the sports model has an 80-inch wheelbase with the lowest center of 


gravity of any vehicle produced today, 


cago in each direction with inter- 
mediate stops at Pittsburgh and 
Detroit. C-47 aircraft will operate 
between Washington and Pitts- 
burgh and return and between Mil- 
waukee and Detroit and return, 
connecting with the C-54 flights. 
Thus, Dever said, Washington, 





Mayor Clyde Johnson, who ap- 
proved the increase, asserted that 
more revenue is needed in the 
street fund. 











* * * 
Columbus Levies Wage Tax 
Of \% of 1 Percent 


A municipal income tax of % of 
1 percent has been enacted by the 
Columbus (O.) city council. 

Patterned after a similar levy in 
effect in Toledo, the new measure 
is scheduled to become effective 


aulers Hit Shift 
In Seller Status 


WASHINGTON. — Continued ex- 
emption of all. “driver-salesmen” 
from provisions of the Fair Labor 
Standards (wage-hour) Act was ad- 
vocated last week by the National 
Council of Private Motor Truck 
Owners. 

The statement was issued as the 
Labor department prepared to open 
hearings on contemplated revisions 
of regulations covering wage-hour 
law exemptions accorded various 
white-collar employes, including 
outside salesmen. 


AUTO BOOKS 


That Should Be in 
Every Dealer’s Library 


These books should be in the Mbrary 
dealer—avatllable 








knowledge they contain will be valu- 
able when the ‘‘chips are down’ and 
real competition arrives. 


KNUDSEN, A BIOGRAPHY. By Norman 
Beasley. 397 pages, cloth bound. $3.75 
Postpaid. 


pe 
DEALER BUSINESS COUNSEL. Financial 
and operating facts for the guidance of 
automobile dealers. By J. B. Van Tassel, 
Dealer Business Consultant. $2 postpaid. 


DETROIT IS MY OWN HOME TOWN. 
Malcolm Bingay. A story of Detroit and 
sidelight history of the fabulous motor 
car business. $3.75 postpaid. 


FABULOUS HOOSIER. By Jane Fisher. 
A story of Carl Fisher, early pioneer of 
the automotive industry. $3 postpaid. 


FASTEST ON EARTH. By Capt. George 
Eyston. Complete history of every land 
speed record from 1898 to the present. 
Paper-bound, $2; cloth-bound, $3. 


FLOYD OLYMER’S MOTOR SORAP- 
BOOKS. Order Edition No. 1, 2, 3 or 4 in 
paper cover, $1.50 each. Deluxe cloth- 
bound, $2.50. Steam-car edition, $2, or 
cloth-bound, $3 postpaid. 


HENRY FORD—HIS LIFE, HIS WORK, 
HIS GENIUS. By Wm. A. Simonds. Re- 
printed by Floyd Clymer. Deluxe edition, 
$4 postpaid. 


INDIANAPOLIS RACE HISTORY—1909 
TO 1946. 852 pages, 1,000 illustrations. 
Deluxe edition, $5 postpaid. Paper bound, 
$3.50. 

LABOR MONOPOLIES OR FREEDOM. 
By John W. Scoville. Popular edition, $1 
postpaid. 

MOTOR MEMORIES. A saga of whirling 
gears by Eugene W. Lewis. $3.50 post- 
paid. 

FLOYD CLYMER’S INDEPENDENT TEST 
REPORT OF KAISER-FRAZER OARS. 
Deluxe edition, $2.50 each. Paper-bound, 
$1.50 postpaid. 


BOOK DEPARTMENT 
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Yes, there are many factors that go to 
make up the true cost of aluminum. Failure 
to consider them all may be costing you 
the benefits of this modern metal. Reynolds 
technicians will welcome the opportunity 
to work with you in the use of aluminum 
for the betterment of your products and 
profits. For complete information contact 
your local Reynolds Sales Office or write 
Reynolds Metals Company, 2539 South 
Third Street, Louisville 1, Kentucky. 


Notun oce > ALUMINUM 


20) 2071, 1) 


UST THIS. They proved that a change to aluminum from other materials 
so improved product performance that the consumer thinks of this 
lightweight metal in terms of savings rather than cost. 


“Too costly”, said truck body builders before the war. But today they 
find that with aluminum at an all-time low and its light weight offering 
3 times the working area of steel on a pound for pound basis that it is 
practically a “must” metal. And these “pay-off” advantages appeal to the 
consumer—greater pay loads, lower fuel costs, increased tire mileage, free- 
dom from rot and rust and even lower license fees. 


Remember, too, aluminum’s light weight favors the manufacturer as well 
as the consumer. Pound for pound, aluminum gives three times the working 
area of steel, brass or copper. It is easier to handle on the production and 
assembly lines; often eliminates one or more finishing operations and costs 
less to ship. In other words, add up a// the savings and you are likely to 
find that you can offer the advantages of aluminum at the same cost or less, 


INGOT + SHEET + SHAPES + WIRE + 





The price of aluminum has been re- 
duced 30% since Reynolds became @ 


primary producer in 1939. 


ROD + 


according to the manufacturer. The utility 
model is available In a selection of colors. 


Baltimore, Flint, Lansing, Grand 
Rapids and Milwaukee will now 
have through cargo service to im- 
portant industrial areas on Capi- 
tal’s system. 


Others are profiting from AN Want Ads, 
why not you? See inside back cover. 


WHAT HAVE ALUMINUM TRUCK BODIES 
GOT TO DO WITH MY PROBLEM? 


\ 
* 


ee 
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Metro Expands 
Body Builder Gets Plant 


At Bridgeport 


BRIDGEPORT, Conn. — Metro- 
politan Body Co. Inc., maker of 
Metro Double Capacity bodies for 
fleet operators and truck manufae- 
turers, has acquired title to the 
former Saltex plant here, it is an- 
nounced by Philip and William 
Carlson, president and vice-presi- 
dent of Metropolitan respectively. 

The new addition comprises 12 
acres, containing six buildings of 
approximately 500,000 square feet. 
Ownership of the new properties 
will permit expansion of present 
production facilities, it was said. 

Originally, in 1908, the Carlson 
brothers began a wagon shop in 
Bridgeport and developed into 
manufacturers of special types of 
truck bodies for fleet operators 
from coast to coast. In 1938, In- 
ternational Harvester sought and 
acquired exclusive rights to Metro 
bodies for its own production. 


Branan Buys Hopkins Out 

Branan Motor Co., Cordele, Ga., 
owned and managed by A. B. 
Branan, has purchased Hopkins 
| Motor Co. of the same city. 
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I tried to think of something that would be 
as gay and dashing and wonderful as you are. 
Handles like a dream. We went sailing over 


ee NE i tees Sal as ib die’ t ect ot all 


beautiful new Nash “600,” to be exact. 
I don’t want to spoil your fun, but don’t miss 
that little button on the dash called the Weather 

Eye. It keeps the air always fresh, clean and 


I’m sorry about that mud on the wheels—but 
I'm human—I had to sneak it out for a whirl 


last night. 5; , 
heated to perfection. You don’t even need a coat! 


Your new Nash is the sweetest-running car I 


ever had my hands on. It rides like sheer velvet. I admit it looks extravagant. But it's a Nash 


...and you'll be enjoying it’ til the kids grow up. 


Merry Christmas, Darling. 


Gould be Hphead wtlh Great Cars Since 1902 


Nash Motors Division, Nash-Kelvinator Corporation, Detroit 





Watch for this Nash 
advertisement appearing soon. 


She was born last month—and as your eyes tell you 
she’s the prettiest thing that ever came off a Nash 


production line. 


» She’s as fresh and smart and breath-taking as next 
C CE “he spring’s fashions. Sure and there will be plenty of 
whistles when she rolls down the street. 
. She offers so many new improvements and fresh new 


features that it’s love at first sight for anybody who 


Cb CMU loves an automobile. 


vvvrrvrrvvrver But here’s the big reason car-hungry Nash dealers 


are so happy— 
There were no anxious weeks of pacing in the 
delivery room before Miss 1948 Nash made her bow. 
OOOO P OOOO OOOO OOOO OOOO OO OOOO O UY No shut-downs, no delays. 


She rolled off the assembly line within 45 minutes 


after the last of her 1947 predecessors. 


Ol And that’s something. 


Nash engineers, designers and plant men burned 


plenty of midnight oil to make this happen. 
And, thanks to them, it has been and will continue to 
be “‘deliveries as usual” in Nash showrooms across 


America. 


Highlight Engineering News 


* New Custom Series in both Nash of greatly increased life and efficiency. 
**600"’ and Nash Ambassador lines . . . 


“ New Self-Centering brakes elimi- 
featuring colorful new Vinylite and chiidid 6 ims 


oe nate service or anchor adjustment. 
cloth interiors. ; a 
Adjust themselves to wear of lining. 


* Sensational new Goodyear Super- — New dimension brake-lining for long- 


Cushion tires are standard equipment. ~~ 


For smoother, safer riding, easier steer- 


ing, elimination of lateral road shock. *New improved carburetor assures 


* New Nash “600” Model—a new 


Nash “600” deluxe business coupe. »% And 23 other new mechanical and 


* New Sturdy duty shock-absorbers engineering refinements. 


smooth operation at low speeds. 


Gyeal Cavs Sence 4902 


Nash Motors Division, Nash-Kelvinator Corporation, Detroit 
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| Current Prices 


The following lst of advertised deliv- 
ered prices of various makes of cars is 
based on prices in effect Dec. 8, 1947. 
They include factory retail prices at the 
factories and provisions for dealer deliv- 
ery and handling charges and for federal 
taxes. They do NOT include transportation 
charges, state sales taxes, license or title 
fees, or various items of factory installed 
or optional equipment: 


BUICK — Series 40 Special — 4-dr. sed., 
$1,673; 2-dr. sed., $1,611; Series 50 Super 
—4-dr. sed., $1,929; 2-dr. sed., $1,843; 
convertible, $2,333; stat. wag., $2,805; 
Series 70 Roadmaster—4-dr. sed., $2,232; 
2-dr. sed., $2,131; conv., $2,651; stat. 
wag., $3,249. 

CADILLAO—Series 61—4-dr. sed., $2,- 
324; sed. cpe., $2,200; Series 62—4-dr. 
sed., $2,523; spt. cpe., $2,446; convertible, 
$2,902; Series 60—4-dr. sed., $3,195; Series 
75—4 dr. sed., $4,471; 7-pass. tour. sed., 
$4,686; 7-pass. imperial, $4,887; 9-pass. 
bus. sed., $4,368; 9-pass. bus. imperial, 


$4,560. 

CHEVROLET — Stylemaster—4-dr. sed., 
$1,276; 2-dr. sed., $1,219; spt. cpe., $1,- 
202; bus. cpe., $1,160; chassis, $992; 
Fleetmaster—4-dr. sed., $1,345; 2-dr. sed., 
$1,286; spt. cpe., $1,281; conv., $1,628; 
stat. wag., $1,893; Fleetline—4-dr. sed., 
$1,371; sed. cpe., $1,313. 

FORD — Deluxe ‘6’’—4-dr. sed., $1,- 
269.78; 2-dr. sed., $1,211.89; bus. cpe., 


$1,154; Super Deluxe ‘‘6’’—4-dr. sed., $1,- 
371.87;; 2-dr. sed., $1,308.72; sed. cpe., 
$1,329.77; bus. cpe., $1,250.83; stat. wag., 
$1,893.32; Deluxe ‘‘V-8'’—4-dr. sed., $1,- 
345.56; 2-dr. sed., $1,287.67; bus. cpe., 
$1,229.78; Super Deluxe ‘‘V-8’’—4-dr. sed., 
2-dr. sed., $1,382.39; sed. cpe., 
bus. cpe., $1,329.77; conv. $1,- 
740.24; stat. wag., $1,972.26. 

HUDSON—Super ‘‘6’’—4-dr. sed., $2,- 
003.75; 2-dr. sed., $1,952.75; spt. cpe., 
$2,000; bus. cpe., $1,889.50; Commodore 
“@’’4-dr. sed., $2,161; spt. cpe., $2,- 
136.75; Super ‘‘8’’—4-dr. sed., $2,092.25; 
spt. cpe., $2,089; Commodore ‘8’’—4-dr. 
sed., $2,250; spt. cpe., $2,225.75. 

NASH — ‘600’ Slipstream—4-dr. sed., 
$1,464.05; deluxe bus. cpe., $1,399.05; Am- 
bassador Slipstream—4-dr. sed., $1,778.95; 
600"’ Super Series—-4-dr. sed., $1,508.05; 
sed. cpe., $1,459.05; Ambassador—4-dr. 
sed., $1,820.95; sed. cpe., $1,762.95; stat. 
wag., $2,239.95. 

OLDSMOBILE — Series ‘66’ Six—4-dr. 
sed., $1,556: 2-dr. sed., $1,513; club cpe., 
$1,488; convertible, $1,845; stat. wag., 
$2,456; chassis, $1,134; Series ‘68’ Eight 
—4-dr. sed., $1,614; 2-dr. sed., $1,572; 
club cpe., $1,546; convertible, $1,903; 
stat. wag., $2,514; chassis, $1,193; Series 
76"? Six—4-dr. sed., deluxe 4-dr. sed., 
$1,773; standard 4-dr. sed., $1,659; de- 
luxe 2-dr. sed., $1,705; standard 2-dr. 
sed., $1,584; standard chassis, $1,274; 


Series ‘78? Eight—deluxe 4-dr. sed., $1,- 
$1,717; deluxe 


830; standard 4-dr. sed., 
2-dr. sed., $1,762; standard 2-dr. sed., 
$1,643; standard chassis, $1,233; Series 


“98"’ Elght—4-dr. sed., $1,917; 2-dr. sed., 
$1,865; convertible, $2,307; chassis, $1,441. 


PONTIAC — Torpedo ‘‘6’’ —4-dr. sed., 
$1,512; 2-dr. sed., $1,453; sed. cpe., $1,- 
484; spt. cpe., $1,438; bus. cpe., $1,387; 
convertible, $1,811; Torpedo ‘‘8’’ — 4-dr. 
sed., $1,559; 2-dr. sed., $1,500; sed. cpe., 
$1,531; spt. cpe., $1,485; bus. cpe., $1,- 
434; convertible, $1,853; Streamliner ‘‘6’’ 


—4-rd. sed., $1,598; sed. cpe., $1,547; 
stat. wag., $2,235; deluxe stat. wag., 
sed., $1,- 


$2,312; Streamliner ‘‘8’’—4-dr. 
645; sed. cpe., $1,595; stat. wag., $2,232; 
deluxe stat. wag., $2,359. 
MERCURY—4-dr. sed., $1,660.35; 2-dr. 
sed., $1,591.97; sed. cpe., $1,644.58; con- 
vertible, $2,002.20; stat. wag., $2,207.49. 
LINCOLN — 4-dr. sed., $2,553.62; 4-dr. 
(custom interior) sed., $2,721.95; club 
epe., $2,532.57; club (custom interior) 
cpe., $2,700.90; convertible, $3,142.60; 
Continental ‘12 Cyl.’’— club cpe., $4,- 
661.59; convertible, $4,745.72. 
STUDEBAKE on Deluxe—4-dr. 
sed., $1,545.75; 2-dr. sed., $1,514.25; spt. 
cpe., $1,540.50; bus. cpe., $1,445.75; Cham- 
pion Regal Deluxe—4-dr. sed., $1,619.50; 
2-dr. sed., $1,587.75; spt. cpe., $1,614; bus. 
epe., $1,519.25; conv., $1,969.75; Com- 
Deluxe—4-dr. sed., $1,850.75; 2-dr. 
sed., $1,819.25; spt. cpe., $1,845.50; bus. 
epe., $1,750.75; Commander Regal Deluxe 
4-dr. sed., $1,972; 2-dr. sed., $1,940.25; 
spt. cpe., $1,966.50; bus. cpe., $1,872; 
conv., $2,325.25; land cruiser, $2,143.50. 
KAISER—4-dr. sed., $2,119.99; Oustom 
—4-dr. sed., $2,301. 











FRAZER—4-dr. sed., $2,310.24; Man- 
-dr. sed., $2,727.28. | 

PLYMOUTH — Deluxe—4-dr. sed., $1,- | 
299.25; 2-dr. sed., $1,246.50; spt. cpe., | 
$1,273; bus. cpe., $1,220.25; Special De- 
luxe—4-dr. sed., $1,377.50; 2-dr.  sed., 
$1,324.75; spt. cpe., $1,351.25; bus. cpe., | 
$1,293.25; conv., $1,668.50; stat. wag 
$1,879.25. 

DODGE—Deluxe—4-dr. sed., $1,555; -2- 
dr. sed., $1,512.75; bus. cpe., $1,439; 
Custom—4-dr. sed., $1,607.50; town sed., 
$1,681.25; spt. cpe., $1,602.25; conv., $1,- 
991; 8-pass. sed., $1,981. 

DE SOTO—Deluxe—4-dr. sed., $1,656.50 
2-dr. sed., $1,619.50; spt. cpe., $1,646; 
bus. cpe., $1,551; Custom —4-dr. sed., 
$1,709; 2-dr. sed., $1,688; spt. cpe., $1,- 
698.50; conv., $2,092.50; stat. wag., $2, 
427.75; 7-pass. sed., $2,111.75; lim 
$2,238. 

CHRYSLER — Royal —4-dr. sed., §$1,- 
772.75; 2-dr. sed., $1,735.75; spt. cpe., 
$1,762.25; bus.cpe., $1,667.50; Windsor— 


4-dr. sed., $1,825.25; 2-dr. sed., $1,804.25: | 
spt. cpe., $1,814.75; bus. cpe., $1,720: | 
conv., $2,208.50; Saratoga —4-dr. sed., | 
$2,105.75; 2-dr. sed., $2,079.25; spt. cpe., | 
$2,089.75; bus. cpe., $2,005.50; New 

Yorker—4-dr. sed., $2,211; 2-dr. sed., $2. 
184.50; spt. cpe., $2,195; bus. cpe., $2,- | 
105.75; conv., $2,604.50; Town & Country | 
—6 cyl. 4-dr. sed., $2,802.25; 8 cyl. conv., | 
$3,184.50; Royal—S-pass. sed., $2,175.75; | 
lim., $2,301.50; Windsor — 8-pass. sed., 

$2,227.75; lim., $2,354.25; Crown Imperial 

—lim., $4,582.25. 


PACKARD — Eight—4-dr. sed., $2,150; 
sed. cpe., $2,125; stat. wag., $3,350; De- 
luxe Eight—4-dr. sed., $2,375; sed. cpe., 
$2,350; Super Eight—4-dr. sed., $2,690; 
sed. cpe., $2,665; conv., $3,175; Oustom 
Super Eight—4-dr. sed., $3,675; sed. cpe., 
$3,625; stat. wag., $4,095; conv., $4,095; 
lim., $4,668. 
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HARRY OLIPHANT, head of Oliphant Chevrolet Sales, Inc., Salisbury, Md., is fur- 
nishing @ dual drive training car and driver for use in the high school there. Oliphant 
is standing in front of the car. Lewis B. Frances, assistant manager of the dealership, 
is back of the car. 









Prices Erratic 
On U. C. Market 


In Dominion 


MONTREAL. — The Canadian 
Press made a cross-Canada survey 
to determiné whether the market 
value of used cars went up after 
the ban on imported United States 
cars and tax increases on new 
Canadian-built cars. It proved that 
it all depends on the dealer. 

Two weeks after the Nov. 18 reg- 
ulations, which increased the price 
of new cars anywhere from $110 to 
more than $500, dealers in Halifax, 
Montreal and St. John reported 
their used-car prices unchanged 
and sales about normal seasonally. 
In Toronto, some dealers said 
prices were up, some said they 
were unchanged. 


In Victoria, late-model used cars 
increased about 10 percent in price. 
In Edmonton, one dealer said his 
$1,900 cars now sell for about $2,300. 
But. in Vancouver, some dealers 







who tried to make quick capital 
by advancing prices 20-25 percent 
found their sales dropped sharply, 
_ to normal when prices 

But Ottawa provided the best il- 
lustration of inconsistency in the 
used-car marts, where the law of 
supply and demand makes you pay 
$2,500 in Toronto for a _ second- 
hand 1947 model that the new-car 
dealer sells for $1,846, with “pos- 
~y delivery next spring, or maybe 
a Lr 

Of five Ottawa dealers asked, two 
reported increased sales; one, a 
drop, and two said there was no 
change following the new regula- 
tions. Two of the five said that 
prices on low-cost cars rose 10-15 
percent and on the bigger imported 
autos, 25 percent and up. 


There was a similar variety in 
reports on whether Canadian-built 
cars, mainly in the lower price 
field, or the bigger imported cars 
were in greater demand. Dealers 
differed on whether prewar models 
or the newer cars were the best 
sellers. 


USED CAR NOTES 


Dealer Lets Customer 


‘Make Your Own Deal’ 


ALBANY, N. Y.—Gateway Auto 
Sales, Inc., 899 Central Ave., Al- 
bany, N. Y., has announced a new 
policy for the sale of used cars 
under which the customer is per- 
mitted to make the deal he desires. 

Gateway indicated that the pol- 
icy is designed to “make new 
friends and to keep old ones” 
through a system which permits 
the customer to select the car of 
his choice, make his own offer, 
appraise his own car on trade-ins 
and make his own terms for the 
whole transaction. 

“Naturally,” Gateway added, 
“proposals must be reasonable.” 


* * * 
$45,405 Bid in N. Y. Sale 
Despite Quality of Cars 

ALBANY, N. Y.—Despite frank 
announcements concerning the 
poor condition of 61 used cars of- 
fered for sale by New York state, 
144 individuals and business firms 
offered bids totaling $45,405, an 
average of $744 per car. 

C. E. Fribley, of the New York 
State Automobile Dealers, Inc., had 
protested sale of the cars in poor 
condition on the basis that they 
would constitute safety hazards on 
the state highways. 

. 


* * 


Cincinnati Trade Unites 


In Attack on Price ‘Packs’ 


CINCINNATI.—Used-car dealers 
here enlisted their support last 
week in a campaign to eliminate 
“packing” in finance deals. 

The used-car, new-car and loan 


ings in an effort to reach an agree- 
ment ending the practice. The cam- 
paign is being sparked by the Cin- 
cinnati Better Business Bureau. 

It is believed that “packing” is 
more prevalent in Ohio than in 
most states. 

* * + 


Marker Sees Many Dealers 


Ready to Join NUCDA 


FORT WAYNE, Ind.—Carl Mark- 
er, secretary-treasurer of the Na- 
tional Used Car Dealers Assn., re- 
ports after a trip through the west 
that many dealers are just waiting 
for a contact from NUCDA to 
join up. 

Marker says he thinks NUCDA 
should have solicitors in every 
state. 


Ford of Canada Builds 


Parts Depot at Toronto 


TORONTO. — Ford Motor Co. of 
Canada, Ltd. has purchased 8% 
acres of land on the outskirts of 
Toronto, on the Queen Elizabeth 
Way, for a modern service parts 
distribution center. Douglas B. 
Grieg, president, stated at Toronto 
that Ford will spend $750,000 to 
erect a one-story building, which 
will have 84,000 square feet of floor 
space. Building is to be ready for 
occupancy next summer. 

Ford sold its former Toronto as- 
sembly plant and present parts de- 
pot to Nash Motors of Canada a 
year ago. The Toronto and Ham- 
ilton areas will be serviced from 
the new parts depot, and a new 
| depot is being established at Wind- 
|sor to serve western Ontario deal- 





house associations all held meet-| ers. os 





Passenger Car Registrations, All States for October, ’47-’46 | 





Car Registrations by states are re- 
leased here weekly, as completed 
by R. L. Polk representatives in 
state capitals. 
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Commereial Car Registrations, 48 States for October, 





Truck registrations by states are 
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By Jim White 


Staff Writer 
Because of wartime experiences 
with overcrowded service shops 


and due to present-day increases 
in service volume, more and more 
dealers are giving attention to sci- 
entific scheduling of service work 
through their shops. 

Many dealers have been unable 
to expand shop space to add nec- 
essary extra equipment and to in- 
crease the manpower of their shops. 
Instead, they have turned to better 
management of their available fa- 
cilities and to speeding up volume 
output through use of intercom- 
munication equipment and job 
scheduling systems. 

The key to increased shop effi- 
ciency lies in properly scheduling 
jobs to each department in such 
a manner as to avoid lost time 
and tie-ups in those departments. 
In small operations where service 
is sometimes widespread, the in- 
tercommunication system has al- 
lowed many dealers to increase ef- 
ficiency of service departments and 
to insure greater earnings to em- 
ployers by positive control from 
a central control tower. 

One such communicating sys- 
tem receiving attention from 
dealers today, and which seems 
to meet dealers’ requirements, is 
the Flash-a-Call system distrib- 
uted by Communicating Systems 
Co., Penobscot Bldg., Detroit, 
which incorporates in its opera- 
tion the use of the Remington 
Rand Sched-U-Graph system of 
accounting and scheduling. 

Heart of the Sched-U-Graph sys- 
tem is a control board which per- 
mits the tower or control operator 
to assign and regulate the move- 
ment of repair jobs from a visual 
progress chart designed to elim- 
inate unnecessary lost time and 
duplication of orders, to ease book- 
keeping problems .and to hasten 
overall progress of each job. 

Celluloid signals on the schedul- 
ing board give the operator an 
immediate check on the progress 
of every job in his shop and per- 
mit regular checkups on those jobs 
which seem to be lagging. 

In addition, by means of these 
signals it is possible to check the 
work load in every department at 
a glance and to estimate the de- 
livery hour of new jobs as they 
come into the shop. 

In many operations where serv- 
ice is widespread, and in some 
cases under separate roofs, the 


system has permitted dealers to| 


increase efficiency and to insure 
greater earnings for employes by 
positive control of job traffic from 


a central control area. One such 





Prices Increased 
On Tin Products 
By Carnegie 


PITTSBURGH.—Carnegie-Illinois | 


Steel Corp., a subsidiary of U. S. 
Steel Corp., last week announced 
a new price scale for nine tin-mill 
products at mills here and at Gary, 
Ind. 

The prices, due to become effec- 
tive Jan. 1 and continue through- 


out 1948, show increases from 85 | 


cents to $1.05 for base products of 
100 pounds. Unlike most other steel 
products, there has been no change 


by Carnegie-Illinois on its tin prices | 


since last December. 


Officials said the new boost in | 


prices was a result of the 1947 wage 
increases to employes, higher trans- 
portation charges and the cost of 
scrap, pig tin, palm oil, coal and 
other purchased goods and services 

It was pointed out that the rise 
in tin prices did not necessarily 
foreshadow any new increases on 
other steel products. Carnegie- 
Illinois, it was stated, was only 
catching up with the upturn in 
costs experienced during the past 
year. 


Hampton Motors 


Hampton (Va.) Motors, Inc., with 
maximum capital stock of $50,000, 
has been chartered to deal in au- 
tomobiles and conveyances of all 
kinds. Charles D. Burford is presi- 
dent. 


Profit Through Control 


Communication-Bookkeeping System Pays Off 
By Doubling Volume for Dealer 
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operation is the service shop of 
Louis Rose (DeSoto - Plymouth), 
Detroit. 


At the Rose operation, Flash-A- 
Call and Sched-U-Graph have been 
in successful operation for three 
years and are said to have in- 
creased production by nearly 100 
percent during that time. 


Communication facilities are 
especially important to the Rose 
operation because of the neces- 
sity for overhead rooftop park- 
ing of customers’ cars and upper 
floor new-car storage. Flash-A- 
Call permits immediate action in 
delivery of a car from storage 
i waiting customer or service 
pit. 


In addition, car jockeys are con- 
tinually available because of the 
wide coverage the system affords 
throughout the building. 


Important to the efficiency of any 
system is the speed and mobility 
afforded the bookkeeping depart- 
ment in preparing customer 


5S >) baba 


‘ 





charges and recording jobs in file. 
Such operations can be greatly 
simplified and speeded up through 
use of the Remington Rand Sched- 
U-Graph system of order billing. 

Such a system is in use at the 
Louis Rose operation where a 
multi-copy customer service order 
book is combined with the schedul- 
ing system. 

This repair order book was de- 
veloped over a number of years 
to speed up the billing of cus- 
tomer jobs and to give a direct 
copy of the original order to 
everyone in the organization who 
has anything to do with the rout- 
ing, pricing or billing of the job. 


When the write-up man makes up 
the original order on the order pad. 
four copies are made; one hard 
copy, one yellow customer’s copy, 
and two tissues. The hard copy 
goes with the car. The white—or 
original—copy and the yellow—cus- 
tomer’s—copy go to the pricing 
desk in the tower. One onionskin 
copy goes to the scheduling desk 
in the tower and the remaining 
onionskin copy is kept by the write- 
up man. 

Parts used on the order and vari- 
ous jobs done are itemized on the 
white and yellow copies as each 


WANTED: Three hundred and 


fifty dealers to take on the Federal Truck Franchise— 
on a Direct Factory Basis with maximum discounts. 


Federal is going places! Federal truck production 
was 60% greater during 1947 than in 1946. 
Federal now has the largest dealer organization in 
its 38 years of truck manufacturing history. 


1948 will see Federal production facilities greatly 
expanded to provide increased opportunities for 


FEDERAL MOTOR TRUCK CO. + 





—Automotive 


News photo by Marty Pierce 


COMBINED OPERATION of Flash-A-Call communicating equipment and Reming- 
ton Rand Sched-U-Graph system of job scheduling has permitted Louls Rose (Chrys- 
ler-Plymouth) Co., Detroit, to double its operation over a three-year period through 


positive control of shop traffic and simplified billings. 


operation is completed. This per- 
mits the immediate transfer of the 
customer’s copy to the cashier’s 
desk when the entire job is com- 
pleted. 

As an aid to the man in the 
control tower, the remaining onion- 





new and old Federal Dealers. 


skin copy is kept-at the scheduling 
board in a Kardex folder for his 
reference as long as the job is be- 
ing worked on in the shop. 


Want to buy or sell new or used cars? 
Classified Want Ads (see inside back cover) 
will solve your problem. 


ONTAA TAN Men TA. 


; 


: 


NRX GETS 


isa ML 


Don't let this opportunity slip by! Learn more about 
Federal's new Three Way Profit Franchise. 


1. New Truck Sales 


2. Spare Parts Merchandising 
3. Truck Servicing Program 


It's working and making neat profits for hundreds of 
other Federal Dealers. It can do the same for you. 


WRITE: 


DETROIT 9, MICHIGAN 





Since 1910... Known in Every Country—Sold on Every Continent 
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Auto Personnel 


Hoag Heads Production 


At Haney Corp. 

Robert T. Haney, president of 
Haney Corp. of Philadelphia, has 
announced appointment of Edgar 
L. Hoag jr. as the company’s di- 
rector of manufacturing. 

Hoag’s duties will be concerned 
with additional plants and new 
methods of production in connec- 
tion with the corporation’s Bull- 
Terrier farm tractor. 

+ * * 


Works Managers Appointed 
For 2 Ingersoll Plants 

Appointment of works managers 
of the Chicago and Kalamazoo 
(Mich.) plants of Ingersoll steel 
division, Borg-Warner Corp., is an- 
nounced by Roy C. Ingersoll, presi- 
dent of the division. all 

The Chicago post goes to Joseph 
A. White, formerly general super- 
intendent of Columbia Steel Co. 
at Pittsburg, Calif. The Kalama- 
zoo post will be filled by Milo F. 
McCammon, who has been assist- 


ant works manager there for the 
last year. 
* * 


Robertson Named Head 


Of Gar Wood Export 

Charles W. Perelle, president of 
Gar Wood Industries, Inc., Wayne, 
Mich., announces appointment of 
Walter C. Robertson as vice-presi- 
dent in charge of export, handling 
all products of the three divisions 
of the company. 

Robertson has been with the 
company for 21 years, and for the 
past 11 years has been vice-presi- 
dent in charge of national ac- 
counts. 

+ * + 


Studebaker Assigns 


Three Service Reps 


Assignment of three branch ser- 
vice representatives has been an- 
nounced by Don O. Wilson, Stude- 


baker general service manager. The 
men, Marion L. Weave, Charles R. 
McIntosh and Frank R. Thomas, 
will headquarter in the Atlanta, 


UNION 
PACIFIC 


© Variety of metals, minerals 
and ores of value to industry \ 


© Power and irrigation projects 


* Good living conditions 
© Colorful scenic attractions 


© Excellent rail transportation 


Mi nuiacturers, packers and processors will 
find Nevada a storehouse of raw materials. There 
are deposits of copper, silver, gold, zinc, lead and 


uranium. 


Mineral ores and minerals include 


tungsten, manganese and antimony ore, magne- 
site, gypsum, sulphur, borax and vanadium. 
Building stone and marble also are available. 


Cattle, sheep and poultry raising are expanding 
agricultural pursuits and there also is some 


at the presentation of Victory and American Defense Medals 

automotive trade in Washington, D. C., who served tin World 

> sponsored by Washington Automotive Trade Assn. Medals were 

aan to the men x Kenge oye of the several branches ¢, the service In which 


attached. to right: 


Capt. Edwin G. Graves jr.; 


Comm. Maarice J. 


they were 
Marphy; — John w. ‘levees Joseph R. Trew, — WATA: tt. Col. J. M. Sanders, 
chairman of 


committee; Brig. Gen. 


Edward C. 


Danforth, representative of office of 


Secretary of Army and —s Maj. — w. “a ir., vice-chairman of committee; 


Col. Frederic W. Boye; 


Boston and Minneapolis branches, 
respectively. 


Weaver comes to Studebaker 
with 10 years of automotive tech- 
nical training. McIntosh, an infan- 
try major during the war, is an en- 
gineer with experience in Midwest- 
ern dealerships. Thomas has 10 


Brown; Frederick L. Haller, secretary, WATA. 


years of automobile service back- 


ground. 
+ * > 


Boice Crane, Toledo, Adopts 
Corporation Setup 


Boice Crane Co., 930 W. Central 
Ave., Toledo, conducted as a part- 


* One of a series of 
advertisements 
based on industrial 
opportunities in 
the states served by 
the Union Pacifie 
Railroad. 


production of a variety of grains, vegetables 


and fruits. 


Irrigation and power are supplied by several 
Federal projects including famous Hoover Dam. 


Nevada’s healthful climate, excellent educa- 
tional system, and a variety of scenic attrac- 
tions contribute to the advantages of living in 


this western area. 


Each year, thousands of vacationists visit gi- 
gantic Hoover Dam, beautiful Lake Mead and 


near-by picturesque Las Vegas. 


Union Pacific provides top-notch freight and 
passenger transportation so essential to a 


State’s industrial development. 


Address Industrial Department, 
Union Pacific Railroad, Omaha 2, 
Nebr., for information regarding 


industrial sites. 


UNION PACIFIC RAILROAD 


THE STRATEGIC MIDDLE ROUTE 


nership since 1921, is now a cor- 
poration. William B. Boice, presi- 
dent; John E. Boice, vice-presi- 
dent, and Myron H. Buehrer, vice- 
president and general manager, 
remain as the sole stockholders, 
Buehrer stated last week. John H. 
Luken is treasurer and assistant 
secretary. 

The company is a producer of 
power tools. The conversion to a 
corporate setup is necessitated by 
the firm’s growth, Buehrer said. 

e * «© 


Hygrade Products Bought 


By Standard Motor Firm 


Hygrade Products Co., Inc., 3535 
35th St., Long Island City, N. Y., 
manufacturer of automotive parts, 
has been purchased by Standard 
Motor Products, Inc., also of Long 
Island City, it was announced last 
week by E. Fife, president of 
Standard. 

Although Hygrade will be oper- 
ated as a separate plant, Standard 
Motors will immediately institute 
its own selling and distribution 
policy in the organization. A con- 
siderable plant expansion program 
is being launched also, which in- 
volves the acquisition of additional 
space and manpower. Standard Mo- 
tor Products will continue at 37-18 
Northern Blvd., Long Island City. 

7 . « 


Willys-Overland Appoints 
4 in Output, Finance 


Willys-Overland Motors has an- 
nounced the appointments of W. C. 
Giessler as staff assistant to George 
F. Bluth, director of manufactur- 
ing facilities and methods, and of 
W. L. Ulrich as superintendent of 
the development group and vender 
tooling, according to W. E. Paris, 
vice-president in charge of opera- 
tions. 

Robert Montgomery, comptroller. 
said that D. C. Fabiani has been 
appointed factory accountant, and 
that William H. Gatenby, procedure 
supervisor, succeeds V. S. Gray who 
has joined the staff of Technical 
Managers, Inc., New York City. 

7 s * 


Bantam Car Names Kinney 


As Midwestern Chief 


American Bantam Car Co., But- 
ler, Pa., manufacturer of Bantam 
Supercargo truck 
trailers, has en- 
larged its distri- 
bution in the 
midwest and has 
established head- 
quarters in Chi- 
cago with C. H. 

(Clint) Kinney in 
charge of the re- 
gion. 

Kinney, with a 
lifetime of expe- 
rience in this ter- OC. M. Kinney 
ritory, will cover the Dakotas, Min- 
nesota, Wisconsin, Illinois, Iowa, 
Missouri, Nebraska, Colorado and 
part of Michigan. 

* * 7 


Six New Members Added 


By Reynolds & Reynolds 


Reynolds & Reynolds Co., Day- 
ton, O., accounting system firm, 
has announced the addition of six 
members to its sales staff. They 
are: Carl Roeder, New York: 
George Lambert, Buffalo; Robert 
E. Lee, Lancaster, Pa.; G. C. Lang- 
heck, Milwaukee; Leo E. Cannon, 
Madison, Wis., and Robert Wolpert, 
Houston, Tex. 

It was also announced that 
George Solomon replaces George 
Neubrand at Toledo following the 
latter’s transfer to San Francisco. 

* * = 


Belury and Platt Promoted 


At American Brake Shoe 


N. George Belury has been ap- 
pointed vice-president of the engi- 
neered castings division of Ameri- 
can Brake Shoe Co. and Harry C. 
Platt has been named works man- 
ager, according to William _ T. 
Kelly jr., division president. 


Belury, formerly sales manager, 
joined the company in 1937. Platt 
has been with American Brake 
Shoe since 1942, 

e 


Insull a Vice-President 


Samuel Insull jr. has been elect- 
ed as vice-president of Stewart- 
Warner Corp. by the board of di- 
rectors, James S. Knowlson, chair- 
man of the board and president. 
has announced. Insull will continue 
in charge of the company’s radio 
division. 
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liable. You know if it is icy that 
extraordinary caution is expected 


Highways & Safety... 





The Safety Honor Roll 


r a cor- 






















— ; > ene es @ North Carolina Automobile Dealers Assn. has named th 
- - e following 
— Caution P ays U7 Cash on its Traffic Safety Program committee: Lee Folger jr., chairman. 
nanager Home to Roost Greenville; W. P. Ingram, vice-chairman, Greensboro; ©. C. Cole, 
cholders, * 9 * 7 Yanceyville; Wilson F. Yarborough, Fayetteville; E. L. Sams, Ashe- 
John H. fi oO r F um + D rivers Mass. Blames Diversion ville, and Harold Yount, Statesville. 
issistant For Poor Roads 
’ ; the committee said, “is either ob-| financial solvency of insurance 
lucer of MA Transport Service, Inc.,| accident shall be eliminated and Citing the diversion of gasoline solete, worn out or both, and| companies writing such policies in 
- 6 & 4" Lincoln, Neb., urges its driv-| cannot share in the bonus and | tax revenue to other than highway | 2) 013 p, tructed.” Th Connecticut. With - ti 
| matenstion guapenss on-ene f Ge | nents che Geub aeee | ices Ace _ ee ene 
ated by ers to be cautious on the road and| $100 will be deducted from the | CO mittee also criticized the fact that | larger judgments, insurance under- 
* said backs up the plea with cash prizes,| $1,100 for each chargeable acci- | causes of the situation, the Massa- th h route exists from bor-| writers have advised clients to in- 
| ; according to C. M. Stewart, presi-| dent. chusetts state legislative recess aa ia , 
er to border of the state in any| crease coverage. 
dent. The announcement of the! (Claims of hitti i t committee on highways and motor |". me 
sht a aims ing an icy spot OF) | hick direction. Allyn said his responsibility is t 
awards stresses that “You Cannot/that the brakes did not work do| Vehicles asserted recently that the ee y po y is to 
‘m Speed With Safety.” not prevent an accident from be- Massachusetts state highway sys- : , be certain that companies can meet 
ne., 3535 A driver having a chargeable | ing classified as chargeable. tem is in “shameful condition.” Accident Claim Load Worries = claims. To that end, he noted 
N SS eS ee AR ee Committee members released a . e is now examining the financial 
. arts. era oe statement in which they expressed Conn. Insurance Officials condition of liability companies 
Setined Saf ety Leaders POEDIATE discharge and a $50| themselves as “amazed and shocked| In a recent report, Connecticut pose sea , aad that ak an He 
of Long deduction from the bonus pool|at the extent to which the entire|State Insurance Commissioner Al- wit it no th a A ee 
ced last Back Awards are the consequences if a driver|system has been permitted to de-|lyn declared that examination of |% “™7t On the amoun ved ability 
jent of takes a drink while on duty. teriorate.” automobile liability records clearly wae i daaaa ti — es may 
By States A fine for speeding also dis- It was announced the commit- | disclosed that Connecticut, despite |™'® ‘" \onnecticut. 
Ye oper- qualifies a driver and knocks an- | tee would attempt to set up a |/!eadership in prevention of acci- + * * 
tandard That the training of youthful| other $50 off the pool total. Fail- | 10-year construction to- |dents, has more accident claims Célte Vena ‘ 
institute drivers is a No. 1 objective in high-| ure to report speeding fines will | gether with a suggestion for its | Which cost more to settle. This is e Urged for Arizona 
ribution way safety activities was con-| cause withdrawal of the bonus | financing and the “necessary ex- | the reason, he said, that Connecti-| pyactment by the Arizona legis- 
A con- firmed last week when three na-| offers. pansion” of the state public {cut motorists are paying the na-|jsture at the earliest possible date 
rogram tional safety leaders praised a re-| The announcement points out to| works department to carry out |tion’s highest liability insurance/ o¢ 3 modern, uniform traffic code 
nich in- cently announced plan for giving/the drivers: “You are the driver;| the project. rate for cities of comparable size.| wa, urged by the executive com- 
ditional public recognition to states mak-| you use your brakes repeatedly and| More than 600 miles of the pres-| Commissioner Allyn indicated! mittee of the Arizona Accident 
ard Mo- ing progress in high school driver | should know whether they are re-|ent Massachusetts highway system,|that his greatest concern is the’ Prevention Council. 
at 37-18 education courses. 
id City. The plan, which includes a pro- 
gram of annual awards to states 
ts which meet and uphold certain 
high standards in driver training, 
was announced last month by the 
has an- National Conservation Bureau, ac- 
f W. C. cident prevention division of the 
George Assn. of Casualty and Surety Com- 
ifactur- panies. 
and of Endorsing the award program 
dent of were: Maj. Gen. Philip B. Fleming, 
vender chairman of the President’s High- 
Paris, way Safety Conference; Ned H. 
opera- Dearborn, president of National 
Safety Council, and Dr. Herbert J. 
troller, Stack, director of the Center for 
is been Safety Education at New York 
nt, and University. 
ocedure Meanwhile Thomas N. Boate, 
‘ay who acting manager of the National 
chnical Conservation Bureau, announced 
City. that 38 states have already indi- 
cated their intention to participate 
1ey in the driver education advance- 
ment program and try for eligi- 
bility for the annual awards. Three 
»., But- types of awards will be given. 
3antam - = » 








Crisis in South Dakota 


By 1949 most all highway income 
being received by the South Da- 
kota Highway Commission will be 
required for maintenance unless a 
new source of income is provided, 
an interim committee studying the 
state’s highway problems was told 
by State Highway Commissioner H. 
B. 
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Potato Plate 
Idaho Spud Honored 


On 4-Color Tags 


Idaho steps into the forefront of 
the advertising states with the 
first four-color automobile license 
plate yet to hit the highways. The 
1948 Idaho plate is aluminum, sil- 
ver sheen, with black letters. But 





A normally relaxed driver is the best 


Day- d a 
, in the place of honor is one of the ‘. 
PP ae famed Idaho baked potatoes, com- and safest driver. He can best relax when he knows 
lete with a pat of golden butter, . * . * 
| mney hn aa cater ae tee that everything is under control. Essential to his con- 
Robert plate. trol is instant, positive response of the clutch to easy 
Lang- The plates will serve for two 
annon, years, or for as many as a potato- pedal pressure. 
rolpert, minded legislature urges or com- 
mands the potato emblem. Special e ; a ; i 
“a ae dw tr ae Gee ae Long semi centrifugal clutches—because of this posi- 
Boseue nee se numbers *0 the tive yet easy action—help drivers to relax. Since 
can e requentiy used. ° 
oe 1922, Long clutches have been standard equipment 
Deluxe Motors on millions of cars, trucks, buses and tractors. 
ed J. R. W. Handfield, W. F. Gra- 
ham and A. W. Cook have regis- 
J tered their partnership as Deluxe LONG MANUFACTURING DIVISION 
2m ap- Motors, 1790 Kingsway, Vancouver, 
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Savill Business 


Demands Slash 


In Taxes First 


WASHINGTON. Independent 
business men members of the Na- 
tional Federation of Small Busi- 
ness have requested Congress to 
act favorably on domestic tax re- 
duction issues despite possible ef- 
fects on foreign aid programs and 
any program for national debt re- 
duction. At the same time, they 
urged Congress to eliminate so- 
called “double taxation” of corpor- 
ate income and dividends. 


In line with previous expres- 
sions, they have indicated to Con- 
gress almost unanimous opposition 
to any reestablishment of govern- 
ment price controls and rationing. 


Federation members’ expressed 
strong opposition also to industry- 
wide wage pattern practices, in 
which agreements reached between 
labor unions and the largest busi- 
ness organizations in any line of 
industry set conditions which are 
imposed on smaller business fac- 
tors. 

Federation members also. re- 
quested Congress to halt further 
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THE NEW OLDSMOBILE exhibit featuring General Motors’ Hydra-Matic drive at 
the General Motors exhibit on the Steel Pier in Atlantic City, N. J. Crowds gather 
around the demonstrator all day long to watch visitors operate the device which graph- 
ically illustrates this automatic shifting principle first introduced by Oldsmobile eight 
years ago. The driver starts the motor of the mock Oldsmobile, and as he or she grad- | 
ually depresses the accelerator lighted dials show the engine speed, revolutions per min- | 
ute and gear in which the demonstrator is operating. | 














exports of U. S.-produced gasoline,| the export activities of Asbestos 
fuel and fuel oil products until do-| Mfg. Co., according to S. E. Shep- 
mestic needs are met. ard, vice-president and _ general 


a sales manager of Asbestos, and 
Borg to Handle Asbestos 


John W. DeLind jr., president of | 
CHICAGO.—Arrangements have Borg-Warner International. 

been completed for the handling 

by Borg-Warner International of 





Others are profiting from AN Want Ads, 
why not you? See inside back cover. 








Conservative Shades 


AAA Finds Aluminum Popular on ’48 Plates; 
Twin Tags Back in Most States 


of states and provinces requiring 
the use of two plates, AAA said: 

“Since the end of the war, there 
has been a return to the system 
of issuing two plates. Forty of the 
60 states, territories and provinces 
surveyed will require licenses on 
both front and rear of the car, 
against six during 1945 when an 
acute metal shortage existed. 

“Four states—Connecticut, Dela- 
ware, Maryland and Wisconsin,” 
AAA pointed out, “have adopted 
permanent plates with date insert 
tabs. California and Iowa will util- 
ize 1947 plates with 1948 tabs, 
while Washington will use last 
year’s plates with a windshield 
sticker. 

“North Dakota has redesigned 
its plate, spelling out the name 
of the state across the top in- 
stead of using the initials on the 
side, but using the same color 
combination as in 1947.” 

The survey indicated a continu- 
ing wide lack of uniformity as to 
license plate expiration dates, 

greatly complicating the enforce- 





WASHINGTON. — Conservative 
hues with black and aluminum 
predominating will provide the 
color schemes for 1948 passenger 
ear license plates, the annual sur- 
vey of the American Automobile 
Assn. reveals. 


Aluminum, already a strong fa- 
vorite during the current year 
among the color-choosers of the 
motor vehicle departments, will be 
even more popular. No less than 
17 states and Canadian provinces 
have adopted aluminum plates, 
while 18 will feature black back- 
grounds. 

Among the more colorful com- 
binations are: Missouri, white on 
red; Massachusetts, white on 
maroon; Nevada, silver on blue; 
Pennsylvania, yellow on _ blue, 
and Vermont, yellow gold on 
green. The Canadian license 
plates, majority of which usu- 
ally are conservative, display an 
increased amount of color for 
the coming year. 

With reference to the number 
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MIRACLE RIM 
ROLLING MACHIN 


You've heard about rim-rolling and how 
it takes the hazard out of blow-outs..* 
saves lives...protects motorists. You've 
heard about the profits tire men are 


making with rim rollers. 


NOW you can buy this improved 
Miracle Rim Rolling Machine at a new 
low price and get into this money-pro- 
ducing part of the tire business yourself! 


Write NOW for complete informatién. 


IT’ Pp’ NE PROV! 
It’s APPROVED by leading 


Tire and Rim authorities! 






Makes any passenger car wheel exactly like Safety Wheels now furnished as standard equipment 
on many new cars...the ONLY machine for rolling rims so tires hold fast regardless of blow-outs. 
Fully covered by patents ...Can be operated by anyone... Requires only small space... Complete 
set of selling aids come with machine, including remarkable motion picture film of tires blown out 
safely at 60 miles per hour! ... Machine helps you sell all your other products and services... Act fast 


on this amazing profit-opportunity! 





U.S.A. 


1297 67TH STREET ° OAKLAND 8, CALIFORNIA, 


ment problem. Expiration dates 
range all the way around the cal- 
endar, with last minute extensions 
of time often granted. 

As a result, AAA said, motor 
clubs are frequently called upon 
to provide 11th hour information on 
expiration dates in order to pre- 
vent the false arrests of many 
motorists. 


Publix to Step Up 
Canadian Plans 


In Face of Ban 


FORT ERIE, Ont.—As a result 
of the recent import regulations 
imposed by Canada, Publix Motor- 
car of this city and Buffalo, has 
announced a revision of its plans 
for Canadian production and sales. 

It had been planned to import 
cars from Buffalo until the manu- 
facturer’s Canadian production 
would be underway and to this 
end public showings have been 
scheduled for Toronto, Ottawa and 
Montreal during December. 

Now, Publix is planning to speed 
up the production of its small 6- 
foot-long cars in Canada. A notice 
to this effect has been sent out to 
all the dealers throughout Canada 
who have been waiting for deliv- 
eries. 

B. deH. McCloskey, managing 
trustee of the Publix program, 
said: 

“It is now imperative that we 
step up our plans and do every- 
thing to get production in Canada 
underway at the very earliest pos- 
sible moment. It is fortunate that 
we have located a suitable manu- 
facturing plant strategically situ- 
ated in Ontario, but it will take 
time to consummate the purchase 
of the property, get machinery into 
operation, and it is unlikely that 
this can be done before spring. 

“However, under our plan of di- 
versified production and assembly 
plants, we believe that we can an- 
ticipate small production in Canada 
of about 100 cars weekly by early 
1948 and we intend to again pre- 
sent the need for more urgent ac- 
tion to one of Canada’s largest air- 
plane manufacturing companies 
which could produce 1,000 cars 
weekly as soon as its tooling up 
was completed.” 


Bankers Commercial Co. 


Sells Chicago Interests 


CHICAGO. — Associates Invest- 
ment Co. announced here last 
week that it had purchased a §2,- 
000,000 portfolio from Bankers 
Commercial Corp. of Delaware. W. 
Lee White, president of the latter 
firm, said his company will retire 
from the Chicago area where it 
has been operating since 1904. 

Associates Investment will take 
over the Bankers Commercial of- 
fices at 520 N. Michigan Ave. Mer- 
ger of Bankers Commercial Corp. 
of Delaware with the parent com- 
pany, Bankers Commercial Corp. 
of New York, will be effected, 
White said. 
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Many Subjects on Agenda... . 
Program Set for Parley 


Of Trailer Makers 


WASHINGTON.—John B. Hulse, 
secretary-manager of the Truck- 
last 
week announced completion of the 
program of the association’s sev- 
enth annual meeting, to be held 
Jan. 12-14 in the Edgewater Gulf 


Trailer Manufacturers Assn., 


hotel, Edgewater Park, Miss. 


According to Hulse, a well-round- 
ed program has been developed 
which will include discussions of 
truck-trailer engineering problems, 
salesmen’s training and remunera- 
tion, production control, cost sys- 
tems and incentive payment plans, 
public relations, the role of the 
industry in national defense and 
in highway 


the industry’s stake 
user problems. 

The meeting will run for three 
days instead of the two which 
have been previous practice, he 
said, in order to permit dele- 
gates and guests to register and 
get acquainted before sessions 
actually begin. In consequence, 
he pointed out, Monday, Jan. 12, 
will be a gathering day, with a 
reception in the evening as the 
only formally scheduled event. 


Sessions will begin with a gen- 
eral industry meeting on Jan. 31, 


Goodrich Urges 
Minimum of 
U. S. Stockpiling 


BIRMINGHAM, Ala.—The Unit- 
ed States has a problem of na- 
tional security in terms of rubber 
that we must solve, John L. Coll- 
yer, president of B. F. Goodrich 
Co. and former special director of 
the nation’s wartime rubber pro- 
grams, told members of the Ala- 
bama State Chamber of Commerce 


here last week. 


“If a problem of rubber for vital 
military security did not exist, B. 
F. Goodrich would strongly recom- 
mend to Congress that the United 
States government withdraw its 
participation from all phases of 
the rubber business including 
stockpiling of rubber and the own- 
ership and operation of any and 


all rubber producing facilities. 


“Government, industry, and the 


American people recognize, how- 
ever, that rubber is both a stra- 
tegic and indispensable material 
for our nation’s military security.” 

Therefore, Collyer said, it is the 
recommendation of Goodrich that 
the government continue only such 
stockpiling and production of rub- 
ber as is deemed essential to mili- 
tary security and that above such 
minimum quantities there should 
be the widest area possible for 
competitive enterprise and the free 
play of economic forces. 

In commenting on the recent 
report of the committee of 19 on 
foreign aid, of which he is a mem- 
ber, Collyer said: 

“Our committee approached its 
assignment with both skepticism 
and high hope. We realized that 
no amount of outside aid, regard- 
less of how generous, could re- 
store the 16 participating Euro- 
pean nations to self sufficiency and 
that hard work and straight think- 
ing on the part of the people and 
the governments of the 16 nations 
are essential to the attainment of 
that goal. 

“It is my opinion that there is 
no certainty that large grants of 
American aid will prevent any 
given nation from adopting a Com- 
munist or dictatorship program, 
and there is no certainty that a 
complete absence of American aid 
would force any given nation to 
Communism or dictatorship. 

“I do feel that reasonable aid 
can help to relieve the most ur- 
gent economic pressures on west- 
ern Europe and bring fresh hope 
to free peoples. 

“It should be realized that for- 
eign aid already given has had a 
pronounced inflationary impact on 
the economy of the United States. 
It is fundamental that a strong 
























































over which Julius L. Glick, asso- 
ciation president, will preside. 

Walter W. Belson, public rela- 
tions director, American Trucking 
Assns., will discuss industry public 
relations as a year around job, fol- 
lowing which P. D. McLean, assis- 
tant director, National Highway 
Users Conference, will outline the 
functions of state highway users 
conferences. 

A highlight of the morning ses- 
sion, Hulse said, will be a presen- 
tation by the Detroit Tank Arsenal, 
U. S. Army. He declined to give 
details on grounds that the nature 
of the subject matter cannot be 
revealed prior to presentation. 

At a luncheon on Jan. 13, L. C. 
Allman, vice-president of Fruehauf 
Trailer Co., Detroit, will deliver an 
address entitled “The American 
Way.” Thereafter an “Engineer 
Round Table” will deal with trailer 
industry engineering problems. 


The annual banquet will be held 
that evening, with E. J. Lucas as 
toastmaster and Edmund H. Hard- 
ing, famed philosopher-humorist, 
as the banquet speaker. 


The annual business meeting 
will be the opening event of Jan. 
14, Also scheduled for the morn- 
ing is a panel discussion on 
salesmen’s training and remun- 
eration, led by an industry sales 
manager. 

Next on the program is a panel 
discussion led by C. D. Cline of 
Management Associates, on produc- 

tion control, cost systems and in- 
centive payment plans. The re- 
mainder of the morning will be 
devoted to receiving reports of 
committees, resolutions and elec- 
tion of officers for the ensuing 
year. 

Edward J. Buhner, ATA presi- 
dent, then will inform the trailer 
makers at a luncheon of the out- 
look for the motor carrier industry. 

Entertainment fd@atures of the 
meeting include a golf tournament 
and a deep sea fishing expedition, 
Hulse said. 


WAA Liquidates 
Auto Parts Depot 
At Lordstown 


WARREN, O.— War Assets Ad- 
ministration has announced the 
liquidation, effective Oct. 31, of its 
Lordstown sales office here, where 
it disposed of the largest concen- 
tration of automotive maintenance 
equipment in the world. 

The Lordstown installation was 
the master depot for all automotive 
tools and equipment of the Army 
Ordnance department during World 
War II. Total inventory of automo- 
tive maintenance equipment, parts, 
hardware and producers’ goods de- 
clared surplus at Lordstown was 
$52,000,000, in acquisition cost. 

Up to Aug. 31, WAA had sold, 
and authorized delivery of, 81.5 
percent of the inventory. About 
$4,000,000 of the surplus was with- 
drawn for distribution to the Na- 
tional Guard. 

The last two big sales or sur- 
pluses located at Lordstown in- 
volved disposal of automotive main- 
tenance equipment costing $1,027,- 
000 and hardware having an orig- 
inal cost of slightly more than 
$886,700. 

Zone and regional administrators 
of WAA have been notified that no 
more orders for automotive equip- 
ment can be accepted at Lords- 
town. WAA customer service cen- 
ters were instructed at the same 
time to reject any order for prop- 
erty at the Lordstown depot. 

Orders in the mail on or before 
Oct. 3 will be honored, however, 
where material is available. It is 
estimated that the inventory of 
surplus automotive maintenance 
equipment in all regions, excluding 
the Lordstown office, as of Aug. 31, 
was $6,205,000. 

A small residue from the Lords- 
town sales, consisting largely of 






























































and stable domestic economy is a| gun tools, weapons tools and other 
prerequisite of a sound world econ-| items which have no commercial 
omy and of the establishment of| value, are being returned to the 
world peace.” Army. 








Utica Olds Ad 
Outlines Policy 


Of ‘Fair Play’ 


UTICA, N. Y.—A statement of 
policy to its customers and to the 
community has been made by 
Utica Oldsmobile Corp., 411-419 Co- 
lumbia St., in newspaper advertise- 
ments outlining standards of the 
corporation. The ad follows: 

“It is our constant endeavor to 
raise the standards, ethics and 
practices of automobile merchan- 
dising to the highest possible de- 
gree; to seek, through cooperative 
efforts of local, state and national 
automobile dealers associations, the 
correction of any unfair or un- 
businesslike practices, and to see 
that our new cars are distributed 
fairly and equitably with every 
consideration given to the com- 
munity’s interests. 

“Our new cars will be sold at 
established prices current at time 
of delivery without acceptance of 
bonus payments or premiums of 
any kind. 

“Fair and reasonable value will 
be given for every used car taken 
in trade and every effort will be 





HARRIS MOTORS, Inc. (Nash), Norfolk, Va., was a recent recipient of the 10-point 
select dealer award. Left to right: R. L. Davies ir., zone service manager; 0. G. Wat- 
son, assistant zone manager; M. N. Klein, secretary, treasurer and general manager of 
the dealership, and ©. A. Porter, district manager. 
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made to provide new or used ones business principles which will merit 
to those not already having trans- | public confidence and respect.” 
portation. 

“While we are glad to install 
special accessories when available 
which can add to the appearance, | 
usefulness and comfort of the new | 
car, no customer is required to pur- 
chase extra equipment not desired. 

“Despite termination of govern- 





Teague to Handle Crosley 


W. M. Teague, owner of Teague 
Motor Co. and manager of Poy- 
dras Motors, Inc., 1405 Poydras St., 
New Orleans, has taken on the 
dealership for the Crosley car. 
ment regulations affecting our busi- | Poydras Motors, Inc., is the distrib- 
ness, we believe the high stand-| utor, while Teague Motor Co. wil) 
ards expressed herein are sound’ act as the dealer. 











it’s the Philadelphia Story 


ve advertisers placed 43% more 


Automoti 
etin than in the second 


lines in The Evening Bull 


Philadelphia daily newspaper— 


in the first 10 months of 1947 


The Evening Bulletin leads all Philadelphia 


newspapers in the following Automotive 


classifications: 
Trucks & Tractors 


Miscellaneous 


Tires & Tubes 


Garages & 
Service Stations 


New Passenger Cars 
Used Passenger Cars 


Source: Media Records 





In Philadelphia... Nearly Everybody Reads The Bulletin 
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“A OLEAN PLACE is of no benefit unless you get people in to see it, and we get | 
them in with regular postcard invitations,’’ says Sam Lester, proprietor of the Motor | 
Market (De Soto-Plymouth), Longmont, Colo. It is Lester’s experience that cleanliness 
boosts service work, especially when it comes to feminine patronage. Shop and service 
volume accounts for 153 percent of overhead. Shop volume for the first six months of 
this year was 109 percent ahead of the same period in 1942. Service volume for the 
same periods was up 141 percent. Above, Lester is standing in the middle. 
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2 New Foundries Opened 


By Brake Shoe Co. 


NEW YORK.—American Brake 
Shoe Co. has opened two new non- 
ferrous foundries at Niles, O., and 
Meadville, Pa., according to Thom- 
as W. Pettus, president of the Na- 
tional Bearing division of Ameri- 
can Brake Shoe. 

The Meadville plant, replacing 
an older plant of the division for- 
merly located there, will produce 
bronze bearings and castings. 

The foundry at Niles will manu- 
facture railroad journal bearings. 


Cariboo Motors 
Cariboo Motors, Prince George, 
B. C., has been appointed exclusive 
dealer in the ‘Prince George area 
for Kaiser-Frazer. 
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Automotive Finance... 





Auto Shares Off 6.3 Pet. 


In November Decline 


By George Deery 
Staff Writer 

HE auto manufacturers’ stocks 

took it on the chin when the 
month’s trading on the stock ex- 
changes ended Nov. 29 compared 
to the percentage loss for the 30 
issues used in the Dow-Jones in- 
dustrial index. 

Compared with the _ closing 
prices on Oct. 31, the auto shares 
had dropped 63 percent. The 
Dow-Jones yardstick held its de- 
cline to 4.4 percent in the Oct. 31- 
Dec. 9 comparison. 

This is the first time since Aug. 
29 that both indexes have declined 
when put side-by-side at the close 
on the last day of the month. At 
that time the relapse for both 
totaled 2.4 percent. 


+ * * 


ON NOV. 29 the Dow-Jones figure 
closed at 179.40 and the auto 
shares at 23.26. Looking back over 
the past 11 months, the motors 
have registered a more powerful 
pull upwards than the 30 indus- 
trial issues. 

The closing quotations on Dec. 
31, 1946, placed the motor share 
index at 20.82 and Dow-Jones at 
177.2, indicating that the motor 
issues have gained 11.7 percent 
against a climb of 1.2 percent by 
the Dow-Jones industrial group. 

The changes from Oct. 31 and 





Comprehensive Tax Study 


Sponsored by Merrill Fund 


A two-year study of the effect 
of taxation on business will be 
conducted by the Harvard Univer- 
sity Graduate School of Business 
Administration under a _ $175,000 
grant from the Merrill Foundation 
for Advancement of Financial 
Knowledge, according to Winthrop 
H. Smith, president of the foun- 
dation and managing partner of 
Merrill Lynch, Pierce, Fenner & 
Beane, members of the New York 
Stock Exchange. 

“We believe that this proposed 
study, surrounded by every safe- 
guard of complete academic free- 
dom, will produce an unbiased 
mass of data that should open 
the door to a new approach to 
the whole problem of business 
taxation,” Smith declared. 

In accepting the grant, Dean 
Donald K. David of the Harvard 
Business School said: 

“American business and the 
American people are now and have 
been for some years living in a 
high-tax economy. The outlook is 
that the total amount of federal 
taxation will remain high for many 
years to come. Taxes no longer are 
merely a minor item in business 
management, but have become in- 
stead a major factor in the mak- 
ing of business decisions. 

“In these circumstances, all of 
us have developed strong opinions 
about how taxes affect our busi- 
ness decisions. To reach a sound 
basis for national policy, however, 
we need to substitute facts for 
opinions in this field.” 

The researchers will use the 
“case method” developed at Har- 
vard to uncover the impact of tax 
policies on business management 
in real situations. 

There will be three parts to the 
survey: A purely economic anal- 
ysis of cause and effect; a de- 
tailed examination of the actual 
operation of taxes in a wide va- 
riety of specific business organ- 
izations, and a study correlating 
the findings of theory and fact. 

The findings will be published in 
a series of books and monographs. 
They will cover in detail the effect 
of taxes upon the following facts 
of business; research and new 
product development in industry; 
the investment policies of individ- 
uals and institutions; the extent 
and timing of the purchase and 
replacement of machinery, build- 
ings and other capital assets; the 
financial structure of companies; 
the decisions of top management 
men to serve large corporations or 
to start businesses of their own or 
to retire; inventory policy and in- 
ventory accounting; and the prob- 
lems of new and growing business 
firms. 


Nov. 29 in each of the issues used 
in the motor share computation 
are as follows: 

Nov. 29 Oct. 31 


Chrysler .. 60% 63% 
IE. “ahnicnsiniesncesees 8% 8% 
General Motors 57% 59% 
i ceidanneniciccouidssbe aa 20% 
Kaiser-Frazer ............ 14% 15 
sere . 16% 17% 
Packard .......... vepdichate 5% 
Studebaker .................. 19% 20% 
TUE | ieleiniacinierints 8% 10% 

* - > 

Earnings 


McCord Corp.—Year to Aug. 31: 
Net income, $2,321,609, equal to $8.24 
a share on 270,253 common shares, 
contrasted with $487,243, or $1.46 
on 270,084 common shares for pre- 
vious fiscal year; net sales of $28,- 
418,189 increased from $16,840,495. 
Current assets on last Aug. 31 were 
$9,366,820 and current liabilities, $4,- 
399,286, compared with $6,103,079 
and $2,694,798, respectively, a year 
before. 


Graham - Paige Motors — Nine 
months: Consolidated net profit, 
$388,646, contrasted with net loss of 
$1,473,173 last year. Consolidated 
gross sales were $12,788,734, of 
which $8,746,158 consisted of farm 
equipment sales, while $4,042,575 
were sales from automotive opera- 
tions prior to disposal of these as- 
sets to the Kaiser-Frazer Corp. 


Young (L. A.) Spring and Wire 
and Subsidiaries—Quarter to Oct. 
31: Net profit, $534,133, equal to 
$1.31 a common share, compared 
with $41,602, or 10 cents a share 
last year. 


Reynolds Metals and its consoli- 
dated subsidiaries had a net profit 
in the first nine months of 1947 of 
$3,804,685 after all charges includ- 
ing $2,892,974 taxes, R. S. Reynolds, 
president, reported. 

The profit is equal to $3.51 a 
share on 1,025,030 shares of com- 
mon stock and compares with $3,- 
221,304, or $2.94 a common share 
for the corresponding period of 
1946. It should be noted in this com- 
parison, the report states, that the 
1947 profit includes earnings of 
Reynolds Alloys Co. and American 
Thermometer Co., two subsidiaries 
not consolidated prior to Dec. 31, 
1946. 

For the third quarter of 1947, 
the net profit was $860,918, or 77 
cents a common share, against 
$822,918, or 74 cents a common 
share, for the preceding quarter. 


Reo Motors, Inc.—Nine months 
net of $3,500,012, equal to $7.23 a 
share, against $1,160,492, or $2.41 
in the same period last year. 


Kelsey-Hayes Wheel: Year to 
Aug. 31: Net profit, $3,314,455, equal 
to $5.35 a share on combined class 
A and B stock and giving effect to 
participating provisions of the 
shares, contrasted with net loss of 
$62,565 for previous year. A federal 
tax credit of $2,300,000 is reported 
for 1946. Report states that equi- 
ties in earnings of the Canadian 
subsidiary for these years amount- 
ed to $237,001 and $130,715, respec- 
tively. 


Stewart Warner and Subsidiaries 
—Nine months: Net profit, $1,938,- 
851, or $1.49 a share, against $1,673,- 
295, or $1.31 a share last year. 


McAleer Mfg. Co.— Quarter to 
Oct. 31. Net profit, $72,851, equal to 
33 cents a share on the common 
stock. Comparative figures are not 
available. The company’s fiscal year 
ends on July 31. 





Auto Stocks 


Dee. 8 Dec. 1 
Chrysler ........ 6034 61% 
COI co cccscewce 8 8% 
General Motors.. 56% 58% 
Hiudwem ......... 19% 19% 
Kaiser-Frazer 14% 14% 
. Yaar 16% 17 
Packard ........ 4% 4% 
Studebaker ..... 195 19% 
Willys ........... 83% 8% 
Average for 
Nine Stocks ... 23.20 23.52 
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That double-page spread, “A mes- 
sage from Florida to the Dodge- 
Plymouth Dealers of the United 
States (including California!),” 
that appeared in Automotive News 
Dec. 1 had a swell public relations 
idea behind it. 

More than most things, the 
reputation of a car is dependent 
on the care it gets. And so when 
a group of dealers promotes the 
idea that a mutual “friend, the 
Dodge car, is a bond between all 
Dodge owners and Dodge dealers, 
that’s a pretty fine thing. 

The ad, paid for by the Florida 
Dodge dealers, promised dealers in 
all sections of the country that they 
could refer their Dodge owners to 
Florida Dodge dealers with assur- 
ance that the cars would have a 
home down South. 

As far as we know, 
new type of advertising, 
good one. 


Radio Idea 


An unusual radio experiment 
will be presented to Detroit 
audiences shortly after the first 
of the year when a 13-week 
dramatic series sponsored jointly 
by an educational institution, a 
radio station, and the automo- 
tive industry takes to the air- 
waves. 

The result of several months’ 
planning, the venture is a coop- 
erative effort on the part of 
Wayne University (Detroit’s mu- 
nicipal university), Radio Station 
WJBK, and the Automobile Man- 
ufacturers Assn. The series, en- 
titled “Pulse of a Nation,” will 
be broadcast over both the sta- 
tion’s AM and FM channels. The 
shows will reenact the significant 
social and economic changes that 
have taken place in America 
since the introduction of motor 
vehicles a little over a half-cen- 
tury ago. 


this is a 
and a 


Canadian Advertising 


One reaction to the Canadian 
government’s ban or restrictions on 
automotive imports from the 
United States as part of the tem- 
porary dollar-saving program is the 
reported cancellation or deferment 
of advertising of products in this 
field. 

At the moment, it is even doubt- 
ful if Canadian automobile pro- 
ducers may extend their advertis- 
ing budgets to take advantage of 
the ban or restriction of American 
imports because it is expected that 
the demand for Canadian automo- 
tive equipment may soon exceed 
the supply by such a wide margin 
that there may be no need to push 





Car Advertising 
In Magazines 


Jan., 

Nov., 1947 Nov., '47 
Ford $ 92,835 $1,428,565 
Chevrolet 162,352 1,022,453 
Nash 87,850 978,280 
Buick 59,000 783,653 
Plymouth 79,749 762,745 
Mercury 69,235 702,935 
Oldsmobile 45,400 667,430 
Studebaker 25,000 636,255 
Dodge 44,905 517,165 
Packard 64,625 506,352 
Lincoln 76,884 481,236 
Willys 38,515 405,810 
Chrysler 54,500 400,908 
Frazer 68,413 388,425 
Kaiser 68,413 386,625 
Pontiac 40,335 378,725 
Hudson 74,500 275,000 
DeSoto 22,700 235,000 
Cadillac 9,655 215,546 
Tucker 78,537 78,537 
Crosley 8,824 64,844 
Playboy - 3,715 
Rolls Royce- 

Bentley . 1,800 1,800 
General Promotion 
Chrysler $ 45,120 $ 368,965 
GM 2,000 301,030 
Ford ‘ 68,180 
BON vkcsicdscs 54,973 


(Includes only consumer magazines; farm 
not included. Source: Leading National 
Advertisers, New York.) 











—Aute Advertising 


A Mutual Friend . . 
Radio Idea 
By Bob Finlay 


their products. However, this will 
depend on the attitude of prospec- 
tive purchasers to the higher ex- 
cise tax schedule. 


Keller Agency 

Keller Motors (formerly Bobbi 
Car), of Huntsville, Ala, has 
named Buchanan & Co., Chicago, 
as advertising agency for the car 
which it now has on display and 
hopes to get into production soon. 


Dealers’ Choice 

The Metropolitan Boston Used 
Car Dealer Assn. has named the 
Harry M. Frost Co., Boston, to di- 
rect its advertising program. A 
Boston newspaper campaign will 
be launched. 


Newspaper Power 


A new four-color slide presenta- 


tion, “More Power in Newspaper 
Ads, Part 2,” will be unveiled by 
the Bureau of Advertising, Ameri- 
can Newspaper Publishers Assn., 
at the Hotel Plaza, New York, on 
Dec. 17, it is announced today by 
Alfred B. Stanford, the bureau’s 
national director. 


Prest-O-Lite 


With an expected increase in 
automobile registrations next year 
and a resulting increase in the bat- 
tery replacement market, Prest-O- 
Lite Battery Co., Indianapolis, has 
announced an expanded advertis- 
ing campaign to better serve deal- 
ers and distributors. 

Prest-O-Lite, according to A. A. 
Feldman, sales manager, will great- 
ly expand its advertising program 
in 1948 over 1947, especially in 
trade papers and radio spot adver- 
tising. Direct mail campaigns and 
dealer selling helps also will be in- 
creased. 


Aid for Vet 

After two years of research, the 
Philadelphia Bulletin has just pub- 
lished a book designed to break 
down the barrier of language which 
has kept civilian employers from 
understanding the skills represent- 
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ed by many thousands of military 
ratings and classifications. 

In effect, the book, “Military 
Classifications in Terms of Civilian 
Occupations,” is a dictionary which 
translates the job language of the 
armed services into the job lan- 
guage of peacetime industry. 


Mirror Presents Medals 


The New York Mirror has pre- 
sented victory medals to all its 
World War II veteran employes. 


Vehicle Advertising 


The Court of Appeals at Albany 
has upheld the constitutionality of 
a New York City traffic regulation 
barring motor vehicle advertising 
displays having no relation to the 
owner’s business. In a 4-3 decision 
the state’s highest tribunal affirmed 
lower court rulings against the 
Railway Express Agency, which 
challenged the regulation. 


Projectors 

The Electronic Projector Co. has 
announced a new dual purpose 
unit for personnel training and 
point-of-sale advertising for Jan- 
uary delivery. Built by Sylvania 
Electric Products, Inc., for today’s 
exacting requirements, these 35 
mm. automatic sound slide film 
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units mark a major advance in 
this low-cost medium. Projected 
applications range from industrial, 
plant, field, sales, personnel and 
dealer training programs to con- 
tinuous window and over-the-coun- 
ter display advertising. 


Tilton to Auto-Lite 


Songstress Martha Tilton has 
been signed for Auto-Lite’s “Dick 
Haymes Show” releasing Lina 
Romay for an important acting 
_ with Edward Small Produc- 
ons. 


Names 


Annetta C. Hart and David Boffey 
have joined the copy department 
at Geyer, Newell & Ganger. 


George Dix is now representing 
bo Philadelphia Inquirer in De- 
roit. 


Brooke, Smith, French & Dor- 
rance announces addition of John 
S. McNamara to its copy staff. 


Graham Motor Sales 


Ford dealers and garagemen of 
the southern Indiana region were 
guests at a stag party held recent- 
ly at Graham Motor Sales Co., 
Bloomington, Ind. 





* 
AT 
THE 
GLOBE 


THERE’S A 


TREE WITH ITS 
BRANCHES AGLEAM, 
WITH GOOD WISHES FOR 
ALL WHOM WE HOLD IN ESTEEM 


Ww 
Ww 


Cain’s, Rosebud, Van Camp, Andy Boy and Stahl Meyer 
Clapp, Crosse & Blackwell, Nabisco and Squire 

Gen. Foods, Standard Brands, Libby, Swift and Armour 
(Well seasoned with Gulden’s and Stickney & Poor) 
There’s Coke and there’s Pepsi, Life Bread, Good Luck Pie, 
Royal Crown, Borden, Beechnut, and Canada Dry 
McCormick and Monarch and Welch . . . College Inn 
(We could go on for pages and barely begin !) 

So to “food for the spirit’’ let’s turn . . . while we willin’ 
— ly sing forth our praises of Bruce and Macmillan 

And note our affection is surely not pifflin’ 

For Doubleday, Little Brown and Houghton Mifflin 
Or... if something lighter you seek than a book 

Try flipping the pages of LIFE or of LOOK 

For general reading, the DIGEST is grand 





WL or those bright friendly people who honor our pages 
May their products... and profits... go on through the ages 
For example, may more and more folk wash their duds 
Using Kirkman’s, Lux, Ivory, Dreft, Supersuds 
And may Lifebuoy, Swan, Colgate Palmolive Peet 
Keep folks shining . . . as Lucien Lelong keeps them sweet 
May Beacon and Johnson and Tavern, all three, 

Wax brighter and brighter, assiduously, 

May Buick, Dodge, Cadillac . . . Packard, as well, 
Find the road smooth ahead .. . also, Calso and Shell 
May the War Assets Corp. and the Fats Conservation 
Sell their goods. . . and their goals... to a listening nation 
May men of distinction when tempted to scowl 

Relax with the smoke of a Phillie, White Owl, 
J.A....La Magnita... or 7—20-4 

While sipping their Calvert, Four Roses, Glenmore 
May hands... holding glasses. . . be raised high aloft 
For Harvard and Hanley and Ruppert and Croft 

The same wish for Dawson, and Carling, of course 
Narragansett and Ballantine, Pickwick, Black Horse 
May larders be loaded (both here and abroad) 

With all the fine brands knowing housewives applaud 
For coffee . . . there’s Matchless and Victor, per’ ex 

Or (cereals) Ralston, Kellogg, and Maltex 


And, of course, with the ladies, GOOD HOUSE gets a hand 
Now let’s turn to “good spirits” .. . Your Health, Gentlemen 


In... (take your choice) ... Carstairs, Fleischmann or P.M. 
Hiram Walker or Seagram, Brown Forman or Schenley 
(Don’t sample them aii . . . you won’t stay ‘‘gentlemenly ”’!) 


May holiday goodies be served with an air 
Thanks to General Electric, Presto, Frigidaire, 
Using Glenwood to cook on... Pyrex to cook in 
(And ... to top it all off... several Bayer Aspirin!) 
May Daggett & Ramsdell, Noxzema and such 
Keep feminine faces still smooth to the touch 
While Valet, Vitalis, and Gillette and Gem 
Do the same in reverse .. . i.e., ad hominem 
May holiday carols and greetings ring forth 
On Emerson, Philco, S. Carlson, Farnsworth 
And still we’ve omitted a host of our friends... 
Camel, Lucky, Old Gold .. . (why the list never ends!) 
Dr. Lyons...Great Northern ...Greyhound ... Pepsodent 
We could go on all night and make scarcely a dent 
In the brands by whose standards Americans live 
So if we’ve left you out ... please, won’t you forgive 
And believe . . . (which is true) . . . our good wishes go forth 
From N.E. to the Coast . . . from Down South to Up North 
To list all would require the patience of Job 
But we love you... all of you... believe us! 
THE GLOBE 


The Boston Globe 


MORNING ° 


EVENING ° 


SUNDAY 


National Representatives: J. B. Woodward, Inc., New York, San Francisco, Los Angeles Osborn, Scolaro, Meeker & Co., Chicago, Detroit 
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The Ford Touch 


Young Henry Drops In 
On Walter Reuther 
DETROIT. — Unaccompanied by 


Risks in Output Forecasts 
Cited at Miss. Parley 


Bae Miss.—In a prediction] have to know “just what new and/any of his aides, Henry Ford II, 
he emphasized was risky, Har-| impossible demands the UAW-CIO | president of Ford Motor, dropped 
lan V. Hadley, head of the Auto-| has in mind for 1948 and whether|in Dec. 5 on Walter P. Reuther, 
mobile Manufacturers Assn. Wash-| its leadership will decide that the| president of the UAW-CIO, at 
ington Reporting Service, said that | union members and public opinion | Reuther’s office. George Edwards, 
U. 8. car and truck production next | would support another prolonged | president of the Detroit common 
year may exceed that of 1947 by| strike to enforce those demands.” | council, was with Ford. 
as much as 5 percent, to total about L. F. Hamrick, of Greenwood, Edwards departed after a few 
5,000,000 units. was elected president of the as- | minutes, leaving UAW Vice-Presi- 
Hadley made this prediction in | sociation; J. R. Brown, of Co- | dent John Livingston as the only 
addressing the annual convention | lumbus, B. F. Keyesa, Gulfport, | observer of the Ford-Reuther dis- 
of the Mississippi Automobile | and Ransom Cross, Meridian, | cussion. 
Dealers Assn. last week. vice - presidents; J. D. Davis, Both of the presidents were non- 
However, Hadley said that gov-| Greenville, secretary - treasurer. | committal as to what they talked 
ernment allocation of materials,| George Lemon Sugg, Jackson, |about, but Reuther described the 
which is being discussed in Wash-| was reappointed headquarters | meeting “as a friendly chat of gen- 
ington at present, would immedi-| manager. eral problems facing the country.” 
ately and adversely affect the au-| Other speakers included James| The subject of wages “never 
tomobile industry. Dalton, editor of Motor, who said|came up,” Reuther said, “and I’m 
aa Mat tae that while the business picture is| glad it didn’t.” 
H's production prediction as-| confusing, a Pollyanna attitude has “Mr. Ford is a very decent sort 
sumed that current materials,| driven many operators out of|of a citizen, and his ideas are a 
supply conditions and labor peace| business and will drive more out.|jot closer to ours that many peo- 
would continue—a pretty big as-} A. F. Rude, vice-president of | ple believe,” the UAW chief added. 
sumption, he asserted, since to| Universal CIT Credit Corp. urged| ft was not the first time that 
forecast accurately an expert would | gealers to encourage customers to| ford has visited a labor leader on 
finance purchases through dealer- | the latter’s stamping grounds. Last 
ships and finance companies rather | May he had a 30-minute chat with 


British Also Clamoring than banks. | Philip Murray in the CIO presi- 


dent’s Washington office. 
For More Auto Steel JADLEY laid production difficul- 


LONDON.—The reduction in ties this year to “labor-induced 
the steel allocation threatens | delay in steel production” as well| Buffalo Shops Reelect 
serious consequences for the | as the continuing effects of strikes 
British auto industry, Sir Reg- |in the auto industry during 1946 Tomehuck to 3rd Term 
inald Rootes warned last week, | and 1945. BUFFALO. — Harry W. Tom- 
according to an Associated Press, No individual, Hadley said, |chuck has been reelected for a 
report. Sir Reginald is vice- could know all the answers that | third term as president of the Buf- 
president of the Rootes group, will be involved in next year’s |falo Garage Assn. it was an- 
one of Great Britain’s Big Five production. Such an expert, he | nounced last week. The associa- 
vehicle manufacturers. said, would have to be intimately |tion lists 146 independent garage 
Unless more steel is made acquainted with production poli- |owners as members. 





available, he declared, hopes cies and problems of a dozen Others elected include: Roy B. 
will vanish for reaching the passenger car companies, about | Griffith, vice-president; Michael 
production goals set by the gov- 60 truck, bus and commercial car | Gersitz, recording secretary, and 


Fred Kelberer, financial secretary 


companies, 200 tool and die com- 
and treasurer. 


panies, and 2,000 suppliers. 


“MEET THE BUYERS” 


10,000 Buyers are expected atthe annual Northwest Auto Parts and Equip- 
ment Show in the Minneapolis Municipal Auditorium Feb. 17-18-19-20, 1948. 
They are the Automotive dealers, jobbers, garage owners, mechanics, truck- 
ing firms and gas station operators of the Northwest. 


ernment in October. 








% YOU ARE INVITED TO EXHIBIT 


75% of the floor space has already been sold to previous exhibitors. 
Wire or telephone us for floor plats showing what spaces remain open. 


% HUB OF THE EMPIRE 


Minneapolis is the distribution hub of a great inland empire— 
“Bread Basket of the World”—1,000 miles wide and 1,000 miles high— 
stretching from the Rocky Mountains to the Great Lakes and from 
the North Pole to Chicago—it has a higher per capita wealth than 
any similar section—it is one of the world’s greatest markets—yet it 
is not economical to travel because of distances. Exhibit at this one 
focal point and the buyers will come to you. 


% EXHIBIT SPACE FREE 


Your space will cost you nothing as the profits from your sales to 
new accounts alone at this show will more than pay for your low cost 
of exhibiting and you will have all the advertising value in addition. 
Complete 12’ x 8’ Booths are $75 and $90. 


% REVERSE CHARGES 


Telephone us collect and pick out one or more good booths. We 
will protect your choice until we can mail contracts. 


Phone: BRidgeport 0836 + 601 Thorpe Bldg., Minneapolis 2, Minn. 


H. H. Cory, Show Manager e J. H. Cavanacu, Asst. Mgr. 


Northuest 
AUTO PARTS AND EQUIPMENT 








Other Forecasts Higher one 


AMA Aides 


See Output 


Rising 5% Next Year 


(Continued from Page 1) 


NADA, warned dealers to expect 


competition one day “from outside 
our business” and to prepare 


against the day “we slide off the 
gravy train by merchandising our 


business” both to the public and 
employes. 

Richards also called on dealers, 
as part of the world’s greatest 
industry, to use their might to 
prove competition the keystone 
of social well-being. 





Orleans Dealers 


Elect Lester 
As President 


NEW ORLEANS. — Jack Lester, 
Motors 
(Nash), has been elected president 
of the New Orleans Automobile 
Dealers Assn. Joseph A. Paretti, 
(Pontiac), was 
elected vice-president, and Sidney 
J. Gonzalez, Gonzalez Motors, Inc. 


owner of Jack Lester 


Paretti Motor Co. 


(Ford), secretary-treasurer. 
Miles Stevens, 


Dutton, Inc. (Lincoln-Mercury). 
Meanwhile, the 


were sold in New Orleans. 


Of that total, Chevrolet registered 
154; Ford, 143; Buick, 51; Dodge, 


49; Studebaker, 45; Mercury, 43; 


Pontiac, 42; Oldsmobile, 40; Plym- 


outh, 32; Nash, 31; Cadillac, 25; 
Kaiser, 14; Lincoln, 14; Packard, 8; 
Chrysler, 7; DeSoto, 6; Willys, 6; 
Frazer, 5, and Crosley 1. 


Chrysler Names 
R. T. Keller to 
High Engine Post 





DETROIT. — David A. Wallace, 
president of the marine and indus- 
trial engine divisions of Chrysler 
last week 


Corp., 
named Robert T. 
Keller as vice- 


activities, to as- 


of general man- 
ager. 

Joseph A. 
O'Malley, 
has been the ac- 
tive head of these 
divisions for the 
last several years, will continue to 
function as a vice-president to the 
extent permitted by his duties as 
assistant general sales manager of 
Chrysler division, Wallace said. 

At the age of 35, Keller’s experi- 
ence with Chrysler, covers produc- 
tion, engineering, sales and man- 
agement. His first work with the 
corporation was hanging brake- 
shoes on a conveyor line in the 
forge plant. 


Franchise 


(Continued from Page 1) 





Robert T. Keller 


franchise contract. A Buick spokes- 
man withheld comment. 
* * a 

HESE new-car dealers, along 

with two used-car dealers in De- 
troit, are accused by the grand 
jury of violating state laws in con- 
nection with auto deals, such as 
conspiracy to evade sales taxes 
illegal titling, etc. 

However, it was learned, GM 
cancelled its contract with Hac- 
quoil because of alleged diver- 
sion of new cars to used car 
lots. Hacquoil had been accused 
by the grand jury of diverting 
new Buicks to Jerry Lynch, a 
Detroit used car dealer. 

The Hacquoil cancellation, while 
kept secret for some time, finally 
leaked out last week and was con- 
firmed by Buick officials. However, 
neither Buick nor General Motors 
would comment further. 


Howard Motors 
(De Soto-Plymouth), retiring presi- 
dent, was named to the associa- 
tion’s board of directors, along with 
William Payne, Payne Motor Co. 
(Willys), and Harry Halbedel, Clay- 


association re- 


leased figures showing that during 
November 716 new passenger cars 


president of those 
two corporation 


sume the duties 


Convention delegates adopted a 
resolution to expand high school 
driver training courses, 50 of which 
MADA already supports in Mon- 
tana, and further called on incom- 
ing association directors to study 
ways and means of increasing 
highway revenues. 

Delegates elected George Schotte, 
of Butte, president; Barney Ryan, 
Bozeman, first vice-president, and 
Dee Washburn, Great Falls, second 
vice-president. Other directors 
elected: 

Matt Himsl, Kalispell; Pete Sta- 
ton, Hamilton; Clyde Burgan, He- 
lena; C. H. Dolven, Harlem; Paul 
McGruder, Glasgow; Glade Yoder 
Billings, and J. C. Walker, Lewis- 
town. 

Although Bozeman sustained a 
major snowstorm during’ the 
convention, drift-bucking dealers 
were still disposed to congratu- 
late John J. Jewell, secretary- 
treasurer, on “the best conven- 
tion” in MADA history. 

Anderson warned that dealers 
should not “kid themselves” that 
they may always operate in a com- 
paratively union-free field and 
should now set about selecting 
qualified employes and selling them 
on the auto business. 

Other Anderson observations: 
Watch credit—small business fail- 
ures are on the increase and re- 
vival of Regulation W is in the 
offing if dealers don’t observe sound 
business practice. 

See that more used cars move 
through dealers equipped to repair 
them, keep transport as efficient 
as possible till new cars are avail- 
able. 

Serve safety, a mushrooming fac- 
tor in auto sales. 

Take the long view rather than 
that of the few “out to get theirs 
while the getting is good. The 
richest profit pockets may be the 
smallest and soonest exhausted,” 
he said. 

Richards, asserting that most 
ideological confusion in the U. S. 
existed in the ranks of labor be- 
cause of its subjection to “the per- 
nicious propaganda” of well-organ- 
ized minority groups, went on to 
plead for maximum use of group 
power “in the national interest,” 
saying that the most serious threat 
to the American way comes from 
organized minorities whose influ- 
ence is used against the best in- 
terests of the public as a whole. 

As for auto output next year, he 
said record steel production is up 
against record demands. Autodom 
could get only enough to produce 
at 65 percent of capacity despite 
all-time records established in 
truck, bus and parts production 
this year, he said. 

Statistics-minded dealers were 
jolted by an observation of M. 
R. Darlington of the Inter-Indus- 
try Safety Committee. “The aver- 
age automobile,” said Darlington, 
“operates only 21 days a year.” 

Safety, Darlington said, is only 
one explanation but is one “which 
is killing the appeal of motoring” 
for the American public. 


Special Session 
Ups Ohio Gas Tax 
To Four Cents 


COLUMBUS, O.—The Ohio gen- 
eral assembly, in special session, 
approved an increase in the gaso- 
line tax from three to four cents 
a gallon. 

The one-cent liquid fuel tax was 
repealed, however, in accordance 
with a constitutional amendment 
adopted in November prohibiting 
diversion of gas tax funds from 
highway purposes. 

In another action, the special 
session corrected an error in the 
law passed at the last regular ses- 
sion by making the automobile 
license fee of $10 effective March 
1, instead of April 1, as the other 
measure provided. 

Because of the scarcity of steel 
the state registrar of motor ve 
hicles was given an increase in 
his appropriation in order that 
license plates made of aluminum 
may be manufactured next year. 


ii 


» | 


\{t I 


Lat 
ext 
vill 
wit 
Loc 
dov 
squ 
For 
roll 


Th 
des. 
ing 
of | 





pul 
r 


adopted a 
gh _ school 
0 of which 
| in Mon- 
on incom- 
} to study 
increasing 


ze Schotte, 
ney Ryan, 
ident, and 
lls, second 
rectors 


Pete Sta- 
irgan, He- 
lem; Paul 
de Yoder 
er, Lewis- 


stained a 
‘ing the 
g dealers 
-ongratu- 
ecretary- 


conven- 


t dealers 
ives” that 
in a com- 
ield and 

selecting 
ling them 


ervations: 
iness fail- 
e and re- 
is in the 
rve sound 


ars move 
to repair 
3 efficient 
are avail- 


ming fac- 


her than 
et theirs 
0d. The 
be the 
hausted,” 


nat most 
the U. S. 
labor be- 
“the per- 
ell-organ- 
nt on to 
of group 
interest,” 
us threat 
mes from 
se influ- 
best in- 
, whole. 

, year, he 
ion is up 
Autodom 
) produce 
y despite 
ished in 
roduction 


rs were 
1 of M. 
r-Indus- 
he aver- 
rlington, 
year.” 

, is only 
e “which 
notoring” 


n 
Tax 


3 


Ihio gen- 

session, 
he gaso- 
ur cents 


tax was 
cordance 
endment 
ohibiting 
ds from 


» special 
r in the 
ular ses- 
itomobile 
e March 
he other 


of steel 
otor ve 
rease in 
ler that 
luminum 
xt year. 











Latest unit completed in Ford’s production 
expansion program, the ultra-modern Hape- 
ville assembly plant, was officially opened 
with appropriate ceremonies on December 10. 
Located on an 82 acre site, seven miles from 
downtown Atlanta, the plant has 586,800 
square feet of floor space and a capacity of 350 
Ford cars and trucks daily. The annual pay- 
roll is estimated at over $6,000,000. 


The latest developments in assembly plant 
design are incorporated in the structure, includ- 
ing improved fluorescent lighting; extensive use 
of floor and overhead conveyors to minimize 


Listen to the Ford Theater over NBC stations Ec? Sunday Afternoons 5:00 to 6:00 p.m, E.S.T. 


BUILDERS OF 





MOTOR 





FORD, LINCOLN AND MERCURY CARS oe 


manual handling of heavy equipment; and 
down-draft spray booths with washed, filtered 
and tempered air circulation. An all-electric 
kitchen, with bakery, freezing and storage 
units, serves the cafeteria seating 650 persons. 


With the opening of this newest Ford produc- 
tion unit, the fast-growing Southern market 
will be more rapidly and adequately served 
with Ford products. In addition, the benefits 
of Ford payrolls and purchases will con- 
tribute substantially to the economic life of 
the Atlanta region. And over all, the added 
capacity means more Ford cars and Ford trucks 








FORD 
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TRUCKS, TRACTORS AND MOTOR 









moly new Ford assembly Plant at Hapeville, 


Ga., will produce 350 Ford cars and trucks 
per day, employ approximately 2,000 people. 


Opens Near Atlanta 


for customers everywhere—more business for 
Ford Dealers, “Out Front with Ford!” 
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41 ; $720. | "36 Super deluxe sedan, 2, $400. a CHEVROLET ame 
40— 3 $710. | HUDSON '47—FM sedan, $2,000 
. s WILLYS |'42—Deluxe sedan, $685 41—Special deluxe sedan, $1,085; $875 
se or uction rices '46—$1,575. |'34—(6) sedan, $110 ‘it Eiaeie ais $785 
LOS ANGELES LINCOLN “Sedan 1 8070. 2. S880: ' 
(ipetie, ag ed ge - ae a_i sedan, $2,000 + Seieten tape tan ——— — 
Auction, Inc., . Hope St., s An- — an, $850. ae onthe ema 
INDIANAPOLIS , 2 pose geles. Sales Monday, Wednesday and Fri- | ’37—(8) sedan, eee. = seneter ocean, wie 
C ’48—$2,200 ; 37—Sedan, $500. 
: (Ken Schaefer Co.) v.| 47 1,700 ; $2,000; pickup, $1,665 day. Prices are for week of Dec. 1.) | MERCURY ; DE SOTO 
ele. on asin Was leek use he (Moroes iS Gecteae? oe, OS ates eed | SOO) OE nests '40—Sedan, $1,085 
a nm, aucti . ‘ . out of 318 o e » d1, . (Sa 
Dec. 4.) ul 750; guano. BUICK '46—(76) sedan, $2,125. | \et<Gentem anton Gk tae Pe 
(Market here shows prices still off.) ‘SoSen0: $525. '47—Super sedan, tye '42—(78) club coupe, $1,385 | 46—-Pickup, $1,045. cer. 
32 a '88—$310; $670. ee =} “4 on, $1,160 | gatest — aie | ? FORD (Mz 
"47—$2,700; $2,825. FRAZER ’40—Super sed oa sedan, . '46—Deluxe sedan, $1,425; $1,415 ings 
'46—$2,025 ; $2,305. ' oes '36—Special coupe, * ero. '36—(6) sedan, $180. ‘“3—B a Soaeees ne 
s 47—$2,000; $2,225. 3 2 usiness coupe, $840) iW 
41—$900; $1,025. ’ 40—Super sedan, ‘ PACKARD ’'87—Convertible, $300 Had 
'40—$850; $885. b HUDSON '40—Super sedan, Seas. '42—Clipper sedan, $1,165. Pa teee Use 
"88—$495; $525. 47—$1,620; $1,665. tee Sect s 14 en ae “ ’47—Sedan, $1,400. chea 
LLAC KAISER convert! 5 '46— pecia eluxe sedan, in) 
‘47—(61) 4 doce tn t00. ’47—$1,640; $1,725. ‘46—FM sedan, $1,580 ’41—Special deluxe convertible, $1,160 41—Club a 17—S 
{EVROLET LINCOLN *42—Special deluxe convertible, $1,505 *41-—Special deluxe sedan, OLDSMOBILE “ 4 
cS ). *88—$410. ’42—Special deluxe club coupe, $1,295 '88—Special deluxe coupe, $515. ’42—(98) sedan, $1,285 oe 
'47—$1,960; $2,276 MERCURY ’41—Special deluxe convertible coupe, PONTIAC '42—(76) sedan, $895 : an 
'46—$1,475; $1,890. 46-—$1,750; $1,875. ’41—Special deluxe convertible coupe, 2, |’41—(8) convertible, $1,100. '39— ” $85 ae 
4 1/080: $1 210. $1, ; $ ’ pec | '39—(60) sedan $850 39-——R 
at tee erin NASH $1,250. ’39—(6) sedan, 2, $1,290. | '37—Sedan, $355 ; 
a a0: a 5 *41—$700. '41—Special deluxe sedan, 8. $1,235 "86—(6) coupe, $255. ; PACKARD 42—( 
'39 $620 : wo OLDSMOBILE '40—Master deluxe sedan, 4, $877 - STUDEBAKER 41—(110) sedan, $910 41—( 
19 * 3610, '47—$2,400; $2,675. CHRYSLER 47—Champion sedan, $2,085. '40—(110) club coupe, $860 
o7-teeo: cone 46—$1,800; $1,910. 46—Windsor oskan, $2,225. ’47—Commander sedan, $2,475 PLYMOUTH ‘47-—F 
§ $4 *41—$975; $1,030. ’41—Windsor convertible, $1,125 | '46—Special deluxe sedan, $1,560 
CHRYSLER "40—$770; $915. '40—Windsor convertible, $975 PHILADELPHIA "“p—Deluxe sedan $835 ’ $600 47—S 
*47—$2,875; $2,575. PACKARD DE SOTO (Ed. Hough Auto Auctioneers) ~~ PONTIAC me 
'46—$1,900; $2,225. '47—$1,995. '46—Custom sedan, $2,075 (Cars listed below sold during week of | '4¢—Streamliner sedan, $1,900 47k 
*41—$1,100. PLYMOUTH ’40—Custom club coupe, $960 Dec. 2.) ’41—Torpedo (6) ‘sedan $80 : $920 <—F 
"40—$760; $846. '47—$2,080; $2,140. DODGE (Market here still off but bidding and | +4; ~(g) convertible $1010 ial 
CROSLEY '46—$1,275; $1,605 '89—Deluxe coupe, $730. prices stronger than previous weeks. 48 | -41_Streamliner sedan, $1,110 o 
'47—$475; $690. '41—$700; $995. ‘3t—Conpe, 935. | ae eee : STUDEBAKER eal 
DE SOTO *40—$850 ; '37—Sedan, $430. ‘47—C gal sede 3 , . 
41 : $1,050. $8% ‘PONTIAC FORD ‘47 —Super sedan, $2,550. a Compton Been edan, $1,860 ‘46—D 
"4 0; $635. '47—$2,810; $2,425. '47—Super deluxe sedan, 2, $1,882. '42—Special sedan, $875. fe, WR tvs 16—-V 
"39—$450; $530. *46—$1,970; $2,120. ’47—Super deluxe club coupe, $2,040 "41—Super sedan, $945; $875 '40-—Sedan, $525. 106 
DODGE *41—$875; $1,150. a ae cme, a ‘i ook $935. G. M. 39—S 
486—$ 870. STUDEBAKER '41—Super deluxe sedan, —Specia an, $940. "48 . 
an titon $1, ‘47—Commander, $2,220 ’88—Super igewe convertibie sedan, $630. so Grectal ghee $810 ‘8—K- Domanane v.70, 47—C 
“~41— 1,050. ’47—Champion, $1,870; $1, 950. ’B7—Super deluxe sedan, $500 *86—Sedan, 5. . . , : 
41—$775; $ Pp anesthe . — (Durham Auto Auction. John B. Lea a 
ers, manager; C. W. Mills, auctioneer ’46—D 
_——- every Thursday Prices are for tf 
Jec. 4.) ou 
(Market here shows 46s and 47s still ‘ 
dropping. Clean older cars strong in '48—S 
demand. 40 once 120 offerings “8 
‘47-——Super tudor, $2,250 $ 
41-—Century tudor, $975. 
"40-—Special convertible, $840 
‘39-—Special sedan, $900. 
| CHEVROLET 
‘47—Aerosedan tudor, $2,045 
| 46—SM fordor, $1,460 
| '42-—-SD tudor, $1,025 
*41—M tudor, $990. 
‘40-—-MD tudor, $780 
, CHRYSLER 
47—-Windsor sedan, $2,000 
‘41-—Windsor sedan, $1,100 
DODGE 
*42—Custom fordor, $1,100 
‘41—Custom fordor, $825 
FORD 
‘47 SD tudor, $1,900 
'46---D_ tudor, $1,400. 
41—SD fordor, $605" 
‘ ordor, $995. 
"40—-D tudor, $875. 
3o-—D tudor, $855. 
; HUDSON 
46-——-(8) sedan, $1,200. 
"42—(6) sedan, $700 
42--Sed wae 
« Sedan, . 
*41—Sedan, $1,010. 
OLDSMOBILE 
'47—(66) Club coupe, $2,325 


"42—-(76) sedan, $900. 
‘41—(76) tudor, $1,075 
’40—(66) Club coupe, $600 
PACKARD 
'40—Convertible, $600. 
PLYMOUTH 
‘47—-SD fordor, $2,060 
’46—SD fordor, $1,575. 
PONTIAC 
‘47—(6) Convertible, $2,275 
*42—-(6) Convertible, $1,150 
'40—(6) tudor, $825 
STUDEBAKER 
’47—Commander fordor, $2,300 
"41—(8) sedan, $550 


Where Tetrazzini sang... 


Rival managers by some mischance had 





The dark, normally deserted streets of 
the business district were dense with a arranged two Christmas Eve appearances 











strange holiday traffic... slow moving East and West, demanded that the diva _ the Latin South, Cuba, the Islands, Ballet WILLYS 
22 “hs 47 ati t 
streams of expectant people that poured choose... The temperamental Tetrazzini Russe, and Chinatown’s Dragon Dance! Jeep “ae 
into the wide intersection where Lotta’s evaded the dilemma. “I will sing in San Participants as well as passive listeners, (Doe Grenier) 
r . . . ° 99 . ‘ (Auctions held Thursdays. Prices are for j 
Fountain stands, eventually choked the — Francisco if I have to sing in the streets, San Franciscans helped in the last Census Dec. 4. Col. Carl Marker, auctioneed.) 

: . ; . 6 : . . (Market here sold 51 t of 118 
three converging thoroughfares for blocks _ she exclaimed. “I want to do this because year to make California sales in musical offerings. ) : ——— 
back with a high spirited exuberantcrowd. I like San Francisco better than any _ instrument stores the highest in the VU. S., ‘I—RM ecden. Rae 

. d a ° ° a Ai ‘ T | *46—Super sedan, 1, $2,200; 1, $2,235 

As the slim, rose cloaked other city in the world...It exceeding even New York and Illinois! '41——Special sedan, $910. 
figure appeared on the wooden is my country!” 10 Sedan, CHEVROLET 
platform before the oldChronicle Singing in the streets seems A portent market, San Francisco | oe pee: te LS: CC 
é—Aero sedan, » Ge,180; , ms 
office, a hush settled over the natural in San Francisco... has a potent medium in The Chronicle. | 1, $2,000: 1, $1,900; 1 
. p , : 7 ub coupe, 1, $2, cE if : am 
° swarmed streets .. . Shortly, her which in 1827 had its first Home-owned, home-edited, The I aie aa I 
: . E . ; "46-——SM sedan, 1, $1,665; 1, $1,645. 4 
first notes carried sweet and clear orchestra of thirteen Indians Chronicle carries the best presentation '41—Club coupe, $1,070 
. : e re , - aT *B6— Sedan, $305. 
through the night air... Under trained at the Mission...today of general news West of New York... Dodge 
meres rate ; 4 tie Laie 5 ie ; '46—Sedan, 1, $1,580; 1, $1,660; 1, $1,670 
the glittering stars andthe flickering are has the first city-owned opera house, the _ is “must” reading for the middle-incomed 41—Convertible, $900. lito 
; z : ; . : : ; FORD : si 
lights, that Christmas Eve of 1910, the only city charter allotting one-half centin as well as the hilltop home in the city, for '47-—-Convertible, $2,085 , i 
i i ; “e1— an, 1, $1,950; 1, $1,975 ; 
world’s finest coloratura soprano sang the _ thetax rateeach year forsymphony music. _ the substantial suburbanite . . . ai aa? SNS — 
well-loved traditional songs, obliged And this season sent the San Francisco Mainstay of major department stores, a eee dere { 
with encore after encore...asatribute to Symphony Orchestra, directed by“Papa” the first choice of better specialty shops a fee ee $625 4 
) ) 39—3-ps . $62! : 
San Francisco. And more thana hundred Pierre Monteux, on the most extensive ... The Chronicle sells sleek sedans or eae aaa ; 

7 o r , $2,218 4 
thousand San Franciscans stood, listened, _itineraryofa majororchestra...atriumphal sports coupes, special body jobs or the ’47—Station rs ge { 
cheered, wept, and sang...in tribute to tour of 55 concerts in 56days,terminating standard models, premium gas or regular, | '47—(76) sedan, $2,250 i 

a. eo is 7 ie . . , : ; oer 46—(6) sedan, $1,135 Fu 
Luisa Tetrazzini. with a gay official Symphony Week. white-wall or black tires, and automotive '46—(98) sedan, $2,675 u 
: a , '42—Sedan, $1,150 
accessories in all price brackets. ~* PACKARD 
T 1s season,too, San Francisco ranged Important medium ina most important 1S —Sedan, $2 ey MOUTH 
. é: . : i . . . 47 : : R25 
from the premiere of fiendishly challenging market, the Chronicle merits important ns oor = 
Sessions’ “Symphony No.2”...toGolden consideration on national automotive eat yg sedan, 1, $1,005; 1, $1,640 
Gate Park band concerts, swing and sweet schedule. . . For important data on the soe. = ( 
name orchestras, folk music of Mexico, market,«all any Chronicle representative ! ‘—Delume soles, 4 
’47—(6) sedan, $2,200 
BS ’46—SL (8) sedan, $1,950 
’41—Sedan, $1,050. 
San Francisco ronic e '46—Sedan, $1,995 
’37—(6) sedan, wt LYS 
ry - Vy r > 2 ’47—Station wagon, $1,500 
SawyeER, Fercuson, WALKER Co., National Representatives, '46—Station waron, $1,885. , |. 
(Continued on Page 33. Col. 1) : 3705 « 
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FORD FORD . $1,570; 1, $1,425. q 
*47—4 door, $2,190; $1,980. ’48—Super deluxe sedan, $2,050. ’46—Super deluxe club coupe, $1,500. 
"47—2 door, 2, $2,005; $1,945; $1,475. '46—Super deluxe sedan, 1, $1,600; 1, ’87—Sedan, 1, $210; 1, $315. 


tee | Used Car Auction Prices 


46—Pickup (8) %-ton, $1,525. 
’46—2 door, $1,690; $1,650; $1,605; $1,475. 











; 3K 
as 42-2 door, $1,080. 
(Continued from Page 32) j NASH ar = 1080, 
| '46—(600) sedan, $1,410. *41—Club coupe, $1,100. 
ALBANY, N. Y. OLDSMOBILE '41—Pickup, $725. 
(Sales held Mondays. Tim Anspach, man- | ’47—(66) sedan, $2,225. ’40—2 door, $890; $875. 
iger. Telford Chambers, auctioneer. Prices PACKARD ’40—Coupe, $935. 
ire for Dec. 1.) |'47—Clipper sedan, 1, $1,825; 1, $2,100. | '38—4 door, $500. 
(Market here sold 67 out of 96 offer- | '88—(1600) sedan, $380. *87—4 door, $150. 
L415 ings with most sellers making money. | PLYMOUTH ’87—2 door, $180. 
Lower price levels believed here to stay. '47—Deluxe sedan, $1,850 ’86—2 door, oan? | 
Had many buyers wanting °48 models. '47—Special deluxe sedan, “1, $1,880; 1, OLN | 
Used °46, 47 cars must be bought $1,650; 1, $2,110; 1, $2,020. ’*389—4 door, $310. 
cheaper, it is said.) |'47—Convertibie club i $2,040. 48—Sed MERCURY 
BUICK ’46—Special sedan, $1,580 “te - coupe, $2,420. | 
47—Super sedan, $2,275. '46-—Special deluxe sedan, $1,550. a ~ cow) i285 
46—Super sedan, $1,925. PONTIAC 7 > oor, 1, 
41—Special sedanette, $1,110. ‘39 —(6) sedan, $400. = Cong oe DehOBILE 
41—Century sedanette, $1,000 | STUDEBAKER 47-2 4 2,400. | 
39—RM sedan, $760. |’47-—-Champion club coupe, $1,860. 46—4 aco ee. 
CADILLAC MISCELLANEOUS ns ee 


42—(61) sedan, $1,520. '47—International: Cab and Chassis, $1,100.| 49 4 door, — 


1—(62) sedan, $1870, | OKLAHOMA CITY "B04 door, $1475. | Amer ican leads the way 


’47—FL aero sedan, $2,140. (A, I. Pollock) i 
S60 '47—SM sedan, $1,780. (Auction held on Wednesdays. Prices for | 47 —4 door, $2,000; $2,045. 
0 '47—FM sedan, $1,925. Nov. 26.) oor, $1, 


’ . 2 
'47—FL sedan, $2,200. (Market here $100 to $150 up on 47s. 387—Coupe, $300. fy 
0. ‘47—FM convertible club coupe, 1, $2,175; Prices remaining about same on most 47-—Sedan 92,000, teas in Xx er1ieénce 





| 
$920. club coupe, $1,880; pickup, $1,775. lines except rough models. 46s are $50 : 
'46—SM sedan, $1,605. : . to $100 down. 305 cars offered, 181 35—4 door, Stupmnaxer 
0 '46—F™M sedan, 1, $1,550; 1, $1,500. sold.) 47—C. $2,220; 
$1,800 vote ae ae a 40-2 door, i840, ° 
, ‘46—New Yorker sedan, 50. *41—4 dor ,110. . 
'46—-Windsor — $1,920. ’41—-2 door, $1,200. 47—Int oan, wie $1,720 e IN PASSENGERS CARRIED 
E SOTO | '40—Club couse, $750. ‘ab Reteneeiineals Pic iP 1 ston, 1'800. 
'89—Sedan, e810. CHEVROLET -—International: Pickup, 1%4-ton, $1,800. 
DODGE | '47—Aero sedan, $2,875; $2,850; $2,845. CONCORD, MASS e IN FLIGHTS FLOWN 
c io club coupe, 1, $2,175; 1, “oe sree $2,085. c (Concord a . E. aamey 
° ’ . ¥ Ox, manager. uctions eve on- 
hn B. Leatl '47—¥-ton pickup, 2, $1,450. ‘47—4 door FL, $2,100. day. Fete eve for Dec. 1.) ore . e IN PASSENGER MILES FLOWN 
s, auctioneer ‘ote ane, Soon, er 2 door, fige5. (Market here: oo sold at sale.) 
ric wh -ton pickup, $1,090. 2 door, $1,925. 
Sea '87—Deluxe a - or — oe ne hi tone” 9975; 1, $1,935. ° IN DC-6 SERVICE 
d 47 li —< door, $1,060. *42— sedan, $1, 
: mene te ’48—Super deluxe tudor, $2,030. ’46—4 door, $1,610. ’41—Super convertible, $1,150. e IN NUMBER OF AIRCRAFT 
eens Rie See ces. Be, «|e ee ope gia Sean 
"47—Super deluxe sedan oy 820; 2, |’45—Pickup, $1,125. "40—S lub , $1,000. 
$1,710; 1, $1,920; 1, $1,700. |'42—Pickup, $980; $950. '89—Convertible sedan, "gaz. e IN ENGINEERING RESEARCH 
— reste 1, $1,200; 1, | ’41—Town or ea per 080; 9986 ’89—Sedan, 1, $820; 1, | 
1,225; 1, . |’41—2 door, $1,235; $1,100; 5030; $985; D 
46—Super deluxe club coupe, $1,470. _ | $980. “1 ome e IN PERSONNEL TRAINING 
ty deluxe sedan (8), 1, $1,375; 1, | °40—Coupe, oe, Si $840. CHEVROLET 
1,470. | °40—2 door, . LY | 
. FRAZER | '88—Coupe, $505. Mt —Sedan 1, $00 4 eit 1 e IN TESTING AND INSPECTION 
47—Sedan, $1,790. CHRYSLER 1.800; 4 — 
HUDSON | '41—Sedan, $1, 110. “¢-eeae 1, 1, $1,760. 1, $1,500. 
46—Super (6) tudor, $1,400. DE SOTO "42—Sedan. 1, $1,175; 2, $1, 100: 1, $1,040 
Cometh EER Ses Sl i 
6—Convertible, $2,200. 41 4 4 
ae yy MERCURY | AZ—A door, $2,400. = Sedan, i 1, ‘$875; 1, ; 
“onvertible, 1, 910; 1, $1,900. "46—4 door, $1,910. ’ 
17—Sedan, $2,000," |) | "41-2 door, $890. ‘o— Sedan, 1, $150; 1.8080. — A 
oo nae or 
46—Windsor an, $1,200. : 
CUSTOM BUILT HOT WATER 'f1—Royal sedan, 8688,” a. 


*41—Sedan, $875. 
*87—Sedan, $360. 


DODGE 
*47—-%-ton pickup, $1,525. 
*47—Sedan, 1, $1.975; 1, $1,960. | 
*46—Sedan, $1,730. 


’40—Sedan, $890. 

'89—Sedan. 1, $675; 1, $505. 

*89—'4-ton canopy truck, $335. 
FORD 


*47—-Sedan, 1, $1,685; 1. $1,650; 1, $1,820 
’468—Convertible, 1, $1,685; 1, $1,600. 
*46—Station wagon, $1 r 
’46—Sedan, 2, $1,425; $1,430; 1, $1,450 
’42—-Sedan, 1, $900; i. "$000. 
°42—14-ton pickup, ‘$760. 
’41—Station wagon, $860; 1, $800. 

FRAZER 
*47—Sedan, $1,550. 

HUDSON 
*46—Sedan, 1, $1,260. 
’40—Sedan, $450. 

LINCOLN 
’40—Zephyr sedan. $475. 

MERCURY 
"48—Club coupe, $2,150. 
*47—Sedan, $1,700. 
’46—Convertible, $1,710. 

NASH 

*40}—Sedan, $700. 


HEATERS 


COMPLETE WITH DEFROSTER UNIT 














5 





Prices for *46—Club . $1,462. 
ctioneed.) FITS 1941-1948 FORD AND MERCURY CARS 42—Sedan, $800. 
out of 118 OLDSMOBILE 


"47—(68) Convertible, $2.535. 
*42-Sedan, $1.085. 
’41—Sedan, $925. 
'37—Sedan, $275. 
PACKARD 
*40—(110) sedan. $675. 
PLYMOUTH 
’47—Convertible. $2.100. 
’47—-Sedan, 1, $1.860; 1, $1,750. 
*46—Sedan, 1, $1.600; 2, $1,400. 
*41—Sedan, 2. 8750; 1, $760; 1, $660 
’42—Sedan, $800. 
PONTIAC 
’47—-SL sedan, 1. $2.830; 1. $2.340. 
*46—Sedan, 1. = 800; 1, $1,740. 
’42--Sedan, $810. 
’41—-Sedan, 1, $950 ; 1,$910; 1, $850; 1. mt 
$725. : 
’40—Sedan, 1, $900; 2. $850. : '} 
STUDEBAKER 
’47—Champion club sedan. $1,700. 
’41—Champion sedan, $575. 


BUFFALO, N. Y. 
(Simple Simon’s Buffalo, N. Y. Auto 


E6 % read the NEWS 
Auction. Sales held every Tuesday, auction- 


ie / ae 
eers, Evan Metcalf and Warren Godfrey. — _. 


Prices are for Dec. 3. , : 
'47—RM sed ge too q It is easier—and more economical—to sell in 
'47—Super sedan, $2,625. ew x8 Buffalo because you can reach everyone (98.6% 
’46—Super sedan, 2, $2,000; 1, $1,950 ; ¥)) ? 7 23 

CADILLAC / « in the Evening Newspap 


, $2,235 $9 91 Each 


$1,980. SAVING ON LOTS OF FOUR AND OVER. 
1, 5; 1, § IMMEDIATE SHIPMENT 
1, $1,900; 1 


$1,645. | Bough Motors Inc. | Dedham Motors Inc. 





FORD DEALER FORD DEALER 


1, $1,670 338-348 Granite Ave. 26-28 Milton St. 
iiton, Mass. BL. 8-1370 Dedham, Mass. DE. 3-1500 








$1,975 





SNAP-UP-GAS-CAP 


Fully Guaranteed 
1 Year 


Special Discount 
'46—FW sedan, $4,200. 
’37—Sedan, $235. F 
. . CHEVROLET WHAT’S YOUR POTENTIAL?— Reaching the mass market at low 
'47—-FL 5 225. on . so 
47 iL. > ai 360. We can supply data on the potential” cost means profitable advertising 
“47 Convertibie, 95-050. , for your product in this big market When you sell the News readers— 
> ol sedan, ’ wD. * ‘ 
'46—Convertible $1,750. —and help you get a distributor. You sell the market. 
’40—Special deluxe sedan, $760. 
'38—Special deluxe sedan, $400 
CHRYSLER 
*42—-Saratago sedan, $1,000. 
*41—-Sedan, $785. 


0—Sedan, $87, BuFrrAatoc£v. iN NG: NEws 


tocten wee EDWARD H. BUTLER KELLY-SMITH CO. 
National Representatives 


DODGE 
'40-—Sedan, $1,700, Gamer and nee 
’46——-Club coupe, $1,650. e M 
'41—Custom sedan, $750. Western Veu Yorks Great Newspaper 
*41—Deluxe sedan, $850. 


for 
Electrically 
Controlled 
1, $1,645; 1 from Dash 


% Gross or 
Gross Lots 


$4.95 


List 






For Full Information 
3705 Carnegie Ave. Cc. I. BITNER Cleveland 15, Ohio 


Col. 1) 
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New Detroit Drive Seen... 





Shop Strike Chief ‘Quits’ 


In UAW Shakeup 


(Continued from Page 1) 


encouraged dealers to continue ig- 
noring him. 
* * + 
LTHOUGH McCusker asserted 
last week that the strike was 
still “on,” dealers report that actu- 
ally the only men still off the job 
are a few dozen non-essential car 
washers and porters. All involved 
shops have been able to handle the 
heavy Detroit winterizing volume 
without serious delays. 

Motor City dealers were unanim- 
ous in voicing relief at Dooe’s exit, 
but they braced for a new organ- 
izing onslaught by the UAW and 
independent unions. 

It is forecast that the UAW 
will attempt to recoup its losses 
in Detroit as an example to lo- 
cals in other cities, where fresh 
unionizing drives and wage de- 
mands have been held up pend- 
ing the outcome of the Local 415 
dispute. 

That the UAW has suffered a 
setback in Detroit was shown in 
the results of a recognition elec- 
tion at Ver Hoven Chevrolet, on 
Detroit’s east side. 

+ * + 


NEW union—the Independent 

Garage Workers’ Assn.—cap- 
tured 59 out of 66 eligible votes to 
win the state-conducted election. 
Local 415, which was the repre- 
sentative agency before its strike, 
retained only two supporters in 
the whole shop. 

Other Detroit dealers may insist 
on similar elections before consid- 
ering UAW demands for a renewal 
of negotiations, in view of the Ver 
Hoven vote. 

The Seattle Automobile Deal- 


ers Assn., meanwhile, voted to 
reject a counter-proposal in its 
wage dispute with the Interna- 
tional Assn. of Machinists. Me- 
chanics have been on strike since 
June 24 in 34 dealerships. 

The union’s counter-plan called 
for a 25-cent-an-hour raise retro- 
active to May 1, and another 5- 
cent raise to be effective next May 
1. The dealers have offered to in- 
crease the present $1.50-an-hour 
scale by 15 cents. 

In the IAM strike at Oswego, 
N. Y.. dealers charged the union 
with refusing to agree to a state- 
conducted election to determine 
whether the IAM was rightfully 
the bargaining agency. 


* * * 


ERNON MURPHY, counsel for 

the state association, who is 
representing the 14 Oswego deal- 
ers, charged that the reason for 
the union’s delaying tactics may 
be fear of the election outcome. 
The IAM had demanded that the 
dealers sign a contraet without 
giving employes an opportunity to 
vote on their bargaining prefer- 
ence. 


All Oswego dealers involved were 
being picketed, but dealers report- 
ed that only 25 out of a total of 
81 workers were off the job. 

In North Adams, Mass., the 
shop workers of Brewer Broth- 
ers, Inc., voted in an NLRB elec- 
tion against designating the IAM 
as their bargaining agent. Out 
of 1%employes eligible to ballot, 
the jon got but a single vote. 

Dealers in Grundy, Va., closed 
their shops after half their garage 
workers failed to report in what 


HEAVY CHROME PLATED 


GRAVEL DEFLECTORS 
For All Chrysler Make Cans 


@ EXTRA LARGE FOR PROTECTION 
@ HEAVY GAUGE STEEL, CHROME PLATED 


List PRICE 


$Q .20 


@ FITS PERFECTLY TO FENDER CONTOUR 


@ CUSTOM DESIGNED FOR ALL 


CHRYSLER MAKES 


APT a Lead 
Delivery 


A fast moving item, one that sells on sight! Carefully engineered to fit 
perfectly to fenders, it's heavy gauge steel construction will give years 
of service under any conditions. And the heavy plated Chrome finish will 
really stand up! Here's the accessory that you can recommend to all 
your customers and feel assured of the genuine value received. And 
they're priced right — to sell quickly! 


A FEW MORE ALERT DEALERS WANTED, WRITE 


Uae LAL 


1401 WEST 9TH ST. 


CLEVELAND 


13, OHIO 








OFFICERS OF the recently organized Rochester (N. Y.) and Monroe County Used 
Car Dealers Assn. Left to right: vice-president, Theodore Cater; treasurer, Arthur J. 
Dorscheid; secretary, Marshall Drummond; president, Clifton H. Tarrant. Principal aims 
of the association, Tarrant said, are to fight ‘‘curbstoning’’ and “‘backyard’’ used-car 
deals In which the purchaser Is likely to suffer, injuring the reputation of legitimate 


dealers with the ‘‘same brush,’’ 


and to institute a public relations campaign to ‘‘sell’’ 


used-car dealers to the public. The group plans an advertising campaign emphasizing 
the code of ethics of the national association. Next meeting of the association is sched- 


uled for Dec. 19, Tarrant said. 





CHICAGO. — Stewart-Warner 
Corp., which held open house Dec. 
13 to mark the 35th anniversary 
of its founding, was formed in 
December, 1912, by the merger of 
Stewart & Clark Mfg. Co. of Chi- 
cago and Warner Instrument Co., 
Beloit, Wis. 


The company, originally known 
as the Stewart-Warner Speedome- 
ter Corp., was chartered in Virginia 
with a capital stock of $11,000,000. 
Capital stock and surplus as of 
Sept. 30, 1947, had grown to over 
$23,000,000. 


Originally formed to make and 


was described as a wildcat strike 
called by an unrecognized union. 

The union is the United Con- 
struction Workers, an affiliate of 
John L. Lewis’ United Mine Work- 
ers-AFL. This union has launched 
an organizing drive in the mining 
areas of western Virginia and is 
reportedly soliciting mechanics 
with these five inducements: 


1. A wage scale of $1.75 an hour 
for a 40-hour week. 

2. Five percent extra compensa- 
tion for employes on all parts 
which go through the service de- 
partment. 

3. Two week’s vacation with pay. 

4. Life, health and accident in- 
surance for each employe and each 
employe’s dependent. 

5. Each employe privileged to buy 
one new car a year at dealer’s cost. 

+ + + 


To aspirations of the various 

unions in the garage workers’ 
field has led many observers to 
warn of approaching jurisdictional 
trouble. 


Dealers were reminded not to 
overlook unionizing activities in 
the “front shop,” where an off- 
shoot of the AFL Teamsters 
union has been rounding up 
salesmen with haphazard suc- 
cess. Only a few AFL salesmens’ 
locals are strong, notably in Se- 
attle, San Francisco and Detroit. 


In Detroit, only salesmen of Ford 
dealers are organized. A drive to 
unionize salesmen of Detroit Chev- 
rolet dealers was rebuffed last year. 

Other labor developments last 
week: 


1. The Reuther administration in 
the UAW completed a sweeping 
personnel shakeup, launched after 
the leftwing faction was swept 
from power. As predicted in the 
Nov. 24 issue of Automotive News, 
Ken Bannon was appointed direc- 
tor of the UAW’s national Ford 
department, succeeding Richard T. 
Leonard. Bannon, a militant Reu- 
therite, is president of Local 400 
at Ford’s Highland Park (Mich.) 
truck and tractor plant. 


2. The Michigan state labor 


mediation board reported that | 


strikes in the Detroit area have 
dropped by 75 percent since the 
Taft-Hartley law went into effect 
Aug. 22. There have been only 

14 walkouts in Detroit since Aug. 
22, compared to 54 strikes in the 
corresponding period last year. 

3. Robert N. Denham, NLRB 
general counsel, warned employers 
that acceptance of closed-shop de- 
mands to avoid strikes is in itself 
illegal and may invite unlimited 
labor board litigation. A union- 
shop contract that avoids a vote 
of employes is équally unlawful, he 
pointed out, 


Growth of a Giant 


Stewart-Warner Marks 35th Year 
Of Automotive Progress 








sell automobile speedometers, the 
company soon expanded its line. 
Sales during the first year of oper- 
ation were over $4,000,000. S-W 
sales last year had increased to 
almost $59,000,000 and for the first 
nine months of this year were 
over $56,000,000. 

In 1912, a 60-mile-per-hour speed- 
ometer, sold as an automobile ac- 
cessory, could be had for $60. To- 
day they are not sold as an ac- 
cessory but are a vital part of 
every car and are made to the 
specifications of the various auto 
manufacturers. Stewart-Warner 
now claims it is the world’s larg- 
est manufacturer of speedometers. 

Stewart-Warner also produces 
Alemite lubricating equipment, ra- 
dio and heating equipment, and 
casters. 


Original officers of the company 
were John K. Stewart, president, 
whose development of a flexible 
shaft for an automatic sheep shear- 
ing device was a forerunner of 
the speedometer. Charles B. Smith 
was secretary-treasurer; L. W. La- 
Chance, vice-president, and T. T. 
Sullivan, vice-president and assis- 
tant secretary-treasurer. . 

Stewart was president until his 
death in 1916, when he was suc- 
ceeded by Smith, who served as 
president until 1933. Joseph E. Otis 
jr. was president from 1933 to 1939 
and James S. Knowlson, elected 
chairman of the board in 1934, also 
became president in October, 1939. 


In addition to the main plant 
here, the firm now has plants in 
Indianapolis, Bridgeport, Conn.; 
Winston-Salem, N. C., and Belle- 
ville, Ont. 


Rolls on Public Display 


At Hoffman’s in N. Y. 

NEW YORK.—The first pub- 
lic showing of postwar Rolls- 
Royce and Bentley automobiles 
in the United States opened last 
week in the showrooms of Hoff- 
man Motor Car Corp. at Park 
Ave. and E. 59th St. and will 
continue until Dec. 17. The Hoff- 
man firm has been designated 
as official retailers of the cars. 

J. S. Scott, sales manager of 
Rolls-Royce, Ltd., who accom- 
panied the new models from 
England, said that preliminary 
sales orders for the luxury cars, 
which range from $12,500 to $19,- 
846 in price, “are meeting the 
most optimistic expectations of 
the manufacturers.” 
































RUSSELL F. STEIN, former captain of the Washington-Jefferson football team, is 


F tao Purchases 
$1,500,000 Interest 
In Gar Wood 


DETROIT. — The purchase of a 
$1,500,000 interest in Gar Wood In- 
dustries, Inc. by Edward Fisher, 
former general manager of Fisher 
Body Corp., was 
revealed last 
week by Gar 
Wood officials. 

Simultaneously, 
John C. Moons, 
affiliated with the 
Fisher brothers in 
a financial ca- 
pacity since 1929, 
was elected treas- 
urer and a direc- 
tor of the com- 
pany. Moons is 
also treasurer of the estate of the 
late Fred J. Fisher. 


The large contribution of work- 
ing capital after a year of re- 
portedly severe losses by the cor- 
poration is said to place Fisher 
in a dominant position at Gar 
Wood. 

Further developments revealed 
an extensive overhauling of organ- 
izational structure throughout the 
firm, which a year ago took over 
a war-built plant in Wayne, Mich. 

Among other things, the reorgan- 
ization involves integration of all 
sales of the firm’s numerous units 
under the supervision of a central- 
ized staff. 

In line with such plans, W. H. 
Hammond, Gar Wood's vice-presi- 
dent in charge of sales, announced 
the appointment of E. B. Hill as 
general sales manager; R. F. Whit- 
worth as general service manager, 
and the creation of four regional 
sales offices under Hill. 


Further personnel action resulted 





45 


John C,. Moons 





W. S. Blakeslee 


W. H. Hammond 


in the promotion of W. S. Blakes- 
lee, former assistant to Hill, to 
sales manager of the Gar Wood 
division at Wayne. 

Officials admitted that manufac- 
turing, production, engineering, ac- 
counting and finance functions 
would also be affected. 


A working-capital crisis stem- 
ming from postwar changeover 
headaches, reliable sources said, 
led to the Fisher buying-in, which 
was secured by five-year conver- 
tible debentures. 

The Fisher purchase also involved 
a similar $150,000 debenture sale 
to Charles W. Perrelle, former 
Howard Hughes general manager 
who became president of Gar Wood 
in 1946. 

Along with establishing regional 
offices, Gar Wood has consolidated 
its operations into three major di- 
visions. The new divisions will be 
at Wayne, Findlay, O., and St. Paul, 
Minn. 

J. D. Towne was appointed man- 
ager of the Wayne division. 

The corporation has assumed 
control of Buckeye Tractor Ditcher 
Co., at Findlay, O., where construc- 
tion and tractor equipment will 
continue to be manufactured. 


now a Nash dealer in Warren, O. Shown in the center, Stein is recipient of the Nash 
10-point select dealer award. On the right, Gene Howerton, Cleveland zone manager; 
on the left, George Herr, district manager. Stein was captain of the team on which 
W. K. Perkins, manager of sales for the motor truck division of International Harvester, 
and Harry Ellson, mayor of Springfield, Ill., were players. At a dinner given by Inter- 
national in Springfield, Ellson presented a key to the city to Stein. Here would be 


two candidates at least for an All-Time Automotive All-American. 
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About 30,000 Attend . . . 


ASI Show Records Fall 
At Chicago Exhibit 


will be augmented, it was said, 
by the demand for the new prod- 
ucts which made their bow at 
the show. These products have 
been well received by jobbers and 
dealers in attendance and they 
have “said it with orders,” ac- 
cording to a survey of exhibits. 
what was on exhibit 
would require more space than is 
available here. As a matter of fact, 
the show displayed everything in 
the form of parts, equipment, tools 
shown by firms 
that constitute the “blue book of 
Just about every 


To tell 


and accessories, 


the industry.” 
maker had a display. 


Many of the new items were de- 
scribed and pictured in pre-show 
issues of Automotive News, and 
some are so new that they are not 
even ready for announcement, al- 
though on view at the show. 

The participating firms justified 
the description “brilliant” by the 


Obituaries 





Hodge, Early Designer 
Of Engines, Dies at 68 

PLAINVILLE, Conn.—George 
Cyril Hodge, 68, a pioneer in the 
automobile industry, died here Nov. 
29. Hodge at one time was closely 
associated with the late George 
Westinghouse of Westinghouse 
Electric Corp., at Pittsburgh. 

* * as 


Finnegan Dies at Buffalo; 


Automotive Pioneer 
BUFFALO.—Charles A. Finne- 
zan, 76, a pioneer in the automobile} the 
and truck manufacturing industry 
ind a prominent industrialist here, 
lied at his home recently. He pur- 
thased the old E. R. Thomas Motor 
Yar Co. at auction in 1912 and con- 
verted it to the manufacture of fire 


engines. 


loseph Davidson, 52, Dies; 
Headed Chester Plant 


slant at Chester, Pa. died in a 
nospital here last week. 
Mr. Davidson joined Ford as a 


(Continued from Page 2) 


manner in which they displayed 
Countless ingenious 
effects on a big and dramatic scale 
functioned well as attention get- 


their wares. 


ters. 


examples. 
The show abounded 


Without exception, 


gibles for registration. 


tising managers, engineers 


production chiefs. 


The trend toward branching out 
into new fields in order to increase 
items 
was perhaps more pronounced than 
at any previous show. In practic- 
instance the various 
have progressed 
considerably in this direction since 
they first entered the market, and 
more so this year than before. 


By the same token the march 


the number and range of 


ally every 
manufacturers 
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Included among these was a 
“climb aboard” boat motif, an- 
other simulating a carnival tent, 
still another a giant spark plug, 
a fourth featuring the latest in 
stockroom shelving of light 
weight. These are just a few 


in equip- 
ment being demonstrated by ex- 
perts in shop uniforms, in cutaway 
parts, and in animation generally. 
the jobber 
members of MEWA and NSPA re- 
mained over to spend most of the 
week at the show following their 
convention on Dec. 5 and 6. Their 
numbers were swelled by other eli- 


Manufacturer representatives on 
duty were joined by prominent 
executives of their firms, including 
presidents, sales managers, “oO 
an 


of progress was noted in improve- 


show. 


ment of products on display at 
Equipment, parts, 
tools and units in general were 
universally admitted to be the 
peer of those turned out by the 
same manufacturers a year ago. 

It was evident that the research- 
ers and designers in the industry 


have not been idle during the past 


labor were evident 


12 months, and the results of their 
in booths 


Mabbett Motors (Cadillac) until his retire- 
PHILADELPHIA. — Joseph C.| ment in 1932, died here Dec. 3 


Davidson, 52, manager of the Ford * * * 


C. W. Boettiger 
ERIE, Pa.—Christ W. Boettiger, 


veneral worker in 1924 at Highland | extended illness. 


*ark (Mich.) plant. Transferring 
to the Chester plant in 1929, still 
nm a general worker capacity, Mr. 
Davidson rose to the post of plant 


manager last year. 
* * > 


Lorenzo G. Mabbett 
ROCHESTER, N. Y.—Lorenzo G. Mab- 


* + 


+ 
Alfred J. Marchev 


73, 
former automobile dealer here for Graham- 
Paige, died at his home recently after an 


LONG ISLAND CITY, N. Y.—Alfred J. 
Marchev, 51, president of Aircraft Screw 
Products Co., Inc., Long Island City, died 


at his home Nov. 28. He had been presi- 
dent of Republic Aviation Corp. during the 
war when that company was producing 
Thunderbolt fighters. He retired in May as 


ett, general manager and treasurer of of Aircraft Screw Products. 
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PLEXI-WEAVE 


The new plastic fabric for 
automobile seat covers. 


DURABLE—as the car itself! Will not scuff. 


Hard wear does not harm it. 


CLEANS EASILY— a damp cloth removes dirt, 


grease and stain of most every type. 


FADELESS—neither sun, stain nor dirt will 


affect this colorfast material. 


Write for Sample Book of 21 Attractive Color Combinations. 
7 
Plexi-weaue 
The Soft, Smooth Plastic Fabric 


WENDELL PLASTIC FABRICS CORP. 





New York 10, N. Y. 


KAISER-FRAZER CARS“ 


Read what 3000 owners now thi 
cars. Expert, part-by-part analysis. 100 photos. 
Tells cad 3000-mile test run, Pike’s Peak closed 
car gas mileage. 
Order now. $1.50 postpaid. $2.50 deluxe ed. 
Cash, money-order, or specify C.O. D. Money- 
guarantee. Clymer, Publisher, Dept. 
AN12, 2125 W. Pico, Los Angeles 6, Calif. 
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of their K-F 


Thousands are buying. 
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chairman of Republic, to become president 
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Assembly Plant 
Opened by Ford 
In Georgia 


HAPEVILLE, Ga.— Ford Motor 
Co. plans to spend between seven 
and eight million dollars annually 
in this area to purchase produc- 
tion parts, services and supplies, 
Henry Ford II, company president, 
said here last week at the dedica- 
tion of a new assembly plant. . 


The new plant at Hapeville con- 
tains 587,000 square feet of floor 
space and 82 acres of land, Ford 
and merchandising department. He | Said. It has a capacity of 350 units 
succeeds Ray Barnett, who has| Per day and contains 4% miles of 
been named as editor of Jobber| Overhead conveyors and a mile-and- 
Topics. Schultz formerly editored | one-quarter of floor-type conveyors. 
Automotive Wholesaler and. Let’s| About 2,000 people will be em- 
Go magazines. ployed when full production is 

Wholesalers were told by Walter| reached, Ford added, which will 
Kirkpatrick, president of the Auto-| bring an additional annual payroll 
motive Advertisers Council, that} of $6,000,000 into the Atlanta area. 
they should do a business-like in- “The Ford Motor Co. itself was 
stead of a “hit or miss” job of ad-| gn industrial citizen of this area 
vertising, utilizing material fur-| before the war,” Ford said. “We 
nished by their suppliers. gave up our plant and facilities 


to make room for war production. 
MEWA Parley Warned 


We are now returning with new 
On Expansion, Credits and more ambitious plans. This 
CHICAGO.—A cautious attitude 


is a homecoming for us in many 
toward inventories and expansion 


ways.” 

programs should be the rule of ae = Ram ‘ies obs, cae 
business organizations, the Motor eats es, Ford inted out that 
and Equipment Wholesalers Assn. | ;), S test of yt American as- 
was warned by Henry H. Heimann, as F the abélit of a free le 
executive manager of the National . sretings r — 
Assn. of Credit Men, in an address] ~ .. y 
during the MEWA convention. os - eee ee te — -. — 

While not alarming, the inven- Sand ig wa: se ie hi h prices 
tory situation today calls for close is to lick aaah es Whee we look 
attention, he said, adding that “‘any t the amazin Somes of a free 
quick change in our price structure = le t a . calae to me 
could involve many companies in ar ther 4 oa f ; 
inventest teanen.” a oo the ere is good cause for op- 

“Credit is tightening up and in- 
terest rates are slowly moving to — ee renege 
higher levels,’ Heimann said. — protons coer 
“Credit executives throughout the when he said that controveries be- 
nation report amounts more diffl- tween management and the leaders 
cult to collect. Approximately 1,- = oy yong Hoag oe saat ag Bo 
000,000 new businesses have been on ae a ee i 
launched in the past two years pre oan oe _ ‘aie a 
and the management of many of jatio ng ob > in he “ ae 
them is incapable of meeting peace- ” The ‘estes Pe a, said, 
time competition.” i that 7 ys d 

Among highlightsof the meet-|. More comime: to understand th 
ings was a moderator type pro- aie an a ; bien eae. z 
gram, with Earl Henderson offici-| ; Aart She Ek coe .. 
ating in that capacity, on the sub- ee e amt 2 = ~ 
ject of the recently launched Gen- “ats a4 b art 
eral Motors parts distribution pro- te. me oe 
gram. Several manufacturers were somepllg dlgpe 3g. “foe mon cil 
on hand to explain its details, and standings on the — — ay oa 
a number of jobbers participated ployes,” Ford said, “there are also 
on the questioning side. many — notions on the side of 

: management. 
The newly organized group of “We hear a great deal about se- 


junior executives under 35 years of 
age held a dinner meeting which penn pat ponent. at ee ——_ 


was adjudged successful. A direc- ‘ 
tors’ dinner followed the conven- cee sakilan ar otee Ge 


tion, and on the next day the asso- 

ciation staged its presidents’ recep- pg ons — epee 

— i cocktails at the Congress means is ny yr f aoe, 
otel. protection against irresponsible ac- 


PRET AS SS hep RTE tions. He wants to be judged on 
Kennedy-Nisbeth his merits in coeiauaamie he 
Kennedy-Nisbeth Chevrolet Co.,| doesn’t want to be fired without 
515 W. Helm, Brookfield, Mo., has | cause.” 
been incorporated listing $75,000 
a. ae capital stock by R. J. 
an Kennedy and O. P. Nis-| thorized capital stock 
beth. Paul Helmeamp and Pad — 


Sedoade toate epee LOSS POPS oooh oe: 


Chrome Gravel 
Deflectors 


Something Really NEW! 
+ + » Thousands in Use on Many 
1946 and 1947... 
DODGE e PLYMOUTH 
DESOTO e CHRYSLER 


e “Triple Chromed” Steel Con- 





THE ANNUAL BANQUET of Automotive Affiliated Representatives, an affiliate of 
Motor & Equipment Manufacturers Assn., held in connection with the Automotive Service 
Industries Show in Chicago. 









throughout the show. There was 
little of the radical, but much that 
may be classed as refinements for 
purposes of greater efficiency, 
economy, long life, easy handling 
and smooth operation. 

Open house was the rule in hotel 
headquarters of a number of ex- 
hibitors. A-C played host the first 
three nights of the show, and Elec- 
tric Auto-Lite did likewise on Mon- 
day, Wednesday and Friday eve- 
nings. Collier’s Wednesday night 
party was well attended by manu- 
facturer members. Curtis Publish- 
ing Co. set up a “key room” where 
luncheon snacks were served. 


Largest attended during the 
week was the Automotive Boost- 
ers Club dinner, followed by an 
elaborate entertainment program 
Monday night in the Stevens grand 
ballroom. The crowd of 1,960 over- 
flowed into the adjoining foyer. 
Honored were the local units cele- 
brating their 25th anniversary this 
year. 
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Keough Heads Up MEMA; 
Membership at Peak 


CHICAGO.—More than 300 per- 
sons attended the annual ASI show 
week dinner of the Motor and 
Equipment Manufacturers Assn. 
Dec. 9 at the Drake hotel to elect 
officers and directors and to hear 
an address by Sen. Raymond E. 
Baldwin of Connecticut. A. H. Eich- 
holz, general manager of MEMA, 
disclosed that membership has 
reached an all-time high in the 
42-year history of the association 
with a total membership of 233. 

A. E. Keough, of John T. Stan- 
ley Co., was elected president. Bert 
G. Cochrane, of Casco Products 
Corp., was returned to office as 
vice-president. W. M. Albaugh, of 
Thompson Products, Inc., was 
named secretary. Clyde P. Brew- 
ster, of K-D Manufacturing Co., 
was retained as treasurer. 

New members of the board voted 
in were John W. Anderson, of the 
Anderson Co., Gary, Ind.; G. H. 
Goehrig, of the Blackhawk Manu- 
facturing Co. Milwaukee; C. O. 
Kleinsmith, of National Carbon Co., 
New York City, and C. J. Schuep- 
bach, of Sunnen Products Co., St. 
Louis. 
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Sheehan Is Selected 


To Head Up NSPA 

CHICAGO.—J. L. (Jack) Wiggins 
was chosen as executive vice-presi- 
dent of the National Standard 
Parts Assn. at its annual conven- 
tion prior to the opening of the 
Automotive Service Industries show 
at Navy Pier. Since the resigna- 
tion of C. D. (Don) McKim five 
months ago, Wiggins had filled the 
post on a temporary basis. 

E. M. Sheehan of Motive Parts 
Co. of Pennsylvania, a Pittsburgh 
wholesaler, was elected as the new 
president of NSPA. Other newly 
elected officers included C. R. 
Crowder of the Van Norman Co., 
Springfield, Mass., senior vice- 
president, and G. W. Klenschmidt 
of the Automobile Equipment Co., 
Detroit. 













Spencer Motors, Inc., San Antonio, Tex., 
has been incorporated listing $95,000 au- 






























New directors are: C. M. Burnett, struction. 
Visalia, Calif.; N. S. Doyle, New e@ Maximum Protection and 
York; Paul C. Johnson, Muskegon, Beauty. 
Mich.; J. A. Keddy, Brandon, Mani- @ Die Cut Template for Easy 
toba; R. W. Kerr, Los Angeles; C. Installation. 
M. Scates, Memphis; J, H. Thorsell, e ae on Every Chrysler 


Jamestown, N. Y., and A. L. Treit- 
man, Newark. 

Discussing the new General Mo- 
tors parts distribution plan at one 


Many Chrysler Parts Wholesalers are 
Distributors for this ‘‘extra’’ item. 

Place your order now for immediate 
delivery! 













of the convention sessions, Wig- $ 10 50 

gins urged both manufacturers and - e 

jobbers to “tighten their belts” and| peaters —— Oliver Dee Joseph Mfg. Co. 

be willing to accept lower profits 6 to 12 pr. ...... . $6.25 _ 228 West Main St. Belleville, Tl. 





12 or more ....... $6.00 
All Orders Shipped C.0.D. 
Same Day Received 


in order to meet this form of com- 
petition. 

Another change in the NSPA 
setup was the appointment of Art 
Schultz to head the management 





WHOLESALERS, JOBBERS WRITE FOR PRICES 
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Tucker Loids 
Law Fee Suit 


ANN ARBOR, Mich. — Preston 
Tucker, who plans to produce a 
rear-engined automobile that will 
bear his name, last week was or- 
dered to pay $9,725 in a suit for 
legal fees. Tucker said he would 
appeal the decision. 

Judge Archie D. McDonald 
awarded the $9,725 to the New 
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a settlement of the $80,000 indebt- 
edness of the now inactive Tucker 
Aircraft Co. to Brewster Aeronau- 
tical Corp. Tucker contended that 
the legal fee was to be based on 
results of negotiations for a royalty 
adjustment with the government, 
and said he had changed attorneys 
midway in that proceeding. 


Threlkeld Adding Space 


Threlkeld Motor Sales Co., Vi- 
dalia, Ga., has begun construction 









of a 60-by-85-foot warehouse build- 


York law firm of Kaufman & 
a ing on First St. 


Cronin for services in negotiating 


the dealership are R. E. Noble, president; 


In State Road 


COLUMBUS, O.—In its annual 
meeting here last week, the Na- 
tional Grange endorsed long-range 
highway planning by states, but 
assailed those state programs 
which do not include representa- 
tives of organized highway groups. 

The parley also: 

1. Reaffirmed the Grange position 
calling for repeal of federal auto- 
motive excise taxes. 

2. Opposed federal aid grants for 
toll roads. 

3. Again advocated passage of 
uniform state vehicle laws. 

4. Called for passage of anti-di- 


Sey fda 


if you want 
a great new fabric that slides 
easily for comfort, shampoos like a 
dream, looks like a million, and 
wears and wears. 


Honor Students 
Ethyl Names Nine 


For Research 


NEW YORK.—Continuing a pro- 
gram of aid in the field of college 
research, Ethyl Corp. last week 
announced fellowship appointments 
to outstanding students in several 
fields. As participants in this 
year’s program of awards estab- 
lished in petroleum, automotive, 
and chemical research, nine stu- 
dents have been chosen for grad- 
uate fellowships and one for a post- 
doctoral grant. 

The post-doctoral fellowship, first 

of its kind offered by the company, 
has been established at the Uni- 
versity of Cincinnati, for study un- 
der Robert A. Kehoe, director of 
the Kettering Laboratory and med- 
ical director of Ethyl Corp. 
Graduate fellowships, providing 
students with scholarship grants 
plus tuition, have been created thus 
far this year at the University of 
Michigan (2), Princeton Univer- 
sity, University of Tulsa, Wayne 
University, University of Okla- 
homa, Louisiana State University, 
Purdue University, and University 
of Texas. 
The Ethyl fellowship program 
was established 10 years ago to 
stimulate and aid students who 
showed promise in advanced indus- 
trial and engineering research. 























































Collins & Aikman 


Quantity 


PRODUCTION 


ej 


GREY IRON CASTINGS 


Indian Sales _ 
Far Above °46 


SPRINGFIELD, Mass.—Sales of 
Indian Motocycle Co. for the fiscal 
year ending Aug. 31 totaled $10,- 
611,878, compared with sales of $3,- 
042,512 a year ago, Ralph B. Rog- 
ers, president, has reported. The 
volume was the second largest in 
the history of the 46-year-old com- 
pany. 

Operations during the last half 
of the fiscal year created profits 
to offset the losses of the first half, 
Rogers said. Material financial 
strength has been achieved enabl- 
ing the company to undertake a | 
large-scale motorcycle manufactur- | 
ing program, he said. 


ONE OF THE NATION'S 
LARGEST AND MOST MODERN 
PRODUCTION FOUNDRIES 


ESTABLISHED oe 


lee ee ee 


FOUNDRY DIVISION 


AAIN OFFICE *AND MANUFACTURING PLANT 


CHATTANOOGA 2, TENNESSEE 





Jennings Honored 


Ross S. Jennings, president and 
treasurer of the Harrisburg (Pa.) 
Buick Co., has been elected presi- 












dent of the Harrisburg chamber of 
commerce. 
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THOUSANDS OF VISITORS have inspected the new home of Everett-Noble Motors 
Inc. (DeSoto-Plymouth), 500 W. Trade St., Charlotte, N. O., since the formal opening. 
It is a five-story building. The remodeling was done at a cost of $50,000. Officers of 


H,. H. Everett, vice-president and treasurer, 


and B. Langston, vice-president and sales manager. Of ite approximately 25,000 square 
feet of floor space on the first floor, Everett-Noble has allotted 7,000 square feet to 
the sales room, making it one of the largest in the South. It is devoting 5,000 square 
feet to parts, and 13,000 square feet to service. 


Grange Calls for User Help 





Planning 


version amendments in states 
which have not already thus pro- 
tected highway user taxes from 
non-road use. 


5. Urged that local Grange com- | 


mittees be set up to work with local 


officials on sound rural-road plan- 


ning. 

Meanwhile, in Washington, 
Rep. Cunningham, Iowa Repub- 
lican and chairman of the roads 
subcommittee of the House public 
works committee, clarified state- 
ments attributed to him that he 
favored “earmarking” of federal 
gas tax receipts for a continued 
broad program of federal high- 
way aid. 

In an interview, Cunningham de- 
nied he favored such a theory. In- 
stead, he said he meant to imply 
that the annual amount of federal 
aid should be no greater or no 
smaller than the receipts from the 
federal gas tax, and that should 
the federal gas tax be discontinued, 
the receipts from the last year of 
collection be used as a yardstick 
for future federal grants. 


Cunningham expressed the be- 
lief that there would have to be 
some legislation on federal aid 
continuation at the next session 
of Congress, since the three-year 
postwar highway spending pro- 
gram will expire soon. 

He said he hoped that such leg- 
islation would continue, without 
change, the present methods of al- 
locating funds to different road sys- 

tems and to the states. 


Cunningham reportedly favors a 
$500,000,000 annual authorization 
for highways, whereby the federal 
gasoline and possibly oil taxes 
could be used as a yardstick. 

However, he is said to be sure 
that if federal automotive taxes 
are repealed, Congress will vote no 
further federal aid despite the 
precedent of previous legislation. 


Groham Acquires 


Swiss Patents 


YORK, Pa.—Graham-Paige Mo- 
tors has acquired manufacturing 
and sales rights for two new model 
rototillers from the Swiss patent 
holders, it has been announced by 
Joseph W. Frazer, chairman and 
president. 

The company’s engineers are now 
engaged in redesigning the ma- 
chines for assembly line production. 
The two new models are said to 
be a small rototiller which will 
have a variable cut that can be 
reduced to as little as eight inches, 
and a field-size tractor-drawn ma- 
chine with a tilling width of ap- | 
proximately five feet. Current mod- 
els have widths of 20 and 26 inches 
respectively. 


Russell Motor 


Russell Motor Co., Inc., Exmore, | 
Va., with maximum authorized cap- | 
ital stock of $50,000, has been | 
granted a charter by the Virginia | 
corporation commission to conduct | 
a motor sales business. C. Hayden | 
Russell of Exmore is president. C. | 
M. Lankford jr. of Exmore pro- | 
cured the charter. 


D.C. Sales Trail | 
"46 Mark First 
Time This Year 


WASHINGTON. — For the first 
time here this year, a month’s new- 
car sales have fallen below the to- 
tal in the comparable month of 
1946. 

The Washington Automotive 
Trade Assn. reported October sales 
of 2,279 new cars—as against 2,634 
in the same month last year. Octo- 
ber, 1946, was the monthly peak in 
ne-wear sales here for that year 
This year’s record month was 
March, when 2,766 new cars were 
sold. 

Used-car sales in the district dur- 
ing October totaled 4,080 units, 


compared to 4,551 in the same 
month in 1946. 
Total sales for the first 10 


months of 1947 were 
| cars and 42,538 used cars. Totals 
|for all of 1946 were 16,286 and 
47,889. 

Liens recorded for this year, 
through October, totaled 30,718, or 
|48 percent of sales for the 10- 
month period. October liens 
amounted to 3,929, or 62 percent of 
| the month’s total. 


21,651 new 


Ann W. Waggener, Sikeston, with W. H., 
Lillian and W. H. Winchester jr., al! of 
Charleston, Mo., have incorporated Win 
| chester Chevrolet Co. in Charleston 
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Resolute specializes in low- 
cost automobile finance in- 
surance for finance com- 
panies and dealers finan- 
cing their own time-sales. 


Write for Full Details 


RESOLUTE FIRE 
INSURANCE CO. 


83 Chapel St., Hartford 3, Conn. 








Driver Cabs and Station Wagon 
Bodies for Jeep Vehicles 


4136 


FOB Cleveland, Ohio 
Immediate Delivery Anywhere in U.S.A. 


STATION WAGONS INO. 


6619 Euclid Ave. Oleveland 3, Ohio 
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Car, Truck Output Estimates 


By Automotive News 


PASSENGER CARS 
(U. S PRODUCTION ONLY) 





Week Week Jan. 1 Jan. 1 
Ended Same Ended Total to to 
Dec. 13, Week Dec. 6, Dec., Dee. 14, Dee. 13, 
1947 1946 1947* 1947 1946* 1947* 

GENERAL MOTORS .. 33,712 32,718 33,689 67,351 759,426 1,365,600 
Chevrolet ............ 16,444 15,592 16,544 382,988 362,014 657,090 
eR ee 5,881 6,121 5,884 11,715 144,571 258,580 
POMCOND sorecsccccvens 5,542 5,008 5,648 11,190 122,547 210,908 
Oldsmobile .......... 4,405 4,832 4,157 8,562 104,025 183,077 
CD pvc vcccsceves 1,440 1,160 1,456 2,896 26,269 55,950 
CHRYSLER ........... 20,365 11,364 19,076 39,441 513,311 725,698 
Plymouth ...... 9,412 4,811 8,883 18,295 230,193 329,675 
BIOGO fcc cvecccccdece 5,906 3,389 5,801 11,707 149,894 215,886 
ORPYGECP occcsccccsees 2,783 1,907 2,477 5,260 73,766 99,954 
BO OOD io cscccccvccces 2,264 1,257 1,915 4,179 59,458 80,183 
PORES cc cccsvcvcccceves 18,108 18,603 18,255 36,363 438,883 716,379 
WONG wes cccoscvccscees 14,164 10,742 14,348 28,512 358,307 570,892 
MHOFOUPY ..ccccccceees 3,271 2,311 3,252 6,523 67,867 117,678 
TAROOD occcccecccescs 673 550 655 1,328 12,709 27,814 
KAISER-FRAZER 4,750 1,168 5,324 10,074 9,940 137,608 
PRRBOP occ ccccccccces 2,241 396 2,312 4,553 3,525 69,275 
| ee 2,509 T72 3,012 5,521 6415 68,333 
STUDEBAKER ......... 3,188 2,349 3,163 6,351 72,661 117,224 
IOMIBEE boc csiectccccecss 2,544 2,720 2,623 5,167 94,162 107,925 
BRUIIO p ccc ccccccees 2,102 2,733 1,329 3,431 89,037 96,034 
PACKARD ............. 1,398 1,453 1,400 2,798 41,084 50,029 
WHERE occ ccc ccceee 784 537 755 1,539 5,454 31,499 
CROSLEY ............. 473 351 386 859 4,427 18,454 
Total Cars, U.S. ..... 87,424 68,991 85,950 173,374 2,028,385 3,366,450 


+Station wagons. *Revised. 


COMMERCIAL CARS 
(U. 8. PRODUCTION ONLY) 








Week Week Jan. 1 Jan. 1 
Ended Same Ended Total to to 
Dec. 13, Week  Dec.6, Dec., Dee. 14, Dee. 13, 
1947 1946 1947* 1947 1946* 1947* 
CHEVROLET ......... 8,601 6,399 8,309 16,910 251,575 314,097 
Perret ree 1,010 5,713 602 1,612 189,609 242,012 
DEE vce okticn as ease 6 1,916 3,407 2,104 4,020 121,841 158,364 
(INTERNATIONAL .... 3,451 3,178 3,466 6,917 107,364 145,497 
CE, tv ov 0b o96.00:0 1,981 1,830 2,012 $3,993 67,911 81,161 
3TUDEBAKER ......... 1,600 1,301 1,600 3,200 40,525 64,622 
RS er 1,842 891 1,839 3,681 33,948 63,244 
RT Fa skbeet ees e¥e 552 486 555 1,107 16,538 20,607 
Ce Baas 4a vtaes 327 340 325 652 4,194 19,719 
CE. ccebiatesaves 62 430 370 425 855 12,947 18,568 
OIAMOND T .......... 327 330 327 654 8,218 15,701 
yo) 7) a 254 160 135 389 5,794 9,779 
Re ase res ~eun eee 3,109 2,918 
EE. vacexdees 0060 42 eae 36 73 re 2,990 
“AISCELLANEOUS 428 468 441 869 24,460 21,470 
Total Trucks, U.S. ... 22,761 24,873 22,176 44,937 888,023 1,180,749 
Total Cars, Trucks, 
Nr eitiinhiSh deta tweaie 0 4 110,185 938,864 108,126 218,311 2,916,418 4,547,199 
Total Cars, Trucks, 
SL k54 a0 pee sse002 5,104 4,907 4,793 9,897 151,319 247,968 





Grand Total, Cars and 
Trucks, U. S. and 
GOD cccccerececeee 115,289 98,771 112,919 228,208 3,067,732 4,795,167 


Note: Combined U. S. and Canada car and truck output in the com- 
parable week of 1941 was 73,121 units. 
“Revised. Miscellaneous includes Autocar, Divco, Marmon H., Brockway, 
Four-Wheel Drive, Sterling, etc. 


‘47 Output Rolling to Close 
At a Record Rate 


(Continued from Page 1) 





Christmas week and contract] to diminish, and gives no sign that 

clauses, requiring workers to be} it will for a long time. . 

yn the job the day before and after Opinion in the steel industry 

mn enters te, Sete pe —! Lo is that the entire foreign needs 

iutomatically brightens e auto 

industry's attendance problem that ne ee a” tie 
; tons of ingots more than what 


U. 8S. production during the 
week ended Dec. 6, according to me tee — = out of 


Automotive News’ revised tabu- 
lation, included 85,950 cars and Steel officials are arguing that 
22,176 trucks—a total of 108,126. | this amount is hardly enough to 
Combined U. S. and Canadian| W@'rant the setting up of strict 
car and truck output last week is allocation rules—whether such con- 
estimated at 115,289, compared with | Pols would be used or not. 
The steel industry—like the auto 


112,919 the week before. : 
Although there is still no evi- industry—doesn’t like the prospect 
of government control. 


dence of a decline in demand for 
steel in any segment of U. S. in- . ¢ 8 

dustry, the auto industry now ap- N ANUFACTURE of Hudson's 
pears to be getting a better portion | | new car started Oct. 12, but 
of the total output than it did dur- the firm’s postwar creation is al- 
ing the first half of the year and/| ready rolling off the lines at a rate 
throughout 1946. ads of about 2,000 weekly. 


TEARLY every auto plant in the Two-line production is now un- 
LN’ U.S. has been able to increase | ore at eg enone’ 
output to some extent during the| lime being started e proces 
past few months. tion was built up initially on the 


Meanwhile, production of steel 
last week continued at a postwar 
peak, being estimated by indus- 
try sources at 98 percent of ca- 


pacity. 

Steel officials described their in- 
dustry’s current achievements as 
remarkable in the light of continu- 
ing shortages of coke, pig iron and 
scrap metal. 

However, the steel industry's 
huge output is running along side 
by s'de with a demand that refuses 


first line. 

Although initial production was 
confined to the Commodore 8 four- 
door sedan, A. E. Barit, Hudson 
president, revealed last week that 
manufacture of six-cylinder cars 
has begun and is being built up 
steadily. 

The company swung into produc- 
tion of its brougham (2-door se- 
dans) last week, and will follow 
in about two weeks with club 
coupes, according to Barit. 


Robertson Elected in Wyo.; |: 


Anderson Raps Unions 


CASPER, Wyo.—M. E. Robert- 
son, of Casper, was elected presi- 
dent of the Wyoming Automobile 
Dealers Assn. at its annual session 
here Dec. 6. 

W. J. Dinneen, of Cheyenne, and 
Clyde Guschewsky, of Lander, were 
chosen as vice-presidents. William 
F. Devere was renamed secretary- 
treasurer. 

More than 100 Wyoming dealers 
at the session passed resolutions 
condemning black markets and 
pledging all-out effort to defeat 
them. Also, they voted in favor of 
a state community property law 
to reduce income taxes. 

M. O. Anderson, president of 
NADA, urged dealers to fight for 
the benefits of free enterprise, use 
profits wisely and to consider em- 
ployes and customers as people. 

Anderson scored unions by say- 
ing “no more encouragement ought 
to be given unions until labor lead- 
ers can prove that they are will- 


ing to represent the best interests 
of the whole.” 


Karl M. Richards, of AMA, told 
the dealers that “America’s record 
of prosperity gives businessmen a 
golden opportunity to sell their 
employes as well as the public on 
the advantages of free competitive 
enterprise.” 

Lt. H. A. Dickson, Wyoming 
highway patrol safety director, 
spoke on the new drivers’ license 
law. 

M. R. Darlington jr., of the Inter- 
Industry Highway Safety Commit- 
tee, urged dealers to sell safety in 
his talk, “Safety Is Your Business.” 


New directors chosen at the ses- 
sion included Ed Brannan, Casper; 
Lincoln Sexton, Laramie; W. J. 
Witherspoon, Kemmerer; Bud Cody 
and E. C. Record, Gillette. 








Wallick Motor Sales, Inc., Lebanon, Mo., 
has been incorporated listing $30,000 au- 
thorized capital stock by H. V. Wallick 
and R. W. Goodyear, both of Lebanon, and 
Ray Richardson of Springfield, Mo. 





CLASSIFIED WANT ADS 


(For Rates, Etc., See Next Page) 





HELP WANTED 


PARTS MAN 


For one of the Largest Ford 
Dealers in Southern California. 
Must know how to display and 
merchandise Ford parts and ac- 
cessories. Good Salary and In- 


centive Bonus. Replies strictly 
confidential. Give qualifications 
and experience and photograph, 
first letter. 


Box 2048 
c/o Automotive News, 
Detroit 26 





SALESMEN calling on automotive dealers. 
garages, etc., to sell complete line. of 
jacks. Also, liberal commission on jack 
repair work. Largest jack specialists in 
Michigan. ADVANCE SUPPLY CO., 3243 
Joy Road, Detroit 6, Mich. 


EXPERIENCED FORD HELP—Four Ford 
mechanics, two service salesmen, two 
front end machine men for Ford dealer- 
ship in Miami. These positions are open 
for experienced men who find it neces- 
sary to move south for five months dur- 
ing the winter due to the health of some 
member of their family. We advise com- 
ing south in a house trailer as housing 
is practically impossible. Discuss the 
situation with your employer as we will 
require his recommendation. Sam Mur- 
ray, Inc., 1917 Biscayne Blvd., Miami, 
Fla., or telephone Mr. Marshall, Service 
Manager. Phone 9-4761. 








SERVICE MANAGER for Kaiser-Frazer 
distributor in Midwest. Prefer good mer- 
chandiser, able to organize new shop and 
direct personnel. Prefer GM or Chrysler 
experience. Write promptly, giving work 
history, and salary expected. Good start- 
ing salary assured. Box 2053, c/o Auto- 
motive News, Detroit 26. 


eee EERIE 

SERVICE MANAGER, with Ford experi- 
ence, desired in California. Population 
about 10,000. New building, separate 
facilities for car and truck services. 
Separate facilities for parts and paint 
department. Excellent place to live and 
raise a family. Young man preferred. 
Salary, commission. Write full particu- 
lars to Mark Tuban, Inc., Ford Dealers, 
Mountain View, California. 





FORD PARTS MAN—We have an opening 
for a qualified, ambitious, experienced, 
A-1 Ford parts man in our parts de- 
partment. Must know Ford parts and 
stockroom procedure. Good weekly sal- 
ary plus monthly or annual incentive. 
Bonus limited only by your ability. Ex- 
cellent opportunity for advancement with 
a strong aggressive dealership in a rap- 
idly growing community. Fine coast 
climate, good schools and living condi- 
tions. Kennedy and Strickland Co., 627 
Park 8t., Clearwater, Florida. 


WANTED — PARTS AND ACCESSORY 
manager. Preferably Chrysler line. Op- 
portunity for experienced man for Dodge 
dealership established for 29 years. Must 
be aggressive merchandiser. Give full 
details as to qualifications and salary 
expected in first letter. Best climate in 
Pacific Northwest. Lewiston Motor Co., 
Lewiston, Idaho. 


AN OPPORTUNITY: WANTED—Automo- 
bile Parts and Accessory Manager. One 
of the largest automobile dealers in the 
northern New Jersey area is looking for 
a thoroughly experienced and capable 
parts manager. The man we are looking 
for must have outstanding merchandis- 
ing, promotional, and managerial abil- 
ity. This position, for the right man, 
will pay an excellent salary and bonus. 
A splendid opportunity for the man who 
is desirous of becoming associated with 
a very progressive organization. In re- 
ply, state age, qualifications and back- 
ground. Applications will be held in 
strict confidence. Our organization has 
been advised of this ‘‘ad.’’ Reply Box 
2064, c/o Automotive News, Detroft 26 








fe HELP WANTED 
SALESMEN—We require the services of 
several aggressive young men for the 
distribution of automotive chemicals line. 
Attractive commissions. Territories east 
of Mississippi only. Write full details, 
experience, lines carried, references, etc. 
Box 2068, c/o Automotive News, De- 
troit 26. 


POSITION WANTED 
To encourage this classification for the 
benefit of our employing readers, Posi- 
tion Wanted ads are accepted at half 
regular rates, namely: 7% cents per 
word for one insertion or two inser- 











tions of the same copy at 12% cents 
per word. Cash in advance. 







AN EXPERIENCED SALES MANAGER 
desires connection, specialist in used car 
disposal, initiative, loyalty and accumu- 
lated knowledge since 1935. Communicate 


2044. 
troit 26. 


c/o Automotive News, De- 


PARTS MANAGER desires position with 
General Motors dealer. Six years experi- 
ence with General Motors Barts Division 
and General Motors dealers. Will con- 
sider position anywhere. Box 2055, c/o 
Automotive News, Detroit 26, Mich. 





ACCOUNTANT-OFFICE MANAGER—Gen- 


eral Motors experience, 15 years public 
accounting, middle age, married, college 
Masters degree, immediately 
c/o Automotive 
News, Detroit 26 
SERVICE MANAGER desires position with 
Kaiser-Frazer or Dodge-Plymouth . dealer. 
Twenty years experience. Now employed 
but desire change to deep south or south- 
west town of twenty to fifty thousand. 
Sober and can produce business. Avail- 
able after Jan. 1. Box 2066, c/o Auto- 
motive News, Detroit 26. 


HAVE BEEN GENERAL MANAGER past 
six years tenth largest Chevrolet dealer 
in Northwest, who has sold business. 
Would like to invest $25,000 as Manag- 
ing Partner giving dealer chance to ease 
off in active management but who wants 
to retain it for financial reasons. Prior 
fourteen years employed Chevrolet Mo- 
tor Division, which afforded best of 
training. Well qualified in all depart- 
ments with good business management 
knowledge to efficiently operate dealer- 
ship. Age forty years, excellent health, 
married, good personal habits. Prefer 
west coast. Available immediately. G. J. 
Kramer, 305 North 25th Avenue, Yakima, 
Washington. 


MOTOR TRUCK SALES MANAGER avail- 
able January 1. Twenty-five years re- 
tail and wholesale experience. Eighteen 
years managing company-owned motor 
truck branches in Illinois, Minnesota, 
Missouri and Rhode Island. Thorough 
experience in the management of all de- 
partments of a factory branch operation. 
Specialist n merchandising light, heavy 
duty and tractor trailer truck units. Wil! 
consider suitable position with a volume 
producer of trailers, bodies, hoists or 
other associated truck equipment. Col- 
lege education, age 53, excellent health. 
married. Twenty-three years with last 
employer. Free to travel. Location op- 
tional. Box 2057, c/o Automtoive News, 
Detroit 26. 


AUCTIONEER — Commission or partner- 


ship, many years experience, best of ref- 
erences, sober, reliable and know auto- 
mobiles. Col. R. 8. Bowen, 126 E. Dixie 
Ave., Elizabethtown, Ky. 


EXPERIENCED FINANCE MAN, 32 years 


old, now manager of large metropolitan 
branch of national finance company, de- 
sires to make change. Would prefer 
dealer organization in Southern Califor- 
nia, but any offer given full considera- 
tion. Minimum salary, $6,000. Box 2050. 
c/o Automotive News, Detroit 26. 


SERVICH MANAGER, age 36, ten years 


as auto mechanic, 12 years as service 
manager, 4 years of evening college. 
General Motors and other first-class ref- 
erences. At present with large G. M. 


or genera 

or California because of wife's health. 
Box 2058. c/o Automotive News, De- 
troit 26. 








a 
POSITION WANTED 

EUROPE — Experienced automotive man 

will visit Europe, including Germany. Is 

interested in assignments of any kind, 

sales, service, parts, also writing. Box 

2065, c/o Automotive News, Detroit 26. 


MANUFACTURERS REPRESENTATIVE 
AUTOMOTIVE REPAIR line manufacturer 
with A-1 sales staff has interesting prop- 
osition for marketing additional prod- 
ucts to repair shops. National represen- 
tation including jobber coverage. Box 
364, Bloomington, Indiana. 
BUSINESS FOR SALE 
FOR SALE—Operating bus line in city 
of 17,000. Ten year franchise, option on 
20. Seven Ford Transits, stock of parts, 
equipment. Owners willing to sell equip- 
ment and/or franchise. Reasonable price, 
well worth investigating. Box 2067, c/o 
Automotive News, Detroit 26. 


<=: essen cioeiesineainenenreeeeaiieaieaeaaeiaee, 

ESTABLISHED USED CAR and rental 
business in Miami, Florida. Located on 
only through street from Miami Beach 
to Hialeah racetrack. Unlimited possibili- 
ties. Long term lease. Terrific outlet for 
northern new «ar dealer. Modern C.B.S. 
office with toilet, showers, etc. Paved 
lot and garage attached. Neon electric 
clock, large neon sign, flood lights. Key 
plus inventory. Owner retiring. Box 2054, 
c/o Automotive News, Detroit 26. 


BEAUTIFUL MOTEL—One of the finest 
in Southern California on major high- 
way, Los Angeles area. Attractive terms, 
income over $1,000 month net. Box 2062, 
c/o Automotive News, Detroit 26. 


BUSINESS OPPORTUNITIES 

wants active dealer. 
Suburban Baltimore dealer for one of 
the three popular make cars wants part- 
ner with outstanding ability as sales 
manager. Experience on Ford, Chevrolet 
or Plymouth preferred, willing to invest 
$25,000 to $35,000 to provide for expan- 
sion in fastest growing area around Bal- 
timore. Give reference and full details 
about self. Replies held in strict confi- 
dence. Box 2059, c/o Automotive News, 
Detroit, Mich. 


DISTRIBUTORS WANTED 


DISTRIBUTOR—Established manufacturer 
automotive, farm item, discontinuing job- 
ber distribution, will sustain organiza- 
tion. Box 2016, c/o Automotive News. 
Detroit 26. 

DEALERSHIP WANTED 

WILL PURCHASE DEALERSHIP in 
southern California. Prefer Los Angeles 
area. Replies strictly confidential. Box 
2061, c/o Automotive News, Detroit 26. 

WANTE 50 car dealership or tter, 
any of the big three, sufficient cash for 
outright purchase, preferably around 
Metropolitan New York, replies confiden- 
tial, qualified at factories. Box 2052, c/o 
Automotive News, Detroit 26. 





HAVE QUALIFIED with General Motors, 
Chrysler and Ford factories. Desire to 
purchase dealership of 300 cars or larger 
for cash. Replies will be held in strict 
confidence. Box 1920, c/o Automotive 
News, Detroit 26. 

DEALERSHIP FOR SALE 

HERE IS A REAL BARGAIN—The best 
car agency in Pennsylvania with an old 
line company. Well established business 
for $50,000. You can get your money 
back in seven months. For full particu- 
lars, write this number. Five or 10 year 
lease on building, with option to buy. 
Box 2063, c/o Automotive News, De- 
troit 26. 


TRUCK AND AUTOMOBILE dealership. 
Now handling well-known makes. Near 
St. Louis. Over 50 new vehicles past 
nine months. Nice building, living quar- 
ters overhead. $30,000 complete. Owner 
has other interest. Box 2060, c/o Auto- 
motive News, Detroit 26. 


NEW CARS WANTED 


NEW CADILLAC sedan or convertible 
wanted. Price no object. Wire or phone 
Anderson Auto, Peoria, Illinois. 


1947 CADILLACS WANTED—All makes 
and models. Phone, wire or write. Lewis 
Capitol Motors, 530 Linden St., Allen- 
town, Pa. 


NEW CARS FOR SALE 


1947 CHRYSLER conv. New Yorker, new, 
gun metal gray, black top, upholstery 
trimmed in blue, all extras including air- 
ride tires. Contact Perkins Auto Sales, 
71 Center St., 
liver. 








Brewer, Maine. Can de- 


USED CARS WANTED 


WHO HAS ANY new autos which must 
go for export? Phone, write or wire 
Clark Smith, Phoenix, Arizona. 


ATTENTION car dealers and owners. 
Clean Nash cars wanted. Premium prices 
paid. Phone or write Smith’s Auto Sales, 
Van Wert, Ohio. Phone 3114. 


Something New: 


DEALERS! 


Bring Your Customers In 
Sell "Em Off Our Floor 


OVER 300 


Cars - Trucks - Pickups 


LARGEST DEALER 
IN NEBRASKA 


ROSEN-NOVAK 


Phone OMAHA Harney 6000 


USED CARS FOR SALE 





WHEN IN OLEVELAND 
Visit With 


SAM GREENFIELD 


Where You Can Always Find Fast 
Moving Merchandise at a Price 
6619 Euclid Avenue Phone HE. 023% 
Cleveland 3, Ohio 








} 
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USED CARS FOR SALE : : ee 





We Wholesale 
Detroit’s Ca R WOR 
Largest tart: | 

Wholesaler 


SID SAVAGE 


15999 Livernois UNiversity 4-2600 
9850 Livernois HOgarth 8400 


DETROIT 





~ 


USED CARS FOR SALE 


PACE’S AUTO AUCTION—Western Turn- 
pike, Route 20, Albany, New York. Al- 
bany’s largest indoor sale arena. Every 
Tuesday, 1 o’clock. Auction Fee, $8 if 
sold, $5 if not sold. Albany 8-1717. 


USED CARS FOR SALE 








WHO HAS ANY new autos which must go 
for export. Phone, write or wire Clark 
Smith, Phoenix, Arizona. 








DEALERS ATTENTION AUCTION AUTO AUCTION 
of the greatest automobile auctions. in THURSDAY Every Friday—I12 o’Clock 


HORSE HEADS, NEW YORK 


4 Miles North of Elmyra, N. Y. 
On Route 17 


A Car Sold Every Minute 


By Far, the Biggest Auction 
In The East 
Our auction seems to be the 


meeting place for the new and used 
car dealers of eastern United 
States. 


New Car Dealers like our auction 
because they can turn their trade- 
ins for quick cash and eliminate 


the land today at Joplin, Mo. The 
crossroads of America, where 66 and 
71 highways cross and the East meets 


100% Auto Dealers 
INDIANAPOLIS, IND. 
Lincoln 


the West. Auction every Friday rain || 915 N. Hlinols St. 


or shine. Inside sale, always over 300 
automobiles to choose from each sale. 
Owned and operated by 


Col. Joe H. Burtrum 


1610 E. 7th St. 
JOPLIN, MISSOURI 
Phone 4600 


AUTOMOBILE 
AUCTION 


28 MILES FROM CHICAGO LOOP 


% Mile East of Mlinois State Line 
On Route 30 


EVERY FRIDAY 11 A.M. 


WHOLESALE ee Se | 
1947 AUTOS Sestee Ber Beane Gel headache. 


Strictly a Dealer’s Auction 


Used Car Dealers like our auction 
because they can buy their week’s 
supply in a few hours and do away 
with all the traveling and expense. 

Elmyra is located on three lead- 
ing railroads and on the air and 
bus lines. Wire or phone us and 
we will meet you. 


Horse Heads Auto Auction 
Ronald D. West, Owner 
Johnson, Rickard and West, 
Auctioneer 


Buyers coming in by plane or train— 


IMMEDIATE DELIVERY call—we will meet you. Hotel accom- 


ALL MAKES AND MODELS 


SPECIAL PRICES TO QUANTITY 
BUYERS DUTOH STEWART, Auctioneer 


Also Large Stock of Convertibles 
and 1946 Cars 


Dyer Auto Auction 


Dyer, Ind. 
» M., 730 


IRVIN SACHS whem “pes! Lansing 
“‘Philadelphia’s Largest Used Car Dealer’’ 
4539 Chestnut St. Philadelphia, Pa. 

Wire or Phone ALlegheny 4-4450 





ATTENTION 
DEALERS! 


About 400 cars to wholesale, 
late models. A few older. Let’s 








AUTO BUYERS—Best wholesale deal at 
LEO ADLER, INC., DeSoto-Plymouth, 
3000 Fenkell, 7 blocks east of Livernois, 
Detroit, Mich. UN. 3-7400. 





AUCTION 


(Auto Déalers Only) 





AUTOMOBILE AUCTION 


EVERY THURSDAY AT 7:00 P.M. sharpen the pencil. You'll be EVERY WEDNESDAY 
We are running between 50 and 75 cars| happy to deal with “CHET DRAKE” 
&@ week; many late models. All buyers are Auctioneer 
PAPPY GEO. CASSIDY 


Prompt attention given all inquiries. 


If you come to nearest airport or train 
station, notify us and our representative 
will meet you. Sale held inside modern 
building. 


19750 Livernois Detroit, Mich. 


Manager 
Sale Starts at 12:00 Noon 


CHICAGO AUTOMOTIVE 
AUCTION, INO. 


1050 East Sist St. Chicago, Il. 
““Chicago is the Place to Buy Your Cars’’ 








BURTON LIVESTOCK DEALER’S a ae 


EXCHANGE, INC. Each Monday At 12-00 sharp. Auction in- 


Vernoa Reute N. Y. doors. Central Avenue, Rt. No. 5. Lots of 
™ oS Te cars. Lots of action. All dealers cordially 














Phone 3-3505 invited, BUSES WANTED 
Contact Tim Anspach, Albany 2-5372 NEW 46 or 47 CHEVROLET 48-pass. 
(Licensed & Bonded) school bus within 200 mile radius. State 
Office: 1175 Washington Ave., Albany, N.Y. price and make. Donohoe Chevrolet Sales, 
J E E P fs ’ Brooklyn, Michigan. 








BUSES FOR SALE 


FOR SALE—Two new Chevrolet school 
buses with 43-passenger ‘‘Aluminum”’ 
body built by Mercury Aircraft Corp. 
Glen Chevrolet Co., Inc., Watkins Glen, 
New York, Phone 290. 

IMMEDIATE DELIVERY — New 48-pas- 
senger Chevrolet school bus, new Wayne 
body. Pennsylvania requirements. Alls- 

The Fiying Dutchman house Motors, Cooperstown, Pa. 
1701 Madison Ave. | onto *"™* %97 | FOR SALE—Three brand new school buses. 
orede, e Full Illinois equipment, forty and forty- 
six passengers, 1947 models, two Chev- 
rolets and Dodge. Wholesale prices. Will 
trade. Phone 362. Pearl Motor Company, 

Anna, Illinois. 


Near-new and slightly used 1946 and 1947 

models. Wholesale to dealers. Big stock | THURSDAY 12:00 NOON 

on hand. Most cars entered are brought in 
| by new car dealers. 


Anderson Auto | oun Yoel Eau cdneie tee Onze 
PEORIA, ILLINOIS 


Offered Each Week’’ 


AUCTION 


Florida Outlet 
AUTO AUCTION 








DEALERS AUTO AUCTION 
Every Friday—11 a.m. Rain or Shine 
MANHEIM 


° 
TUESDAYS 7:30 P.M. 
FRIDAYS 2:30 P.M. 


20 Miles North of Miami 
Plenty of Buyers 


° . BUSES-—New Ford 11-passenger limousine 
7 Miles North of Lancaster, Pa., on Route sedan, ideal for airports, schools, bands. 
No. 72 in the Heart of Lancaster County. 30-day delivery. Tranter-Williams Mo- 
200 Cars a Week to Choose From tors, Inc., Ford Dealer, 4016 Allston, 
Modern Bidg. — Bus Service Cincinnati 9, Ohio. 


am ae os & NEW FORD SCHOOL BUS—For sale at 
Phone Manheim 202-W4 list. 194” bus chassis, 21’ Ward steel 


body, 16 forward facing seats. Marshall 
Motor Co., Black Rock, Ark. 


1940 CHEVROLET school bus, 48 passen- 


ger, 78,000 miles. Excellent condition. 
DUNES AUTO AUCTION Rink Brothers, Bradford, Pa. Phone 
3925. 
Located in the Heart of the Lake Region —"TRUOKS WANTED ~ 


If You Want Action—Come to Our Auction | ————————— 
Bring What You Want to Sell WANTED BY FRANCHISED GMC truck 
dealer, any quantity new GMC trucks, 


ay Weep see: See Models FC101 to FC354. Will take d 
odels ° ; ake de- 
Lots of Late Models livery anywhere east of Mississippi. 
Write, wire or phone. Houlton Motors, 
Sale Eve T Starti Ni 
* Hela ee oo Sname aor Inc., Houlton, Maine. Telephone 2221. 


DEALERS ONLY TRUCKS WANTED—We need late mode! 


used trucks. All types. Cash waitine 
Located on U. 8S. 12 Dunes Highway We go anywhere. Call Bstebrook 735° 
(Ballytown) or write to Fred Bedford, 534 No. Cicer” 


Haity y Bet Gary ana Michigan City Ave., Chicago 44, Tilinois. 
Electric Stops at Back Door Saas 
NEW DODGE WDX POWER WAGONS 
ELLSWORTH “DUTCH” STUART equipped with Express bodies, 900x16 
Auctioneer tires, front-end winches, deluxe cab. 
Phone or Wire for Hotel Reservations State price FOB your city. Write, wire 
We Will Meet Plane or Train or call Alexander Motor Co., 200 South 
MICHAEL VARGO — EARL COUTS 7th St., Corsicana, Tex. Phone No. 317. 
Managers 
SCHOOL BUS CHASSIS, 1% to 2 ton. Any 
Phone Gary 5458 or 3-2158 make or model. Elkin & Company, Ma- 
con, Miss. 


o 
Draper Motor Sales 
3725 .S. Federal Hwy. (U. S. 1) 
Phone 4650 
Ft. Lauderdale, Fla. 








ATTENTION 
DEALERS 


Big Selection of Late Model, Low 
Mileage Cars for Wholesale 


DEALER HEADQUARTERS 


NATIONAL CAR 
SALES INC. 


9133 GRATIOT DETROIT 
GENEVA 2200 








DODGE TRUCK UNIV. JOINT KITS 


CLASSIFIED WANT AD DEPARTMENT. 





TRUCKS FOR SALE 


WRECKER—Federal two-ton C.0O.E. with 


new motor and three winches, one 
Holmes operated from truck motor and 
two others operated by auxiliary motor. 
Unusually good heavy duty wrecker. 
Price, $1,375. Elkin and Company, Ford 
Dealer at Macon, Miss. 


FOR SALE—1940 GMC COE Tractor and 
4-car W-K trailer. Both units carry cur- 
rent Illinois safety stickers and the out- 
fit is ready to go to work. Price $1,600 
F.O.B. Hillsboro, Ill. Contact Gudder & 
Appleton, Hillsboro, Illinois. 


TRUCK EQUIPMENT FOR SALE 


TWO 2% TON REO TRACTORS in good 
condition. Both equipped with 2-speed 
axle, fifth wheel, 900x20 tires. 1945 
model has air brakes. 1946 model has 
vacuum brakes. Priced only a little 
more than half the cost of new tractors. 
REO SALES, INC., Clay & Main Sts., 
Louisville, Ky. Phone Clay 2247. 


PARTS WANTED 


WANTED—RADIATOR GRILLE complete 
1936 DeSoto Airflow. Wire price collect. 
Ray and Streeter Motor Co., Hutchinson, 
Kansas. 

WANTED—One Model T Ford ring gear 
and pinion. Also six extra pinions. West 
View Garage, Inc., 4833 Perrysville Road. 
West View, Pittsburgh 2, Pa. 


WANTED—Right front fender, new or 
used, for 1941 model D-19 Dodge. Bryan 
Pontiac-Cadillac Co., Fayetteville, N. C. 

MODEL A TOP WANTED—For ‘31 De- 
Luxe Tudor Phaeton. Complete with 
bows, or any part including curtains. 
Also leather cushions, 19” original Ford 
hub caps. Old-time Ford dealers, please 
help! Don Ephlin, R. D. No. 2, Ma- 
hopac, N. Y. 


JEEP ENGINES WANTED in any quan- 
tity. Write, phone or wire us your F.O.B 
price if you have either new or re-manu- 
factured Army Jeep engines. Roy Bridges 
& Co., Inc., ‘‘The South's Oldest Willys 
Distributor,’’ 2801 Sixth Ave., South. 
Birmingham, Alabama. 

ONE RIGHT REAR FENDER, 37 Hud- 
son-Terraplane coupe. Ship freight C.O.D 
Louis C. Raballo, Kaiser-Frazer Dealer, 
Stockton, California. 


PARTS FOR SALE 


All 
new, original equipment parts, individ- 
ually boxed. Perfect condition. Part No. 
947553, $3.50 each. Part No. 947556, 
$3.00 each. Transportation paid on or- 
ders for 12 or more. Falk-Zolle Co., 218 
S. 10th, Minneapolis 2, Minn. 





1935-1941 PLYMOUTH CRANKSHAFTS— 


All new, genuine, MoPar—standard di- 
mensions—no undersize. List $39. Your 
special net price $21 F.O.B. Elmira, N. 
Y. Wire, write or phone ARMSTRONG'’S, 
DeSoto, Plymouth, 510 E. Water St. 
Elmira, N. Y. Ph. 7496. 


FORD PARTS—We have ‘em. Tough items 
our specialty. Attractive discounts. Phone. 
write, wire CATES & BECKER, Inc.. 
Pottstown, Pa. Phone 621. 


300 LATE WRECKS at all times. Engines. 
transmissions or sheet metal. Inquiries 
answered promptly. Write or call KEN- 
NY’S AUTO WRECKING, R. R. No. 5. 
Lima, Ohio. 


NEW FORD TRUCK CABS complete with 
instruments and wiring, also seats. While 
they last, $350. New army canvas tops 
complete with bows and side curtains. 
made to fit International 6x6. Will also 
fit other open top army trucks, $40 per 
set. New Ford, Chevrolet, Dodge and In- 
ternational running boards, for trucks 
only. $6 per set. Chicago Surplus Truck 
Sales, 4545 Madison, Chicago, Illinois. 
Mansfield 7772. 


ee eeeeeseeestenesteseennnenne 
WHOLESALE PONTIAC parts, large stock 
of hard-to-get parts, body and fender 
parts for all models. Fast service, lib 
eral discount. Walter H. Schultz Pon- 
tiac, 16-20 Passaic St., Trenton 8. N. J 


<usenetenepeennepenapsnanasicnnsannanasengnee ectatnetmmemneaaes matae mn eee 

DISMANTLING 150 cars, '29 through °46 
Complete fronts for '46 Frazer, '41 Pon- 
tiac, ‘40 and °41 Ford, °40 Chevrolet 
Chevrolet, Plymouth, Ford motors, $75. 
Transmissions, $30. Guaranteed. John 
Gee, Victoria. Virginia. 





OLDSMOBILE 
SHORT BLOCKS 


Fits '37 to °47 Sixes 
"41 to °47 Eights 


DEALERS ATTENTION 
RUND MOTORS, INC. 


3725 Grand River Detroit 8, Mich. 
TEmple 1-3700 





CADILLAC 
PARTS AND ACCESSORIES 
Hard-to-Get Parts 
Orders Filled Day Received 
DISCOUNT TO DEALERS 


RUND MOTORS, INC. 
3725 Grand River Detroit 8, Mich. 
TEmple 1-3700 








OLDSMOBILE 


PARTS AND ACCESSORIES 
Hard-to-Get Parts 
Orders Filled Day Received 
DISCOUNT TO DEALERS 


RUND MOTORS, INC. 
3725 Grand River Detroit 8, Mich. 
TEmple 1-3700 





PARTS FOR SALE 

CRANKSHAFTS—All makes Arcplated to 
Standard Size and balanced. Guaranteed 
sizes, thrust clearance and wear-resist- 
ing surface which will never flake or 
loosen. See your jobber. American Crank- 
shaft Co., Charlotte, N. C. 

FORD PARTS—-Many hard-to-get items 
Orders filled same day. Write. wire, 
phone. Sweeney Auto Sales, 2534 Read- 
ing Road. Cincinnati. Onto 


$100,000 INVENTORY Ford parts We 
carry many hard to get items or wil! get 
them for you. Wire or write Timmerman 
Lima's Ford Dealer. Lima. Ohio 


FORD PARTS shipped anywhere Call. 
write, phone. Tranter-Williams Motors, 
Inc., 4016 Alliston Ave., Cincinnati 9, 
Ohio. Melrose 7275-6-7. 


OLDSMOBILE 


And All General Motors 


PARTS AT WHOLESALE 


$100,000 INVENTORY 
LIBERAL DISCOUNTS 








Hoods Core Supports 
Grills Hydromatic Parts 
Hub Caps Shock Absorbers 
Fenders Distributors 

Gas Tanks Carburetors 
Trunk Lids Steering Wheels 
Fuel Pumps Clutch Parts 


And Many Other Items 
Orders Filled Same Day Received 


SELMI MOTORS, INC. 


LARGEST OLDSMOBILE PARTS 
DEPOT IN EAST 
3431 N. 15th St. Philadelphia, Pa. 
Telephone SAgamore 2-5568 








FORD 
PARTS AND ACCESSORIES 
Big Discounts to the Trade 
Hard-To-Get-Parts 


ALLIED MOTORS 
Ford Dealers 

1921 Jerome Ave. 
Tr. 8-9430 


Bronx, N. Y. 








GENUINE FORD PARTS 
AND ACCESSORIES 


One of America’s Largest Stocks 
Phone or Wire Your Requirements 


BIG DISCOUNTS 


Lee Motors, Inc. 
911 Cherry St. Toledo, Ohio 








NASH PARTS 


LARGE STOCK OF MECHANICAL 
AND BODY PARTS 


Out-of-town Mail Orders 
Filled the Same Day 


25% DISCOUNT TO DEALERS 


NASH CENTRAL 
MOTORS INO. 
3705 Carnegie EX. 
CLEVELAND, OHIO 








New Fifth Wheel 


Assemblies 


Manufactured by FRUEHAUF. 
30-inch Universal, Truck Trail- 
er or Dolly Mount, complete 
with Base Coupler Jaws, Lock 
Plunger and Safety Latch. 
Packed in wooden boxes for 
immediate delivery. 


PRICE 
$40.00 


F.0.B. MEMPHIS 
KLYCE MOTORS 


17 So. Cleveland Phone 7-2141 
MEMPHIS, TENN. 








ANTIQUE CARS FOR SALE 


490 CHEVROLET light delivery model 
pickup, good running condition, new 
tires, 1,520 miles on truck. Make offer. 
P. K. Swasey, 214 Raleigh, Portsmouth, 
N. H. 

WILL TRADE 

TO SOUTH BOUND DEALERS—Are you 
going to spend the winter in Florida? 
Five room house. Two bedrooms, large 
living room, porch, dinette and kitchen. 
Fully and comfortably furnished. Nice 
large yard. Nine hundred feet from 
ocean, one of south Florida's finest 
beaches. Deerfield Beach located thirteen 
miles north of Ft. Lauderdale, one mile 
south of Boca Raton, twenty miles south 
of Palm Beach. Will exchange season's 
rent for new car. Prefer Oldsmobile but 
will consider any make. Write H. Y 
McCandlish, Deerfield Beach, Florida. 
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SHOP EQUIPMENT FOR SALE 
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Always good _ always sreat value 


Pontiac's first rule of manufacturing is that every Pontiac car must be a good 
car. Itmust be soundly designed and quality built to serve long and dependably. 
But it must also represent an outstanding value, The price must always be 
reasonable for so fine a car. 

The Pontiac organization strives constantly for improvement in both these 
directions —to achieve even finer quality and even greater value. 

More and more owners are finding out what this means in terms of a better 
car and a sounder investment. As a result, Pontiac's reputation is the greatest 
in history—and is growing every day. 

Better make your own next car a Pontiac—the car that is always good —and 
always an outstanding value! 


DUE TO OUR UNFILLED ORDERS ON HAND, you may experience some delay 
in getting a new Pontiac. Place your order now to avoid further delay. In the meantime, 
let us keep your present car operating at top efficiency. 


A Product of 
General Moters 


Outstanding Features are Always Typical of Pontiac! 


SMOOTH, POWERFUL t-MEAD EnGines—Y our 
choice of a six or an eight, 100% Full- 
Pressure Metered Flow Lubrication, 
Gaselector, Scotch-Mist Manifold, 
Vacuumatic Spark Control and All- 
Weather Engine Temperature Control, 
Rifle-Drilled Connecting Rods, Electro- 
plated Pistons, insure greater economy, 
better performance, longer life, 
unmatched dependability. 

pramanent on cuanme—Highly efficient, 
nothing to replace, gives positive pro- 
tection. Contributes greatly to longer 
engine life. 


Tau-aagc sarety stemine—More positive 
control with less effort. In combination 
with small turning circle, makes park- 
ing easier. 

rawu-cusmonsn aipt—Shockproof Knee- 
Action, Duflex Rear Springs, Hydraulic 
Cushion Levelators for maximum rid- 
ing comfort. 

muni-stat myDRauUC seaKes—Provected 
against dirt and water for smoother 
and safer stops, longer life. 

e0or ey nsnee—Big and roomy, Unisteel 
construction, Fisher No-Draft Ventila- 
tion, Hi-Test Safety PlateGlass, custom- 
type interiors. 


Always Drive Carefully 


---and Always a Vala 
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